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Story of the Week 
Gags of the Week 
Philosophy of the Week 
The National Pastime 
Out of Our Mailbag 


Story of the Week 


Six friends of Mr. and Mrs. Trav 
Leer were parked in the driveway of 
the Leer's home when the latter re- 
turned from their vacation 


“Gee, it's nice of you to welcome 
us this way,” happied Mr. Leer 

“Bimply a matter of self-protec- 
tion,” disillusioned an office pal. “We 
decided to visit you before you had 
a chance to develop your films.” 


Gags of the Week 


Inmates of a British Columbia 
prison call it “The Walled-Off 
Astoria.” 


Overheard at a party 

“You can get the cutest highball 
glasses for 10 cents apiece at 
Hudson's,” gayed the hostess. “Hope 
a lot of mine are broken tonight.” 


Therese Talliani, the television 
thrush, has an enormous range 
from high C to low V 


When people start trying to get out 
of this country, instead of forming 
lines waiting to get in-then we'll 
start worrying about the capitalistic 
system 


Philosophy of the Week 


“If money is your only hope for 
independence, you will never have it. 
The only real security that a man 
can have in this world is a reserve of 
knowledge, experience, and ability.” 

HENRY Forp 


“It's good to have money, and the 
things that money can buy, but it’s 
good, too, to check up once in a 
while and be sure you haven't lost 
the things money can't buy.” —-GroRGE 
HORACE LORIMER 


“Too many of us keep our noses 
so close to the grindstone that we 
miss the beauty of the universe in 
which we live. I think life is some- 
thing more than eating and sleeping 
and going to the movies and discuss- 
ing Nellie’s new hat. There are so 
many things to know, so many things 
to see, so many things to thrill us. 

“And yet, the pity is that an over- 
whelming proportion of people never 
really live, never really sense the 
wonder of it all, never give thought 
to things outside their petty pale of 
daily routine 

“Let us try to realize the magic of 
a rose’s perfume, the majesty of a 
city skyscraper, the greatness that is 
in sacrifice. Then we won't be glued 
to the grist.’ JEROME P. FLEISHMAN. 


“The first requisite of a good citi- 
zen of this republic of ours is that 
he shall be able and willing to pull 
his own weight.” THEODORE ROoSsE- 
VELT 


The National Pastime 


Inasmuch as AIR CONDITIONING & 
REFRIGERATION NEWS must serve a 
number of special interests among 
its subscribers (merchandising, en- 
gineering, service; household and 
commercial refrigeration, air condi- 
tioning, ete.) Editorial Director Phil 
Redeker has to do a tremendous 
balancing job every week 

Contumately and happily “Dope” 
tries to weld all these diverse-yet- 
related interests by discussing any- 
thing and everything which ien’t in 
the line of duty 

There should be one spot in this 
weekly newspaper of the industry, 
we figure, where all of us can gather 
together on subjects of mutual con- 
cern. So “Dope” runs the gamut from 
jokes to economics, and politics to 
baseball. 

And we're always surprised by 
reader reactions. 

Response to our recent series of 
baseball anecdotes, for example, has 
been amazing. And_ gratifying! 
Sample: 

(Concluded on Page 8, Column 1) 
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Cutis te 53. «Carrier Offers Gibson Presents 


Refrigerator Line 


To 9 Models 


ATLANTIC CITY, N. J.—-Crosley 
Div. of Aveo Mfg. Corp. recently in- 
troduced its 1953 Shelvador refriger- 
ator and room air conditioner lines 
at a distributor meeting in the Am- 
bassador hotel here. 

To help cut down dealer and cus- 
tomer confusion, Crosley has reduced 
its refrigerator line from 16 to nine 
models. The line, says Crosley, is 
the shortest in recent years and con- 


centrates more features in each 
model than ever before 
Only new feature, however, is a 


“push-button” automatic defrosting 
on the CAE-8 and CAE-95 (8 and 
9.5-cu. ft.) models. On these models 
the housewife starts the automatic 
defrost cycle at her own conveni- 
ence by pushing a button located in 
the center of the temperature con- 
trol knob. A thermostat shuts off the 
power defrost when the cycle is com- 
(Concluded on Page 2, Column 1) 


D. A. Packard Named 
General Sales Mgr. 
At Kelvinator 


DETROIT—-D. A. Packard, Kel- 
vinator household sales manager for 
the past five years, has been named 
general sales manager of the Kelvina- 
tor Div., Nash-Kelvinator Corp. The 
appointment was announced by C. T. 
Lawson, vice president of appliance 
distribution for Nash-Kelvinator. 

Packard, in turn, has announced 11 
new executive appointments in the 
Kelvinator sales organization. 

These new appointees are: J. W. 
Keuping, assistant general sales 
manager; C. J. Coward, retaining the 
title of merchandising manager but 
assuming new responsibilities; W. L. 
Jeffrey, sales manager of refrigera- 
tion and range products; H. L. 
Travis, manager of retail distribu- 
tion; H. A. Valencourt, manager of 
wholesale distribution. 

R. A. Demmer, eastern regional 
manager; F. E. Howell, sales man- 
ager, Leonard Div.; F. J. Worden, 
manager of home freezer sales; J. B. 
Johnson, manager of laundry equip- 
ment sales; W. G. Kronauge, sales 
manager, special products; and R. L. 
Runkle, manager of marketing and 
organization. 

Packard's appointment followed 
the advancement of Lawson from 


(Concluded on Back Page, Column 1) 


Lonergan To Produce 
Room Coolers for Admiral 


ALBION, Mich.—- Lonergan Mfg. 
Co.'s Refrigeration Div. will manu- 
facture a new line of room air con- 
ditioners for Admiral Corp. under a 
recently-signed contract, it was an- 
nounced here. 

Production of the window units is 
scheduled to get under way in 
December or January, according to 
S. J. Lonergan, president of the 
company. Details of the contract 
were not revealed. 

Lonergan said the contract will re- 
sult in employment of up to 250 more 
workers and better balanced produc- 
tion for his company. Peak produc- 
tion on the firm’s current chief 
item—a line of warm air heaters— 
comes in the summer, while the air 
conditioners will be made mainly 
during the winter, he pointed out. 

The new contract is expected to 
about double total annual produc- 
tion. 


Low-Cost Home 
Weathermaker 


NEW YORK CITY—A new, low- 
priced 2-ton year-round residential 
air conditioning unit and its eight- 
model line of 1953 room air condi- 
tioners in which the air is cooled 
twice have been introduced by Car- 
rier Corp. 

At the same time, Cloud Wampler, 
president, revealed that a new com- 
pletely air conditioned plant repre- 
senting an investment of more than 
$7,000,000 will be devoted to the man- 
ufacture of the company’s 1953 line 
of residential air conditioning and 
other unitary equipment. 

At a preview showing of its 1953 
home Weathermaker model, Wampler 
declared that the new, space-saving, 
and less expensive unit is aimed at 
meeting the snowballing consumer 
demand for complete air conditioning 
in homes at every price level. 

“The new Weathermaker will sell 
at the lowest price to date for a 
single-package cooling and heating 
unit,” he declared. 

“This 1953 model brings air condi- 
tioning--both winter and summer 
within the reach of the average home 
buyer who can afford an extra $3.50 
to $5.50 a month on a 20-year mort- 
gage. It is the only unit providing 
2 tons of cooling and dehumidifying 
(Concluded on Page 4, Column 3) 


Plans for Freezer 


Confirmed by Thor 


CHICAGO--Thor Corp. has con- 
firmed industry rumors that it in- 
tends to enter the home freezer field. 

In announcing a number of sales 
appointments, the company said it 
“plans to shortly market a line of 
home freezers.” 

The announcement dealt mainly 
with the appointment of Frank J. 
Simpson as vice president in charge 
of sales, Thomas R. Chadwick as 
general sales manager, Dan R. Nighs- 
wander as product manager for Thor 
washers and ironers, J. Ross Sims to 
succeed Simpson as southern division 
sales manager, and Paul J. Buchen 
to replace Chadwick as central divi- 
sion sales manager. 


27 Cold Storage Firms 
Keep Blood Serum Free 


WASHINGTON, D. C. — Blood 
serum supplies are now being stored 
in 27 public refrigerated warehouses 
across the nation as a safeguard 
against possible large scale bombing 
of American cities, according to the 
National Association of Refrigerated 
Warehouses. 

The serum, which is in the form of 
blood groupings and blood typings, is 
being handled free of charge by 
warehousemen in cooperation with the 
Civil Defense 

The storage space allotted for the 
serum is of the cooler room variety 
(Concluded on Back Page, Column 2) 


Albert A. Feinberg, 
UsAirco President, Dies 


MINNEAPOLIS—Albert A. Fein- 
berg, president and one of the found- 
ers of United States Air Condition- 
ing Corp., died Oct. 7. He was 59. 

Surviving are his widow, a son, 
David, who is vice president of the 
company, a daughter, a brother, and 
three sisters. 


Room Conditioners, 
More Freezers 


CHICAGO—-A new and longer line 
of food freezers consisting of four 
upright and three chest-type models 
and a new room air conditioner line 
made up of 44, ‘, and 4-hp. units 
were presented by Gibson Refrig- 
erator Co. at its national sales con- 
vention held last week at the Hotel 
Sherman here. 

The company also introduced an 
11-model refrigerator line which in- 
cludes units in the “Defrost-Matic” 
group several with the new Gibson 
“Swing'r Shelf,” and two (one 9-ft. 
and one 11-ft.) with a new interior 
color—-cameo cream with gold trim. 

At the same time, Gibson unveiled 
eight 1953 electric ranges. Among 
features of the line are large “Do- 
All" ovens with concealed lower oven 


(Concluded on Page 29, Column 1) 


Frigidaire Has 2 New 
Chest-Type Freezers 


DAYTON —-Two new chest-type 
home freezers featuring flat-top con- 
struction and 5 in. of fibrous glass 
insulation in the lid have been added 
to the Frigidaire line, H. F. Lehman, 
general sales manager of Frigidaire 
Div., General Motors Corp., an- 
nounced recently. 

One freezer has 9.2-cu. ft. capacity 
(HR-92) and the other 13.2-cu. ft. 
capacity (HR-132). The company 
also makes an 18-cu. ft. box. 

Both models are counter high and 
have new streamlined styling. The 
flat-top construction provides extra 
work surface. 

The new top, with its thick insula- 
(Concluded on Back Page, Column 3) 


NPA To Relax Rules 
On Construction May 1 


WASHINGTON, D. C.—As of next 
May 1, many construction regulations 
will be relaxed, the National Produc- 
tion Authority ruled recently in 
issuing a new Direction 8 to Con- 
trolled Materials Plan Regulation 6. 

At that time, the amounts of con- 
trolled materials that may be self- 
authorized for commercial and most 
other types of construction will be 
lifted. The ban on recreational con- 
struction will also be lifted. 

Richard A. McDonald, NPA Ad- 
ministrator, said the direction was 


(Concluded on Back Page, Column 1) 


Muntz Gets Evanston 
Plant for Room Coolers 


CHICAGO Announcing that it will 
enter the room air conditioner field 
with %, %, and 1-ton units, Muntz 
TV, Inc. reported it has acquired 
45,000 sq. ft. of production facilities 
in Evanston, Ill, where complete 
manufacture and assembly will be 
carried out. 

The company expects to have units 
ready for the market by early spring. 
They will be marketed through 
Muntz TV sales outlets. 

A company executive said branch 
offices will start taking orders for a 
%-ton unit about Jan. 1. He said the 
unit will sell for a good deal less 
than prevailing prices. 

At the same time, it was an- 
nounced that Earl W. Muntz has re- 
signed as president of Muntz Car 
Co. in order to devote his time to 
Muntz TV and the new line of air 
conditioners. 


72 Will Display 
At Conference 
In Miami Dec. 5 


Exhibits, Talks Scheduled 
For 3-Day Conclave for 
All Industry Members 


MIAMI, Fila. Seventy-two com- 
panies are scheduled to set up edu- 
cational displays in the Municipal 
Auditorium here for the 10th Re- 
frigeration and Air Conditioning Ed- 
ucational Exhibit and Conference on 
Dec. 5, 6, and 7. 

The conference is being sponsored 
by the Refrigeration Equipment 
Manufacturers Association and the 
Refrigeration Service Engineers So- 
ciety with the cooperation of the Re- 
frigeration Equipment Wholesalers 
Association and the Refrigeration and 
Air Conditioning Contractors Asso- 
ciation. 

Exhibits will be open to anyone in 
the industry during the following 
hours: Dec. 5—1 to 5 and 7 to 10 
p.m.; Dec. 6—10 a.m. to 5 p.m.; and 
Dec. 7—-12 noon to 4 p.m. 

Speakers who will appear on the 
three-day program together with 
their subjects include the following: 

“Installing a Window Unit Air 
Conditioner” by Carl F. Zauner, serv- 
ice manager, Remington Corp. 

“Estimating and Installing Resi- 
dence Air Conditioning” by Lee A. 
Miles, refrigeration engineer, Mueller 
Furnace Co. 

“Facts About Driers—Old and 
New” by Dr. W. O. Walker, director, 
industrial chemical research, Uni- 
versity of Miami. 

“The Lithium Bromide Absorption 
Refrigeration System" by John E. 
McGaughey, Jr., field engineer, Car- 
rier Corp 

“Textile Air Conditioning” by Fred- 
erick Boxall, air conditioning engi- 
neer, The Bahnson Co. 

“Installation Service and Main- 


(Concluded on Page 4, Column 1) 


RACCA Plans Meeting 
In Miami Dec. 3-5 


CHICAGO—The Refrigeration and 
Air Conditioning Contractors Asso- 
ciation will hold its seventh annual 
convention at the Casablanca hotel in 
Miami Beach, Fla. on Dec. 3, 4, and 
5, association executives have an- 
nounced. 

The convention will open with a 
board of directors meeting on 
Wednesday, Dec. 3. On Thursday, 
Dec. 4, general sessions will be held 
in both morning and afternoon, while 
the luncheon will feature a talk on 
what air conditioning has done for 
the Miami area. 

On Friday morning, RACCA will 
hold its annual business meeting and 
election of officers. In the afternoon, 
the association will join with the Re- 
frigeration Equipment Manufacturers 
Association and the Refrigeration 
Service Engineers Society to attend a 
two-hour business administration 


(Concluded on Back Page, Column 2) 
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Crosley Refrigerator, 


Concluded fram Page 1 
pleted and simultaneously restarts 
the refrigeration un,t 
Four room air o mditioners, rang 
ing in wide fron to l hp, were 


introduced. Bach is capable of being 


natalied under mammal installation 
conditions in 20 mgnutes. The three 
larger ones fave: thermostats as 
wtandard equipment The I-hp unit 


a new to the line 

Special cabinet design with a spe 
ial Hid) permite quick and easy 
filter removal The filter is removed 
by opening the hinged top 


Refrigerator models, with their 
sizes and suggested list prices, are 
en follows SET, 7 ew ft, $190.05 
DE-7, 7 cu ft 272005; SE-S, & cu 
ft, $249.95, CAE-8 4 cu ft, $280.96 
SE-O5. O05 cu ft. $200.95, CAE-05, 


PUTER 15 = easily 
hinged ta of his 
cond honer 


ci Gh. 


occewible by 
% hp Crosley room oir 


opening 


Room Cooler Line-- 


95 cu ft, $36006, CAE-11, 11 cu 
rt $439 95, TDAD-12, 12 cu ft 
$400 96, and TCAD-12, 12 cu ft 


$510.05 

The following 
models of the line 
with 


9 
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capacities ranging 


the door 
mechaniam 


quiet, trigger 
frozen 


Iba., from three to five 


storage 
meatholders, “tilt-out™ and 


features are 


from 


action 


in all 


horizontal freezer 


25 to 


shelves in 


latch 


trays or 
‘pop-out’ 


ice trays, and high grade structural 


polystyrene plastic for 
and freezer doors 
Automatic 
five models 
push-button 


interior 


trim 


defrosting appears on 
In addition to the two 
models, the three larg 


est models are equipped with auto- 


matic defrosting 
clock and thermostat 


The automatic 


_ EVAPORATIVE CONDENSERS 
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Two recent installations of Acme Evaporative Condensers show the wide 
range of applications for which they are ideally suited. The ability to 
conserve water snakes the operation very economical, while the func- 


fit wide range of 
applications 


tional design as:ures complete hot weather comfort. 


controlled by 


defrosting 


SP VERSATILE fome 


time 


is the 


The First Church of Christ Scientiot in Birmingham, Alabomo. 


One installation was made in the First Church of Christ Scientist in 
Birmingham, Alabama, by the Hardy Corporation. The main auditorium 
seated 650 pe:sons and a Sunday School room accommodated 148 more. 
Despite the variable load and Birmingham's hot climate the FP-60 Acme 
Evaporative Condenser has been highly efficient and completely satis- 


factory 


A completely different installation was made by the Krauss Heating and 
Ventilating Company, at the Gulf Winds Restaurant in St. Petersburg, 


Florida 


ponent of the air conditioning system, was installed. 


An FP.90 evaporative condenser serving as an important com- 


The ait conditioning added much to the comfort of the patrons of this 


beautiful restaurant 


Despite the unusual hardness of the water, the 


equipment is satisfactory in every respect, saving over 95% of the water 


used 


Write for more complete details on the advantages of Acme Evaporative Condensers 


The Gulf Wiads, popuier 
St. Petersburg. Fleride 


restovrant 


ti 


ie 


same time-proven power defrost sys- 
tern Crosley introduced in 1960," de- 
clared Joseph L. Armstrong, Crosley 
sales manager for refrigeration 

It employs electric heating ele- 
ments in direct contact with the out- 
side of the freezer and defrosts so 
quickly and completely that frozen 
foods inside the freezer have no 
chance to thaw’ 


RESTYLED EXTERIORS 


The exterior appearance of the 
1953 Shelvadors has been heightened 
by restyled and redesigned hardware 
and name plates. The “Soft-Glo” in- 
terior color treatment, introduced by 
Crosiey last year, has been retained 
in the “custom” models ithe five 
with automatic defrosting) 

In addition, Crosley has added a 
Sea Mist” color treatment to the 
standard models for the first time 
Sea Mist" is a blending of a pastel 
eray-green with accents of gold and 
whi*e 
'Vith this addition, Crosley has 
cv'or treatment in its entire line 
except for the lowest-priced model. 

All models except the lowest-priced 
model, have either single or twin 
crispers and have butter safes. A 
thermostatically controlled adjust- 
able butter safe, removable for clean- 
ing, is a feature of the CAE-11, 
TDAD-12, and the TCAD-12. 


FOUR SIZES OF ROOM COOLERS 


The 1953 room air conditioner line 
marks the second year that Crosley 
has presented this appliance. The 
new i-ton model, the ACE-100, is 
eapable of dehumidifying and cool- 
ing rooms up to 600 sq. ft. in size. It 


measures 15% in. high, 27 in. wide, 
and 27 in. deep. It extracts 3.2 pints 


FP.60 Evaporative c 
ot the Firs Church 


ondenser 'MSlallation 
of Chriss Scientiss. 


FP.30 Evaporative Con. 
Genser 'Mstalled or the 


Golf Winds Restourons 
dM + 
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of moisture from the room's atmos- 
phere per hour. 

The &-ton unit, ACE-75, for rooms 
up to 485 sq. ft. is the same size as 
the 1-ton model, but it extracts 2.5 
pints of moisture per hour and cir- 


to 325 sq. ft.. measures 


ACE-33, for rooms up to 230 aq. ft., 
measures 13% by 22% by 26% in. 
It extracts 1.3 pints of moisture per 
hour and circulates 470 c.f.m. 


FIVE-YEAR WARRANTY ON 
COMPRESSOR 


Permanently lubricated motors are 
used in all Crosley models. The new 
type motor compressor assembly has 
a five-year warranty. A new method 
of speedy and completely weather- 
tight installation is used with all 
models. All are styled in moss-green 
and mountain-gray. 

Three directional grille louvers 
permit control of the direction of air 
flow. Faster cooling is 
through a unique air discharge ar- 
rangement, according to Ted Nemes, 
Crosley air conditioner sales man- 
ager. Because of this arrangement, 
maximum removal of moisture from 
the air can be obtained, he said. 

F. F. Duggan, Crosley general 
sales manager for appliances, de- 
elared that the new refrigerator line 
was designed and styled after a 
nationwide survey of Crosley dis- 
tributors, dealers, and owners. 

“This survey gave us the prices, 
sizes, and features the public wants,” 
he explained. “We concentrated all 
these factors in a short line to put 
an end to the confusion of recent 
years caused by many-model lines. 


SHORTENED LINE ELIMINATES 
CONFUSION 


“Neither the retailer nor his cus- 
tomer have been able to get a clear 
cut picture of the refrigerators offered 
for sale. By shortening and concen- 
trating our 1953 line, we have tried to 
eliminate confusion, and, in addition, 
Crosley is presenting more models 
containing more features that con- 
sumers want at prices they are will- 
ing and able to pay.” 

Commenting on business conditions 
ahead, John W. Craig, general man- 
ager of Crosley and a vice president 
of Aveo Mfg. Corp., asserted: 

“During the coming months, man- 
ufacturers, distributors, and dealers, 
all are going to have to use their in- 
genuity to hold against rising costs 
of doing business, even granting 
some price increases, if they are once 
again to operate on an economically 
sound margin. Overhead as well as 
manufacturing costs are up 

“We feel that Crosley’s plan for 
a short product line affords oppor- 
tunity for savings to distributors, 
dealers, and consumers, as well as 
manufacturer. At the manufacturing 
level, with fewer models we can in- 
crease volume on each model and 
effect savings. At the distributor and 
dealer levels, a short line means 
lower inventory and selling costs.” 

Craig also believes that as a result 
of the steel strike and subsequent in- 
creased costs of materials and labor, 


“prices have simply got to go up.” 
“There 


is no more ‘give’ in the 
price structure,” he said. “Manufac- 
turers, distributors, and dealers, have 
all been operating on dangerously 
close margins for the past year. They 
are in no position to absorb any 
more cost increases without a rise in 
sales prices.” 

He also expressed the opinion that 
steel will remain in short supply on 
into the second quarter of 1953. “It 
is very questionable if production 
will meet with demand until steel 
again appears in free supply,” he 
said. 


200 Appliance Dealers, 
Utility, Food Stores 
Join In Freezer Promotion 


ERIE, Pa.--Two hundred appliance 

dealers in two counties, Pennsylvania 
Electric Co, Home Owned Food 
Stores, Inc., and more than 20 area 
supermarkets and independent gro- 
cers took part in a two-week freezer- 
food promotion aimed at boosting 
home freezer sales and market busi- 
ness. 
The utility provided freezer dealers 
with “membership cards” for distri- 
bution to customers and shoppers. 
The cards entitled consumers to a 
10% discount on the list price of 
frozen foods when purchased in quan- 
tities of $20 worth or more at any 
Home Owned Food store or super- 
market affiliated with HOFS. 

The cards also entitled consumers 
to buy wholesale meat cuts at OPS 
wholesale prices or less. In addition, 
customers could have the cuts pro- 
cessed for their freezer at a mini- 
mum cost. 

Consumers were told that buying 
under this plan enabled them to pur- 
chase a well-known brand of home 
freezer from a reputable dealer, have 
the freezer financed on convenient 
terms after a small down payment, 
and get $100 worth of food with the 
freezer. 

A Penelec bulletin announcing the 
promotion stated that “Well-informed 
authorities agree volume purchase of 
meats and frozen food will produce 
savings to pay for a freezer in a 
reasonable length of time.” 


New NPA Form To Speed 
Priorities Help Requests 


WASHINGTON, D. C.--A new ap- 
plication form designed to aid busi- 
nesses to obtain special priorities as- 
sistance needed to expedite produc- 
tion has been issued by the National 
Production Authority. 

Called form NPAF-138-Revised, it 
is entitled “Request for Priorities 
Assistance.” Copies may be obtained 
from Department of Commerce field 
offices or from the NPA here. 

Use of the new form will provide 
NPA with the type of information 
required to enable it to take action 
on requests for assistance. 

Requests for priorities assistance 
must be mailed to NPA or to one 
of the claimant agencies listed on 
the back of the form. 


.-. Celebrating 20 years of serving 
America’s finest food stores 
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GRIAT NCW SHOWS TO StIL 
Ge APAIANGS 


EVERY THURSDAY 
NIGHT 
ON 


CBS 


9:30 EST - 8:30 CST - 7:30 MST - 6:30 PST 


Songs as only Bing can sing them! A refresh- 
ing half-hour packed with easy-going humor 
and matchless music! 

AND FEATURING 


e Famous Guest Stars including: Marlene 
Dietrich, Judy Garland, and Jimmy Stewart. 


e John Scott Trotter's Orchestra 
e@ Jud Conlon's Rhythmaires 


Selling G-E Sponsored by the General Electric Company, 
o “ Major Appliance Division, Louisville 2, Ky. 
Major Appliances 
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ON TELEVISION 


t JOAN DAMS 


“| MARRIED JOAN” 
_ G-E Major and Small Appliances 


pi marsh. se new TV show that the whole country a EVERY WEEK 


“I Married Joan” is a situation-comedy show especially written to 
let Joan Davis display all of her many talents! Joan is at her N & C TV 
wonderfully funny best in this half-hour of sparkling comedy! = 
You'll laugh till your sides hurt as she provokes her husband 
é P pags fe Starts on most Stations : 
layed ! 
(played by Jim Backus) into rib-tickling mayhem! October 15th —8:00 EST - 7:00 CST 


Sponsored by the General Electric Co., Major and Small Appli- See your local new for 
ance Divisions, Louisville 2, Kentucky; Bridgeport 2, Connecticut. siaieatuha ea adis tats wanes 


This fall your customers will be hearing and seeing 
more about G-E Appliances than ever before! 


GENERAL @@ ELECTRIC 


ae ee * gees San eee. , el is See ta oe rl 
= > gee a a ee 3 
Nera gare 7 ok apa 7 ee 4 eens a a . AS = ane dies + a 
ie: oe ae be er Se mt ae eee a ee ae es. , 
saan ae 60t aaa Be yf ee a ae oe a a nol ; ; 
; a Ee 
c 
/ 
: cane ; 7 : 
Ce et nN a 
Meuse ee m 
eo. |, ae oe om 
— ON RADIO 
"a aA: ; ‘ 4 1 % \ —_— Mee ; = 
cae ae ° : re 
i. Se | 
‘e eee , ae: 
é eS i ° eh i. 
all ; a a 
=H a ee ” ar fi 
* , we 6 
; : —s '? : ie} 
3 Se. * a \ } / : po 
z | 
5 
BSP] +42 x : 
eS eo e%e Ip 
POS 2 “UO + { 
. sete 
x ot 8 - 
Ba 32 eo , : 
a o* 8 
* DAMA A : ‘ 
. OA : 
i + o* ‘e, : Fs 
ee, 4* <¢ oe : 
a oe 3% | f\ : 
™ Ne? vs 7 
3 Kok i 
BS Q> ef 
Be J) Ss “FZ ~~ i 
, ; is a _ | ic 
$i j yw” *. ae 
- oa ~, wy # 
ie Q ga ; 
3 ae | 
= — pal & 
+ 2 , ~e 4 
E ce et os : ab 4 
si poe “a % 
eas ABR: va fs; 
ae es 2 i. Fay “ 
ig ‘ 2 ia . . >a 
he a 4 ed fe 
7 es Bias i . 
ee . ? . . ' : ‘ 
* »- j 
a -— Kae 
Sd pal 
| 
So ’ gt ; 
, ma AA 
: é He 
& tr 3 
N Be | 
ee i | | 
_ REESE STEN eee es EMRE E EER ELT LETC \ ait I 
paerag ee 
ON St € ee 
: f : és ; ; ‘ ‘ ; iy 
ue a oe ; cee = =— (it es cS = eS “Sh eee 5 Bre 
a a ‘ite Ak pe Saree eo Be fA ee + oa ee ae . . 


“9 

: 
ie 
a 


Miami Educational 


Concluded from Page 1 


Column 6) 


tenarme of 


ling Towers and Eva 

porative Condensers” by Badward Kk 

Magnus chief engineer Bnowhill 
Mig 

Centrifuge! Con-preasora (Ase ap 


pled to larger tonnage inataliations) 


by FE HK Michel, manager, direct 
wales, Alr Conditioning and HKefrig 
eration In and aul Venable, man 
ager, Mastern Ber and Engineer 
ing «= Worthington Corp 

The tee of the Suction Pressure 
Recording Gauge 10 Ihagnosing and 
Analyzing Bervice Probiema’ by John 
NH Bpence, serviv manager, Huss 
mann KMefrigerator Co 

Air- Cooled Condensers, Large and 


Small by # 
snies Manager 
A me hour 


forun 


Charlee Segal 
Kramer 
question and 

panel of in 

experts will be «a 


genera) 
Trenton Co 
anawer 
conducted by «a 
dustry feature of 
the program on each morning of the 
three day meeting 
HMusiness eetings in 
IMth annual 


the Hefrigeration 


comnection 
with the convention of 


ervice Engineers 


Bociety will be held on Dee 5 and 
+ 

The Tth annual meeting of the Ke 
frigeration and Air Conditioning Con 
tractors Aseociation will be held at 
the Casablanca hotel, Miami Beach 


on Dee 4 and 6, with a meeting of 
the RACCA beard of directors ached 
uled for Dee 3 
officers will take 
More details on the 
vention 


Annual election of 
place on Der, & 
RACCA con 
appear claewhere in this 
inemtic 

tm Frida Lee 5 


gram on 


a two-hour pro 
business administration and 
eales training for the contractor and 


— 


=") 


Conference - - 


wrvice 


engineer has been arranged 


as & special feature of the confer 
enmee through the 


RACCA. The 


cooperation of 
held 
3 pm 


program will be 
in the auditorium from 1 to 

K 8 Lafferty vice 
of Hil-York Corp will 

lea A Profit Justified” 
Marburgh, branch 
trolux Corp. tr 
Bales Training 
L. Foss, sales and advertising 
ager of Pan American World Air 
ways, Latin American Div. will dis 
cums “Advertising” 

Annual meeting of REWA will be 
at the Hollywood Beach hotel, Holly- 
wood, Fla, on Dec & Also taking 
place at Hollywood will be meetings 
of the REMA beard of directors 
REWA board of directors, product 
section meetings of REMA, and joint 
REMA-REWA gol tournament, 
cocktail party, banquet, and mem- 
bership meeting 


premdent 
talk of 
Gregory P 
manager of Elec 
Miami 


Techniques 


will speak on 
Ernest 
man 


ASA Award Given Te 
Lawler of Worthington 


NEW YORK CITY M M. Lawler, 
assistant vice president, Worthington 
Corp., has been awarded a certificate 
of service by the American Stand- 
ards Association in recognition of his 
work in the development of American 
Standards 

Lawler is a member of the ASA 
Standards Council, representing the 
Air Conditioning & Refrigerating 
Machinery Association. He has been 
expecially active as the ACRMA rep- 
resentative on ASA Committee Y53 
Refrigeration Nomenclature 


(Concluded from Page 1, Column 3) 
capacity plus winter heating in @ 
single clomet-size cabinet. It requires 
minimum, floor space, about 3 ft. by 


3 ft -and is only « little more than 
5 ft. high.’ 

While retail prices of the new unit 
will vary with the amount and local 
cost of installation work required, 


Carrier's price to its distributors will 
be about 25° leas than the current 


armmaliest Weathermaker unit, it was 
stated by William A. Lake, Carrier's 
promotion manager for residential 


air conditioning 


ss00 MORE THAN HOT-AIR 
SYSTEM 


‘We anticipate that this new unit 
will cost only $700 to $1,000 more 
say under $800 on the average—than 
the cost of a good forced, warm-air 
heating system, installed.” 

This new unit is entirely sound- 
proofed and heat-proofed. New fea- 
tures include heating with any type 
of gas, or with oil. For those sections 
of the country where water is in 
short supply or is expensive, the unit 
is available with air-cooled refrig- 
erant condensing which does away 
with the need for water or for a cool- 
ing tower, the company said 

Both heating and cooling are con- 
trolled by the flick of a switch, either 
on the unit or from a separate ther- 
mostat control anywhere in the 
house 

All sections of the unit can be 
reached from the front by removal 
of a panel. Air enters the unit from 
either the side, back, or bottom and 
can be distributed through the house 
in any of four directions. This pro- 


~ 


proper knowledge and experience get in there and 


pitch. Tubing problems, too, are best solved by experts— 


professionals in their own right. Penn Brass & Copper 


Company, well-known for quality tubing for over a quarter 


of a century, has the technical facilities and deep-reaching 


experience to help you choose the right tubing for your needs. 


Precision drawn and annealed to strict specifications, 


Penn seamless tubing is always clean, bright, and uniform in wall 


thickness. Insist on PENN—the tubing unmatched for quality. 


For informative refrigeration literature, write “Dept. CR-7.” 


QUALITY TUBING HAS A “PENN NAME” 


ERIE - PENNSYLVANIA - 


PENN B8RASS & COPPER COMPANY 


TELEPHONE 3-1164 


AVERAGE Weothermoter 
vp about 9 sq. ft. of floor space and is 
adequate for average three-bedroom house. 


installation tokes 


vides the greatest flexibility of in- 
stallation of any air conditioning unit 
now available, the company claims. 


2-TON UNIT ADEQUATE 
FOR 3-BEDROOM HOME 


The unit's 2 tons of refrigeration 
capacity are said to be enough for 
average three-bedroom homes up to 
1,200 or more square feet in size in 
any climatic areas. Other Carrier 
residential year-round units are avail- 
able in 3, 5, and 7'4-ton sizes 

The new room air conditioner 
draws air in through the sides of 
the front grille and passes it twice 
through the cooling coil and filter 
before releasing it into the room. 
This provides two-pass cooling as 
well as two-pass dehumidification 
and filtering. The air is also handled 
at low velocity, which has the added 
effect of making the new Carrier unit 
the quietest room air conditioner 
available today, according to Wamp- 
ler. 

Two other exclusive features, a 
“hideaway design” and a “color 
blend” front let the units fit unob- 
trusively into a room and meet all 
possible installation restrictions in 
home or office, Wampler said. 


NO MAJOR EXTENSION 
INTO A ROOM 


The new Carrier unit can be in- 
stalled in a window so that its grille 
extends only as far as the line of 
the curtains or drapes. This is ac- 
complished by eliminating all air in- 
let or outlet grilles from the sides, 
top, and bottom of the unit and com- 
pletely enclosing and insulating the 
unit in a solid box of girder construc- 
tion. No longer need it go half in and 
half out a window 

This aJso means that it can be set 
into a wall, at any height, with only 
the decorative front grille extending 
into the room. Or it can be set in 
the top of a window or even in a 
transom. 

The decorative front panel is en- 
tirely circled by finned air outlets 
which insures against drafts any- 
where in the room. The unit was 
styled by Lurelle Guild and the front 
grille is finished in a neutral “color 
blend” material which picks up and 
harmonizes with surrounding colors. 

Despite the extra features, modern 
manufacturing techniques will make 
it possible to price the new Carrier 
units on a competitive basis, Wamp- 
ler said. Sales of the new model to 
consumers will start late in October. 


EIGHT MODELS IN LINE 


The new line will offer eight 
models. Window units will be in ‘4, 
%, %, and 1-hp. sizes, with deluxe 
models in the two larger sizes. Con- 
sole models will be in 1 and 1'¢-hp., 
plus a 1-hp. console with water-cooled 
condensing where an outside air sup- 
ply is not available. 

The versatility of the new window 
models also means that they can be 
operated entirely within a room, with 
the back inlet fitted to the window 
with a special air-tight rubber gas- 
ket. This makes possible their use 
with casement windows with no al- 
teration to the window frame; on top 
of closets in hotels or camps; on a 
portable stand for rental use in hos- 
pitals, hotels, or motels; or suspended 
from the ceiling where space-saving 
is important, it was said. 

The & and 1-hp. units provide a 
“quick cooler” which will make warm 
rooms rapidly comfortable by build- 
ing a pool of cool air from the floor 
upward. Once the air around the occu- 
pants has been cooled, the units can 
be switched to normal operation. 

All models are equipped for draw- 


| ing in outside air or room air. The 


Carrier Humitrol on the three larger 
models can be set for even greater 


HIDEAWAY DESIGN” of Carrier's room air 
conditioner eliminotes the need for half-in, 
half.covt window instoliation, so the unit 
extends into room only to the drapery line 


cooling for quick pull down of tem- 
perature in crowded rooms. On the 
two larger models it can be set for 
greater moisture removal on ex- 
tremely humid days. 

Regarding Carrier's new plant, 
which contains approximately 400,- 
000 sq. ft. of space, Wampler said 
that Carrier has recently completed 
arrangements for the purchase of 
yet another 400,000 sq. ft. that will 
be used for a combination of manu- 
facturing, research, office, and ware- 
housing purposes. 

Wampler pointed out that 50% 
more residential cooling and heating 
units were sold by the industry this 
year than in 1951 and added that 
Carrier expects a 100% increase in 
this phase of its business next year. 
He predicted that year-round air 
conditioned homes in the $10,000 
price class will be available very 
soon with Carrier's new, less expen- 
sive unit. 

“Furthermore,” he said, “I believe 
that before very long speculative 
builders will place their bets only on 
fully air conditioned dwellings.” 

Sales of the new room air condi- 
tioners will start this month, with 
1953 output initially scheduled at 
55% higher than the current year’s 
production. Production schedules for 
the new year-round residential units 
will show an increase of over 100%. 


Dealers Should Use 
Product-Superiority 
Angle as Reason-To-Buy 


MINNEAPOLIS-—Retail salesman- 
ship in the appliance field today is 
missing the boat when it neglects to 
use the product-superiority story de- 
veloped by the manufacturer, C. J. 
Coward, Kelvinator merchandising 
manager, told the International As- 
sociation of Electrical Leagues. 

He spoke at the group’s 17th an- 
nual conference held here recently. 

Electrical leagues can exert an 
important influence on dealers who 
have strayed away from the funda- 
mentals of good business practice, 
Coward said, especially in helping the 
dealer to make the most of the basic 
buying reasons inherent in a well-de- 
signed product. 

“The manufacturer who hasn't fur- 
nished the retail salesman with a 
basic reason why customers should 
buy his product in preference to 
other brands is treading on pretty 
thin ice,” Coward said. “But when 
the sales story is available, the 
dealer should make sure his sales- 
men take advantage of it. 

“I sincerely believe that many of 
us in business today are overdoing 
our criticism of retail salesmanship,” 
Coward said. “The man who makes 
the statement that salesmanship is 
bad today, is wrong. There is good 
salesmanship today, and there would 
be much more if the retailer made 
sure that his retail salesmen used 
the strong product sales stories de- 
veloped by the manufacturer.” 

Coward said electrical leagues can 
influence the dealer to do _ three 
things: 

1. Make sure his salesmen under- 
stand and sell the basic “reason-why” 
customers should buy the specific 
product he is selling, rather than the 
product of the dealer down the street. 

2. Make sure his salesmen use the 
compelling “action” devices manu- 
facturers have developed at consider- 
able expense, for point-of-sale demon- 
stration. 

3. Conduct his business in a 
manner that builds customer confi- 
dence and faith in all his products. 


Buffalo Firm Files Name 


BUFFALO, N. Y.-—-A_ business 
name has been filed in the Erie 
County clerk’s office for the Niagara 
Refrigeration Equipment Co. by 
Daniel A. Sperrazza. 


(ees cS ee cee AL a ae. | co: ae 
{ae oc. Sen > RCE aed ie ae oh Mei Ce aie Ly as ey ee Ss, eid co 
i teen |oeed ie * Cant s Pg ue we a ee a Ae fo ae ea Se be eee cee 
‘ar . : t fe my: Ce) 1 ae abe oer ge! ‘etic r : . Br diy, Soe a ee Re : Bae i). = ra, ae F _ ee | ne ae " pet coy 7m 
3 4 AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 13, 1952 
ee i . x - 4 
a Carrier Line-- si tee. 
eee ee , 
om ' — , 
a . : Pe | ‘ 
rtd % 4 ey . 
es i% wt Se ‘ 
, SSS > 
oad ae Be 
} pie iat ee. 
— 
< 7 
. +. 
os, * a 
e nm 4 4 ° — Ae if 4 ane 
me - -— - ed @-" ‘ 
c ‘a oo ee . a 
4 | : = i. ee 
ff ’, . ~ = . he 
x ““ = - o> y ~ So 
: + Se SY email 
5 - “ * 3 ; 
: - | %,. [Sead/§ 9 gs 
oe ‘S°. —_ § go: - | 
~ % : Sy A ee Pas ASA 
4 é . al in ‘ gf v, bad “ = s = % ry - 
: Wa sy + oe 
4 Oa os J oP PR = : 
“Sr, 
’ BIAS 
3 < <) a 
Tue TOUGHEST PROBLEMS are easy when 
4 ee —— 
= eC 
: ‘Cy 
4 C—O a 
res 
x 
mete , “ 
oe? oP lag ihe * Se F - doc 4s eh Sd oe tee oa j ’ 7 ba Bele 2 hurt Ree ’ 7 he ole a & : ie 3 - a Rs 
ee one > 1 wi ‘fe Ae 3 4) ae te ¢ yh a bd hs 2 ie , - a ag - = Oe eno é 1 noe ¥ “A uw a Peete ee 
Pee ee € 4 we. (eR re oe fo RSs i . ; ae : ean. el Ca ie; ake ee sh igs a oe, 
ere eee ae. ee nig tA ae ne bail mr | doe en eee meee a a Ss Oe ee eee 


AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 13, 1952 5 


PROP re. 


o wow SPUTTTITITITITIITTIITTI Tr 


NORGE ELECTRIC RANGES 


8 models in all—$16995 to $35995 


FIRST with Tele-Speed Lights — tell at a glance 
which cooking speed is on! 


FIRST with Pick-A-Pan Cabinets — end “pan 
groping” forever! 


FIRST with Blended Heat Oven — bakes with 
the electricity off 34 of the time! 


NORGE GAS RANGES 


12 models in all—$9995 to $28995 


FIRST with complete electric ignition (won Home Safety Award) 
FIRST with Pick-A-Pan Cabinets—end “pan groping” forever! 


FIRST with Balanced Heat Oven—ends “hot” and “cold” spots 


DIVISION OF BORG-WARNER 
MERCHANDISE MART, CHICAGO 54, ILLINOIS 
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THESE TWO BEAUTIES helped Van Winkle Stagg, inc, Evansville 
ind premiere the new Norge upright freezer as port of the firm's 


twenty Atth anniversary celebration 


Potent Promotion 


Dealer's ‘Silver Jubilee’ and ‘Premiere’ of Norge 
Upright Freezer Combine To Sell 100 Appliances 


EVANSVILLE, tnd A “Sliver 
Jubilee” celebration that featured the 
retail “premiere” of the new Norge 


Jet Freer upright freezer here 
netted sales of 100 Norge major ap- 
pliances in less than a week for Van 
Winkle Stagg, Inc during August 

This ie what happened 

Van Winkle Stagg, an old estab 
ahed FEvaneville firm, was celebrat- 
ing ite 25th anniversary in conjunc 
tion with the opening of an enlarged 
and remodeled store 

Norge had just introduced its new 
Jet Freeze upright home freezer to 
the trade at the Chicago Summer 
Furniture Market 

The Sutcliffe Co, Norge distributor 
in Loouleville, Ky asked by Van 
Winkle-Stagg to help in the anniver 
sary promotion, suggested that the 
new freezer be given its retail ‘pre- 
miere’ at the Evanaville opening 

With help from the Norge home 
office, plans were carefully developed 
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mild steel... galvanized... 
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low cost 
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for tie-in support from all quarters 

Newspaper spreads, preceded by 
teasers,” and radio-spot ads were 
used to interest the public in the 
coming event 

The opening was timed to coincide 
with the regularly scheduled meeting 
of the Evansville Chamber of Com 
merece and Kiwanis club. At the sug 
gestion of Van Winkle-Stagg, this 
was turned into a joint meeting with 
Richard C. Connell, Norge national 
sales manager as the featured 
apeaker 

Jeasie Cartwright, home economics 
advisor to Norge, was booked for 
radio interviews during the Jubilee, 
and she agreed to supervise “on the 
floor” demonstrations of all Norge 
appliances on display at Van Winkle- 
Stagg 

©. M. Calvert, Norge district rep- 
resentative, supervised other local 
promotions. Taking advantage of a 
local beauty contest, organized in 
conjunction with the Evanaville Police 
Cireus, he secured the services of the 
six contestants for the Jubilee cele 
bration 

Van Winkle-Stagg provided traffic 
eatehers including major door prizes, 
gas-filled balloons, decanters § for 
women guests, cigars for the men, 
and refreshments for all 

On the opening day, Connell ar 
rived with executives of the firms 
invelved, city officials, and chamber 
f commerce dignitaries. He was es 
corted to the Van Winkle-Stagg store 
for the ribbon cutting ceremony that 
kicked off the Silver Jubilee. This 
part of the firm's celebration was the 
subject of a 15-minute radio broad 
cast 

In front of the store, on a decor 
ated truck, Van Winkle-Stagg placed 
a new Norge Jet Freezer loaded with 
popsiciles for the crowd, and sur 
rounded it with the local beauties 
competing for the Evansville Police 
Queen title, who gave out the pop- 
sicles. A loud speaker, an announcer 
and a steam calliope were located 
behind the truck 

The freezer itself shortly became 
of the show. It stood in 
the sun for days at temperatures 
sekiom below 100°--and was opened 
every few minutes to deliver more 
‘pops” to the crowds. There was no 
dripping, little condensation, and the 
popsiciles had to be broken apart, 
Calvert reported 

From the opening of the celebra- 
tion to the end, newspaper stories and 


the star 


| copper-cooted = 5 


pictures appeared daily in the local 
press. Allnough originally scheduled 
for three days, the Jubilee had to be 
increased to five to handle the volume 
of visitors, which eventually passed 
the 6500 mark 

As a result of the success of this 
venture, the Evanaville dealer Jubi- 
ee may serve as @ pattern for Norge 
dealer “sales carnivals” throughout 
the country, David H. Kutner, direc- 
tor of advertising and public rela- 
tions for Norge, declared 

Kutner pointed out that while only 
the new upright freezer was pushed 
during the Jubilee, the net effect of 
the promotion was to move the whole 
Norge line 


Here's @ Home Freezer Use We 
Bet You Never Thought Of! 


ANN ARBOR, Mich A home 
freezer is helping University of Michi- 
gan botany students learn their les- 
sons 

Flowers are picked during the 
summer in full bloom and then stored 
in the freezer. When they are needed 
for study -any time during the fall 
or winter they are removed from the 
freezer, still in full bloom and with 
their natural fragrance 

Associate professor Dr. Elzada 
Clover says the fragrance will last 
from 10 to 60 minutes after removal 
from the freezer 

“This storage method gives the 
studenta the tremendous advantage 
of being able to examine the flowers 
as they look in their natural state 
when the flowers aren't blooming out- 
side,” Dr. Clover explained 

By the time the flowers thaw out 
and wilt, the students are ready to 
dissect them for further detailed 
study 
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SAMPLE of advertising mats avoilable to Pok-A-Way dealers. 


Food Plan Mats Ready for Pak-A-Way Dealers 


MINNEAPOLIS — Due to the ex- 
panding trend of appliance dealers 
to merchandise home freezers with 
an effective food plan, the Pak-A- 
Way Div. of Schaefer, Inc., has pre- 
pared a series of food-plan-type 
newspaper advertisements which may 
be run by Pak-A-Way dealers under 
their regular advertising program. 

“It is very difficult for the aver- 
age dealer to determine the proper 
advertising appreae h to the food plan, 


because of the BBB, OPS, and other 
groups which regulate the intensity 
of claims and statements,” said C. A. 
Ray, Schaefer sales promotion man- 
ager. 

“To be effective, food plan adver- 
tising must strike a sympathetic note 
with the economy-minded housewife, 
and yet refrain from promising econo- 
mies that are not possible. 

There are seven mats in the in- 
itial series of various sizes. 
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4% TIME SAVINGS 


The ',”-O.D., anti-sweat home-freezer coil shown above required 39 bends in 
its 40° length of Bundyweld. Bundy engineers, with their usual attention to 
cutting costs, devised a single fixture that permits complete fabrication of the 
complicated part in a matter of seconds—with subsequent cost savings through 
mass production. When you specify Bundyweld, you tap priceless engineering 
skills that can help you produce your tubing parts faster, better, cheaper. 
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FROZEN FOODS: 


CHICAGO -— Discussing the intro- 
duction of frozen foods into retail 
markets while reviewing “100 Years 
of Food Distribution,” Ned Fleming, 
president of Fleming Co., Topeka, 
Kans., told a food symposium: 

“Undoubtedly (frozen foods) will 
continue to grow in favor. Complete 
meals in frozen form will be a defi- 
nite possibility in the future, but 
less bulky and less costly refrigera- 
tion and methods of transporting 
frozen foods are needed." 

He forecast, also, “continued de- 
velopment and increase in the use of 
concentrated foods, as best illustrated 
by the success and acceptance of 
concentrated orange juice.” 

The symposium was held during 
observance of the Centennial of Engi- 
neering which brought 30,000 scien- 
tists, engineers, and technologists, 
representing 64 professional societies, 
to Chicago for a 10-day commemora- 
tion of the 100th anniversary of the 
founding of the nation’s first civilian 
engineering society. 

Fleming pointed out that develop- 
ment of refrigeration opened up the 
possibilities for wider distribution of 
perishable foods. He asserted: ““With- 
out refrigeration, such distribution 
would have been impossible.” 

This subject was also touched on 
by another speaker, John Holmes, 
president of Swift & Co., in noting 
that the present-day frozen food in- 
dustry is the result of nearly half a 
century of engineering and scientific 
research. 

Development of home freezers and 
refrigerators with freezer compart- 
ments, and the food market with its 
open freezer display case, he char- 


Forecast Is for More 


And Better Products 


acterized as “all part of a new and 
fascinating story of progress in food 
processing and distribution.” 

In reviewing this progress, Holmes 
said development of mechanical re- 
frigeration and the refrigerator car 
and the improved and extended sys- 
tem of rail transportation “made 
meat packing a mass production and 
distribution industry. 

“It opened the way for a move- 
ment of highly perishable food from 
the great producing areas of the 
west to the consuming markets of 
the east. Broad distribution of all 
perishables by rail and truck fol- 
lowed, providing out-of-season foods 
for all sections of the country.” 

The frozen food industry, Holmes 
continued, has helped to iron out the 
“seasonal” marketing problem = in 
many foods-—-fish, fruits, vegetables, 
fruit juices, etc. 

There has been a continuing im- 
provement in quality, he added, due 
to better handling, improved blanch- 
ing methods, new varieties of fruits 
and vegetables. A new practice in- 
volving pre-cooling such items as 
peas in the field before they are 
moved to processing plants has pro- 
duced a more acceptable product. 
Many cooked foods, including com- 
plete meals, soups, and bakery goods 
seem to offer great possibilities in 
the frozen food field, he stated. 

“Growth of the frozen food busi- 
ness has been remarkable,” he said. 
“Buying jumped 11% from 1949 to 
1952. Leading this parade are frozen 
juice concentrates. 

“Only 16% of U. S. families used 
this product in 1949. By April of this 
year, 1952, this figure mapes to 8%. ¢ to 63% 


Other sizable increases during this 
period were in sales of frozen fish, 
poultry, meat, cooked foods, and spe- 
cialty items.” 

Charlies Glen King, scientific direc- 
tor of the Nutrition Foundation, 
cited the development of frozen 
canned citrus juices as one of three 
major advances in our food supply 
in which chemical and engineering 
research have played a large role 

“Frozen canned orange juice, lem- 
onade, and lime juice,” said King, 
“are now available to a large frac- 
tion of the American public, with at- 
tractive qualities of flavor and color 
and with an assured vitamin content 
roughly equal to the fresh juice. 

“The advantages to the public are 
gcnuine in terms of convenience, 
pleasure, and health at low cost, and 
citrus farmers have gained greatly 
by the expanded market.” 


Maranz Heads Freez King 
Board, Dick Elected Pres. 


CHICAGO--Leo Maranz has been 
elected chairman of the board, 
Freez King Corp., it was announced. 

Maranz will be succeeded as presi- 
dent, the position he formerly held, 
by George M. Dick. Dick moves up 
from the position of vice president 
and general manager 

In addition to his position with 
Freez King, Maranz will remain as 
president of Tastee-Freez Corp. of 
America, an international chain of 
soft ice milk stores comprising ap- 
proximately 500 stores throughout 
the United States, and in Puerto 
Rico, Canada, and Hawaii. 

Freez King manufactures commer- 
cial freezers used in the production 
of ice cream and fronen custard. 


refrigeration tubing buy 


On every count 


You buy unmatched tubing features, dependable performance, plus 
cost-paring engineering skills when you specify Bundyweld Tubing 


You get more for your tubing dollar when you 
specify Bundyweld for evaporators, condensers, 
vital refrigerant lines. 


You buy unequalled tubing features. Bundy- 


tubing parts of Bundyweld since 1930. 
More, you buy the industry’s finest skills and 


services. Bundy engineers help you work out the 


easiest, most economical way to produce new 


weld is the only tubing double-walled from a 
single strip, copper-brazed through 360° of wall 
contact. It has high bursting strength, high ther- 
mal conductivity. It’s leakproof, lightweight, yet 
stronger. 

You buy tubing performance that has made 
Bundyweld a byword for dependability, proved 
by the millions of refrigeration units made with 


tubing parts; often save money by showing you 
how to use less tubing, how to make production 
short cuts. If you wish, Bundy will take over 
complete fabrication of your tubing parts, produce 
them as specified, deliver them on time. 

Whether you prize dependable performance 
or cost-cutting engineering skills, specify Bundy- 
weld . . . and you'll buy both. 


Contact a Bundyweld Distributor (listed lower left), or write Bundy Tubing Company, Detroit 14, Michigan 


ANNNANN! 


JUUUUUUL 


y & FABRICATION SAVINGS 


Bundy helps you whip fabrication costs. Refrigerator con- 
denser coil shown above has 16 bends plus an auxiliary 

(arrow). Bundy’s p d multipl g machines 

speedy production of the 16 bends a certainty. The 
problem: how to produce the auxiliary bend at the same 
high speed. Bundy engineers went to work, created a spe- 
cial fixture to produce the auxiliary bend on a group of 
parts simultaneously. The result: total fabricating time 
reduced, costs lowered. 


_ Ai 


. PRODUCTION SAVINGS 


Bundy engineers are always on the alert to trim produc- 
tion costs to an absolute minimum. The %” suction tube 
shown above is an example. Despite the two close bends 
and the upset involved, Bundy engineers devised a way 
to produce the part complete in one press operation. The 
result was lowered cost-per-unit, impressive savings for 
the customer on a high-volume order. These priceless 
engineering skills go to work for you when you specify 
Bundyweld. 


NARDA Basic Line-A-Year Plan Could 
Benefit Manufacturer, Dealer Alike 


CHICAGO...All factors in the in- 
dustry stand to benefit if manufac- 
turers adopt the proposal of the 
National Appliance & Radio-TV 
Dealers Association for one basic 
line of major appliances and televi- 
sion receivers a year, according to 
Mort Farr, president 

Discussing this proposal at 
NARDA's recent mid-year meeting 
held here, Farr said 

“The rapid changes in tube sizes 
and recent materia! restrictions may 
have’ made it necessary for television 
to be brought out more frequently 
in the past. Materials restrictions, 
similarly, might partially have been 
to blame for the multiple lines of 
refrigerators brought out each year 

“But much of the changing of 
lines has been the moving of a tele- 
vision chassis into a modified style of 
cabinet or changing the chromium 
strip arrangement on a box to ad- 
just to competition's prices. 


CAN COPE WITH MATERIALS 
SHORTAGES 


“Today we have learned to live 
with materials restrictions and sup- 
plies are more practicable than they 
were last year. Also I honestly be- 
lieve that most manufacturers have 
become more interested in making 
profits on the merchandise they pro- 
duce and in having distributors and 
dealers run profitable operations than 
they are in grabbing increasingly 
large segments of the market re- 
gardiess of its absorptive capacity. 

“Therefore, with more careful 
planning by producers and with tim- 


_. ing that fits the individual company’s 
, schedule, I believe that the manufac- 


turers, and certainly the distribu- 
tors and dealers, could show a 
healthier ‘P and L’ statement at the 
close of their fiscal year if the one 
line a year policy were adopted. 
“Should pricing adjustments prove 
necessary, they could be made in a 


| fair way on the models in the basic 


line or additional models could be 
added. Similarly, new models could 
freshen the line at mid-year if that 
proved desirable 


FROM MANUFACTURER'S SIDE 


“From the manufacturer's stand- 
point, this would mean: 

“Longer, uninterrupted production 
runs with the greater savings that 
come from mass production. 

“Longer planning and testing time 


| for new models. 


Bundyweld Tubing 


DOUBLE-WALLED FROM A SINGLE STRIP 


“Less difficulty in holding mem- 
bers of the manufacturer's distribu- 


tion team since their purchases 
would be larger and over a longer 
time period 

“An opportunity to map out 


longer-range, more costly advertis- 
ing and sales promotion programs 
since there would be more time to 
amortize them 

“More time to adjust the produc- 
tion runs between the models to fit 
their proportionate sales, making it 
easier to hold production in balance. 

“In television, which would be in- 
troduced probably between mid and 
late summer, production could con- 
tinue right through the pre-Christmas 
rush and not have to be stopped in 
mid-November when it should be at 
peak to get set for new merchan- 
dise. Dealers would not have to cut 
their pre-Christmas buying so fine 
since they wouldn't have to have 
their inventories cleaned out in the 
Christmas markets 

“In refrigerators, the major appli- 
ance that has been most subject to 
multiple lines, production runs are 
now much shorter than they were 
before and mass-production savings 
are particularly needed for competi- 
tive pricing 

“If the line is introduced in Janu- 
ary, the dealer would have plenty of 
time for planning and selling out his 
old inventories so that they're not 
competing with new merchandise for 
sales when the spring and summer 
refrigerator selling season arrives 


FROM DEALER'S STANDPOINT 


“From the dealer's standpoint, the 
effect would be largely psychological 
He would be freed of the feeling of 
being a daring gambler or of having 
to play it safe when he made his 
purchases of this standard, founda- 
tion merchandise. 

“Instead, he could make a careful 
study of his market and the mer- 
chandise offered and buy his basic 
lines accordingly, knowing that his 
plans would not suffer major disrup- 
tions in three to six months. His buy- 
ing, merchandising and promotional 
programs could be built with greater 


care and for greater worth to his 
distributor and manufacturers.’ 


ADDITIONAL BENEFITS 


Farr also made these other points 
The television industry at all levels 


has a patriotic duty to use its 
medium to get the public to vote. 
TV receivers should be loaned to 
civic and social agencies during the 


political conventions and campaigns 
to show these events to those who 
don't own seta. 

Receiver manufacturers who have 


adopted “inboard pricing” are to be 
commended. 
Appliance sales have picked up 


sharply in recent weeks and the in- 
dustry is approaching normalcy. On 
this subject, Farr asserted: 

“The retailer today has exceptional 
opportunities to build greater se- 
curity on a healthier footing than 
has been his experience in recent 
years. There were over-production, 
under-selling, growing competition, 
and declining markets bracketing the 
dealers so very recently that some 
of us haven't noticed the rift in the 
clouds, It's there 

“Production has been cut back to 
a closer approximation of market 
potentials by most manufacturers. 
Dealers and their salesmen are get- 
ting their selling muscles back after 
the many years of ‘wrap-up’ sales 
were followed by a year and a half 
of fighting for business. 


GETTING BACK TO NORMAL 


“The under-financed, under-skilled 
newcomers to the industry who were 
driven to price reductions in a dea- 
perate, last-throes effort for survival 
are either gone today, going, or 
seasoned and educated in the eco- 
nomic requirements of appliance and 
television retailing 

“Dealer inventories are almost all 
back in line and balance again. Re- 
frigerator sales, for which there 
were such dark predictions, have 
held up surprisingly well nationally 
during the past 30 days. 

“Let’s not fear a return to nor- 
malcy. It's normal to have a greater 
production capacity than sales ca- 
pacity. It's normal to have a: buyer's 
market at every level. These condi- 
tions are important to the funda- 
mental health of our industry because 
of the competitive effort they bring 
forth.” 

In the new television markets, 
Farr suggested dealers can “avoid 
the mistakes made in the older mar- 
kets by treating television separately 
from their appliance operations and 
not permitting it to drain away the 
lifeblood of present livelihoods by 
absorbing capital, personnel, space 
and attention that rightfully belong 
to appliances 

“Instead they should give televi- 
sion intensive, individual treatment 
as a separate portion of their busi- 
ness operations deserving plenty of 
its own money, men and selling area, 
and particularly its own service.” 

Farr also advised dealers to drop 


lines where distributors indulge in ex- 
backdoor selling 


cessive 


QUALITY COOLERS YOU 

CAN FIT INTO YOUR LINE 

AND SELL AT A “PROFIT 
ACCESSORIES 


WATER pasett 

Faucet 

mouth WEAVY 

BUBBLER buty 
CASTERS 


You seli quality, trouble free cooling in these elec 
tric units that operate wet or dry. in 3 sizes 4, 
5, 6 ft. Unobsteucted interiors. Baked Enamei 
finish for beauty end sanitation 


SEND FOR CATALOG Ni 


The BEVCO Company, Inc. 
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INSIDE DOPE 


by GEORGE F, TAUBENECK 


AIR CONDITIONING & REFRIGERATION 


ready placed some fractional space 
with your publication and sent in a 
couple of publicity items One had 
to do with the recent appointment of 
Kom Kathbun as cur new sales man 
ager The other called attention to 
our new Speotaire Beries HEC room 
unit air conditioner, My three syllable 
name Nofziger’ is about as hard 
for people to say as yours so they 


Concluded from Page 1, Column 1) call me Jack for short. Koss has 
D H l spoken of you quite often, but never 
a wg? ue in connection with sports 
sm Angelica, Ca 


lear Mr 


Taubene k 


1 picked up « trade journal a few 


days ago 


and fingered 


through 


without paying much attention to the 
1 sensed that 


athe 
it wea the Atm ©» 
rRIGERATION NeEWwn 


Bubeonac trusty 


NOENTIONING & Ke 


Noting that the opening column on 


1 chuckled at reference to 
Shorty’ Cantillion in your anecdote 
As « youngster, I played a iot of 
bush and three or four years of minor 
league baseball, but went on the 
voluntary retired list to become 4 
staff artiat with what today is called 
the Los Angeles Heraid-Erpress 
When I began my newspaper hitch, 


your 


he front page dealt with the late it was just the Herald. Later, and 
snd illustrious Low Gehrig, I began before 1 left. it became the Herald- 
reading with increasing interest as Repress. Willard Mullin, now with 
I got ito the etory The yarn waar the New York Telegram worked 
interesting and extremely well told 


i read 
nvyeelf, said 


what he's talking abeut and how 
tell it He han either 


plaved baseball 
the St 


News 


further then 


mumbling 
thie fellow knows 
to 
or 


reported 
Mayhe I'm reading 
Laie Sporting instead of the 
Ai CUINTITIONING & 


to 


PEP RIGERA TION 


So I re-examined the masthead, but 


my first impression 


wae correct 


tt 


next to me in the art department for 
nine or 10 years We good 
buddies | drew pictures and wrote 
some sports, but after 11 years or 
wo, drifted into the advertising game 


were 


Now let's return to Cantillion. In 
1919 (those were great days) I re- 
ported to Houston in the Texas 
League for spring training. It was 
my first year out. Al Bridwell, 
former Giant infielder who hit safely 


was the ACAILN, date of Aug I when “Merkle should have touched 
checked the by-line and read “George = second” fame, was our manager. He 
F Taubeneck” Then I completed was a wonderful fellow. We trained 
reading the whole entertaining against Minneapolis and the Chicago 
column with 4 greater degree of ab White Sox. Cantillion managed Min- 
sorption than I have shown for any neapolis. They called him “Tomato 
sports column in a long tUme Face” then. It seems to me he was 

Hy way of a self-introduction, let called “Pongo” also Carl Sawyer 
© omy that as advertising manager was their team captain and funny 
f Drayer-Haneon, In I have man. I don't have to tell you that 


he had previously teamed with Nick 
Altrock on the Washington club. He 
happens to be @ resident of Los 
Angeles now is still quite active and 
can be funny when the occasion de- 
mands 


I believe the Chicago White Sox 
of 1919 was one of the truly great 
all-time teams Perhaps passing 
years and the fact that I was pretty 
young at the time prevents me from 
being completely objective. However, 
I believe that the swashbuckling 
White Sox of those days, headed by 
the colorful, aggressive grey thatched 

Kid” Gleason could and would hold 
its own with any collection of base- 
ball greats, past or present 


We engaged them in six or seven 
exhibition contests that spring. Three 
kids on the Houston club later be- 
came prominent in the majors. “Slim” 
(I believe his first name was Byron) 
Harris, lengthy pitcher, Glenn Myatt, 
strong arm catcher, and Curtis 
Walker, hard hitting outfielder, all 
were native Texans 

Perhaps you would like to read a 
‘then young fellow’s impreasion of 
the 1919 White Sox. Ray Schalk, of 
course, was the first string catcher, 


assisted by “Birdie” Lynn. For my 
money, Schalk ranks along with 
Roger Bresnahan, Lou Criger, 


Johnny Kling, Jimmy Archer, Mickey 
Cochrane, and Bill Dickey. He was 
a superb stylist in every sense of 
the word--rather small, but every 
inch a catcher’ He owned a fine 
throwing arm, got the ball away fast 
with a quick snap throw. No hop, 
skip, and jump, no drawing his arm 
way back preliminary to a throw 
The ball left his finger tips on a 
line easy to handle—and invariably 
on the target He was. intelligent, a 


UNIG 


achieved 
the Spun 
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ye FEATURES: 


WOLVERINE TUBE DIVISION 


Calumet ond Mecko Consolidated Copper 


~~ ORroRaTeD 

Manta: turers of tubing eachvervely 

1413 Centro! Avenve . 
a 


Compony 


Detroit 9, Michigon 


VO a 


announces @ new developmen 


n accumulative drier 


rough 
d Process* 


The eleven-inch copper shell forming Be ccumviotive 
drier shown here wes fabricated by Wolverine s fost, 
economical Spun End Process. Its outside diameter 
measures 14" and the woll is .025. The silica gel 
(P.A. 100) is enclosed in a 100 mesh bag which is sus- 
pended between baffles at both ends. The entire unit, 
you will note, is enclosed in a one-piece shell, which 


eliminates assembly costs and increases efficiency. 


This one example may suggest other ways in which 
Spun End Process can be utilized to serve your require- 
ments. It may even reveal a new approach to your 
problem. Make it a point to look into the possibilities 
this spinning process offers you. 


Would you like a copy of our new brochure, 
SPUN END PROCESS ? 


“a PATENTED PROCESS HE L208 


Welverme Trufin end the Wolverine Spun End Process evorlable in Conode through the Unifin Tube Co London, Coferio 


Seles Offices in Principe! Cities 
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master psychologist, and he knew 
how to work with and work pitchers 
With it all, he was a better than 
average hitter 

“Chick” Gandil choked up on the 
handle of his bat, hit line drives and 
was deadly with men on. When 
“ducks were on the pond,” he was 
at his best. He was a hustler around 
the initial sack, a good fielder and 
a fine target to throw at 

Eddie Collins at second was just 
about the best keystone operator of 
any time. “Great hit, fine field, and 
amart head.” 

‘Buck” Weaver perpetually dis- 
played a mouthful of gleaming ivory 
in an open-face grin while doing 4 


terrific job at third base. And he 
could hit too--left or right-—-accord- 
ing to which arm the opposing 
pitcher used. 


Fred McMullen told me that spring 
“The only reason I am not the 
regular third sacker is because I am 
on the same team with the greatest 
in the game.” 

“Swede” Reisberg at short had 
everything required of his position. 
He was just coming into his own. 

Joe Jackson, left field custodian 
possessed more natural ability than 
any player I ever saw. He fielded 
flawlessly, possessed a great throw- 
ing arm and instinctively knew where 
to throw. But it was at the plate that 
he really excelled. I've seen Hornsby 
in his prime. No one has a better 
right to express his opinion on the 
subject of hitting a baseball. Hornsby 
hit the ball where it was. He hit into 
the ball, not across it. Standing in 
the back corner of the box, he pulled 
inside pitches to his field and drove 
outside ones to his opposite field. 
Balls over the middle were hit to 
the middle. He hit balls on the break. 
His timing was perfect. He was 
great. But he couldn't be any better 
than Jackson. What records Joe 
would have established had the fates 
allowed him another few years! 

In one of our exhibition games, I 
was playing short for Houston. Jack- 
son was at bat. His position at the 
plate was so relaxed and nonchalant, 
it was difficult to imagine the power 
he could unleash. The secret of 


| course was a beautiful follow through 


which goes with perfect timing. Two 
were out when Jackson timed a pitch 


| and rifled a skimmer directly at me. 


The ball smacking my glove sounded 
almost simultaneously with its crack 
against the bat. I threw to first, mak- 
ing three out and trotted towards 
the bench. As “Swede passed me 
heading for his position he said, “You 
raised your head on that one, kid.” 


“Do you think you would have kept 


yours down?” I asked. 
Enough for Joe Jackson. However, 
“Hap” Felsch, center fielder——big, 


fast, jaunty, possessor of a tremend- 
ous throwing arm-—-was headed for 
stardom except for his moment of 
weakness. 


And Liebold in right could hold his « 


own any place. 

And now the pitching staff. I can 
still remember “Lefty” Claud Wil- 
liams, Eddie Cicotte, and Dick Kerr. 
Frank Shellenback was a rookie then 
from my home town as was Fred 
McMullin, utility man and a great 
fellow and ball player. 

Recently, Ed Durling stated in his 
column that the White Sox won a 
game in the 1919 World Series in 
which every man but the pitcher was 
fixed, meaning of course, Dickie Kerr. 
I wrote him stating that he was 


doing several honorable men a grave 
including Liebold, Collins, 
Schalk, Lynn, and others whose | 


injustice, 


names have never in any way been 
linked with the scandal. 


However, as of this moment, Dur- 


ling has never seen fit to correct his | 


statement. I also know that Fred 


McMullin was a victim of circum- | 


stances. He's as innocent as I am 
and I wasn’t even there. 


This has turned into a full length | 


novel. Hope you have not been bored. 
Am I right in surmising that you 
have played baseball professionally”? 
You write as one who has been very 
close to the game. 
J. C. NOPzIGER, 
Advertising Manager 


Out of Our Mailbag 
ring News-Record 
New York, New York 
Dear George: 
Going through my files, I just re- 


read a copy of your circular, “A _ 


Little Bit Pregnant.” 


George, possibly because of the 


| communist investigation and the po- 


litical situation and rereading this, 
it seems even more pertinent to me 


| 5 case bottle compartment. 


| beovtiful model comes 
| (iustrated) or block boked enomel. 


than when I first received it some- 
time ago. 

It seems possibly that all of us 
are more receptive to some of the 
points you brought out 

And it's obvious that the morale 
of the country is at a low ebb brought 
about by unethical and dishonest 
practices. As you point out, it’s high 
time that corrective measures should 
be taken.-and we can start right in 
our own industry’ 

B. F. Horn 


Servel, Inc 
Evansville, Indiana 
Dear George: 

Concerning workers’ 
the Taft-Hartley law, Dr. Claude 
Robinson, president, Opinion Re- 
search Corp., has reported: 

“This is our latest Taft-Hartley 
survey, the third reported in the 
pages of Look. In both previous 
cases, the findings revealed, rather 
surprisingly, that although more 
U. 8S. employes were against the Taft- 
Hartley law than were for it, a ma- 
jority favored its 10 main provisions. 

“Now this third survey indicates 
two important points on the state of 
worker thinking. First, the Taft- 
Hartley name is unpopular with 
workers, more so today than a year 
ago. Bad labels pasted on the law 
have stuck. Employes called the law 
‘anti-union’ or  ‘pro-management,’ 
though they have difficulty saying 
what features they object to. Second, 
workers strongly endorse laws to 
make unions more responsible. Out 
of 10 leading Taft-Hartley provisions 
put to employes, nine win approval 
of the majority. 

“This is the problem that union 
leaders face. People are convinced 
that unions are a good thing; public 
support for a law to support bargain- 
ing rights was never higher But 
unions have failed to convince even 
their own members that the regula- 
tion of unions is unnecessary. 

“These are the public opinion pres- 
sures which explain why Congress 
has been inclined to go slow in re- 
pealing the Taft-Hartley law 

“This is how employes answered 
the questions: 

Would you favor a law to 
require union financia! reports”. 80°; 
prohibit Communist union 


opinions of 


leaders? 79% 
delay strikes in public service 

industries? ..... 76% 
allow union shop only ‘with 

majority vote” ba 75% 


allow companies to sue unions? 73° 
require a 60-day ee 


period ? . 71l"e 
outlaw closed shop? ‘ 68"; 
allow checkoff only with 

workers’ consent? , 56% 


allow freedom of speech for 


employers? 556 
prohibit union ween con- 
tributions ? . 40% 


LouIs RUTHENBURG,  Guiataan 


THE CLUBSTER 


| Compact, all-in-one unit holds 2 half borrels 


on top while one precools under the specious 
Complete with 
refrigeroted faucets which keep beer ot 


MANY OTHER MODELS ALSO AVAILABLE 
WRITE TODAY FOR COMPLETE INFORMATION 


LA CROSSE “Ol 


Factory and Gent Office: —,  a 
La Cresse, Wis, Expert Office: 69 Greed St. tew 
Yorn City. Cable Address: Eximpert. 
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Barnett, Latzko, Taft 
Named To Head McCray 
Sales, Service Depts. 


KENDALLVILLE, Ind.--Plans of 
McCray Refrigerator Co., Inc. for an 
increased sales program have re- 
sulted in the ap- 
pointment of three 
department heads 
by J. W. Bostwick, 
general sales man- 
ager They are 
Fred L. Barnett, 
sales manager, na- 
tional accounts; 
Edwin J. Latzko, 


F. L. Barnett 


sales promotion 
manager; and 
Donald L. Taft, 
general service 
manager. 

Barnett was for- 
merly McCray 
western national accounts manager. 
Delegated responsibility given him in- 
cludes development of the volume 
sales to national outlets, manufac- 
turer accounts, and the Federal 
government. 

Latzko has been associated with 
McCray for five years in various ca- 
pacities in the sales and engineering 
divisions. He is responsible for the 
execution of the increased sales pro- 
motional program including the pub- 
licity, national exhibiting, and edit- 
ing a new sales publication. 

Taft was formerly service manager 
of the Universal Cooler 
Tecumseh Products Co. Development 
of the field service training program 
and the new re-aligned general serv- 
ice policy will be assumed by him. 


Midwest Agency Named 
By Tenney Engineering 


E. J. Latzko 


NEWARK, N. J.--Tenney Engi- 
neering, Inc. has announced the ap- 
pointment of Corbin & Platz Sales 
Agency of Kansas City, Mo., to 
handle its midwest territory. 

The agency will handle Tenney’s 
line of “lowsides”--cooling units, 
coils, expansion valves, ice makers, 
and its “Defrostolator.” 

Both Mr. Corbin and Mr. Platz, 
principals of the agency, are former 
Viking sales engineers. Corbin was 
with Viking more than 30 years, his 
last post being that of vice president 
and sales manager. Platz was 


Div. of | 


Viking’s sales manager in charge of | 
the central division. 


CLEANABLE 
WATER-COOLED 


CONDENSERS 


More Efficient Double-Tube 


LEE RELE LI 


Acceptance in the field is rapidly 
changing to “Demand” for these 
efficient, more economical Clean- 
able water-cooled Condensers. 
Owners and service men prefer 
the “new unit” efficiency that can 
always be maintained by a simple 
cleaning process. Brass headers, 
machined and brazed. 

Write for Catalog and Prices 

WHOLESALERS IN PRINCIPAL CITIES 


Halstead 2 Mitchell 


BESSEMER BLDG. PITTSBURGH 22, PA. 
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Future Supermarkets 
Due for Some Changes 


SARANAC LAKE, N. Y.—Those 
big glass windows that mark today’s 
supermarket may be used less exten- 
sively in the “super” of tomorrow 
to reduce the load on the air condi- 
tioning system. 

That's one of the changes possibly 
coming in supermarket planning, ac- 
cording to Ernest Herrmann, dis- 
trict merchandise manager for E. O. 
Bulman Mfg. Co. 

Talking to the New York State 
Food Merchants Association recently, 
Herrmann also guessed that shorter 
islands will replace the “bowling 
alley aisle” which speed up shopping 
too much. He further predicted that 
merchandise will be arranged in 
meal-planning shopping sequence and 
that refinements will be added to 
help the checker work more rapidly. 

The keynote for future store plan- 
ning, he said, will be “beautiful effi- 
ciency for pleasant shopping.” There 
is a need, Herrmann declared, for 
more warmth and atmosphere in the 
supermarket 


Self-Service Meat Shoppers Buy More 
In Less Time Than Service Customers 


WILMINGTON, Del. — Self-service 
meat shoppers purchase more prod- 
ucts in about one half the time it 
takes a similar number of shoppers 
to complete their purchases in serv- 
ice meat departments, according to a 
Du Pont consumer survey. 

The survey, “Time Lost or Time 
Saved,” the first of a new series of 
time studies, has been released by the 
Du Pont Film Department. 

Made during a normal shopping 
week in stores throughout the coun- 
try, the study discloses that 2,700 
shoppers in self-service meat depart- 
ments purchased 5,927 items in 116.7 
hours, while an equal number of serv- 
ice meat shoppers spent 198 hours 
making 5,467 purchases. 

During the weekend, the survey 
points out, the rate of meat sales and 
the time saved by self-service meat 
shoppers was even greater than on 
previous days. On Friday and Satur- 
day, a group of 1,500 self-service 
shoppers bought 9% more meat prod- 
ucts (3,861 items vs. 3,542), in 55% 


OVER 200 MAJOR MANUFACTURERS of refrigeration 


and air-conditioning peg a m8 use Tecumseh Compressors. 


All Tecumseh units are 


ubricated with Suniso— more than 


10 million since 1935. The 2 evlinder compressors shown here 
are being charged with Freon 12 and Suniso. 


largest manufacturer of refrigeration compressors. The 
reputation its products enjoy for long, troublefree serv- 
ice is unexcelled. One reason is that all bearings are 
superfinished by diamond boring, Bearing-izing and 
Micromatic honing. Limits of a few ten-thousandths of 
an inch are held on all bearing parts. Another reason: 
ever since its formation in 1935, Tecumseh has charged 
its compressors with Suniso Refrigeration Oil exclusively. 


AS LITTLE AS ONE DROP OF WATER can freeze and 
clog up a refrigeration system. To make sure they are as free 
of moisture as the oil, the compressors are kept in drying 
ovens at 270 to 290 F for at least 8 hours before charging. 


less time (74.9 hours va. 136.3) than 
a comparable group of service shop- 
pers 


The survey also noted the absence 
of the weekend traffic bottleneck in 
stores where pre-packaged meats 
were ready for “impulse” shoppers 

Emphasizing the important part 
“impulse” buying plays in building 
meat sales, the survey said a recent 
Du Pont study, “On With the New,” 
reported that fresh meats in service 
departments have an impulse rating 
of 148%; luncheon and smoked 
meats, 33.6%. But in fully pre- 
packaged meat departments the im- 
pulse rate was 19.9% and 48%, re- 
spectively. 

Food stores in Atlanta, Boston, 
Chicago, and Washington, D. C. par- 
ticipated in the survey. For each 
self-service meat department under 
observation, Du Pont researchers 
selected a service meat department 
of comparable size. Shoppers, picked 
at random, were timed upon enter- 


ing or leaving meat departments. 


Put Another Nickel In 
Apartments May Be Prospects 
For ‘Super’ Vending Machines 
CHICAGO The possibility of 
“super” vending machines being in- 


stalled in large apartment buildings 
to dispense milk, bakery goods, and 


other food items was seen at the 
recent convention of the National 
Automatic Merchandising Associa- 
tion. 


At a press conference held by the 
association, it was reported that a 
large apartment building project in 
New York has milk vending ma- 
chines for home use. Others are said 
te have had soft drink and cigarette 
dispensers for some time. 


New Appliance Store in Plains 


PLAINS, Pa.—Kaufer Bros., a new 
appliance store, has been opened at 
the corner of North Main and Carey 
Sts. The store conducted a formal 
opening promotion during which 


cooking demonstrations were fea- 
tured. 
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THE PURITY OF SUNISO is protected from storage tank 
to charging board. Here, just prior to charging, the oil is 
treated to eliminate any gases or moisture possibly picked up 
in a operation is typical of precautions taken to 
assure the top protection Sunise can prov ide. 


ALL TECUMSEH UNITS—OVER 10 MILLION 
OF THEM—HAVE BEEN SUNISO CHARGED 


Tecumseh Products Company, of Michigan, is the world’s 


Today well over 10 million Suniso-charged Tecumseh 
Compressors are in service. They range in size from a 1/9 
hp hermetic to a 15 hp conventional. Current produe- 
tion is geared to approximately 2'4 million hermetic 
units a year. Their entire production of both types of 
compressors will be protected by Suniso. 

Most equipment manufacturers throughout the indus- 
try specify and use Suniso. Use this “Job Proved” 
product yourself, and reduce your service calls. 
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DEPARTMENT AC-10 


Please send the booklet 
and Air-Conditioning Equipment.” 


SUN OIL COMPANY, Philadelphia 3, Pa. 


“Lubrication of Refrigeration 


TECHNICAL ASSISTANCE AVAILABLE. Sun's engineers 
are at your service for consultation on lubrication matters. 
It will pay you to utilize the experience they have gained in 
solving a wide variety of problems in many different industries. 


SUNISO REFRIGERATION OILS 


SUM OL COMPANY, PRILADELPRIA 3, PA. 


© SUN GIL COMPANY, LTB, TORONTO & MONTREAL 
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AIR CONDITIONING & REFRIGERATION NEWS, 


How Manufacturers Can Help To Sell 


1. 


Representatives Carefully 3. Set Up 


CHICAGO 


pt ainve 


Crenersily speaking, ap 
manufacturers and distribu 
could do « iot better job of 
helping promote, sei, and 
nervice merchantiae in the 
of Marold Bampaeon of Bam 
Miiwauker 
mid-year 
Appliance 


Association 


tore 
dealera 
their 
opinion 
sone Enterprises 

Addreasing the 
of the National 
TV Dealers 
lated four 
should do 

i Build an 
summers probleme 

2 Be more exacting in picking dis 


meeting 
& Kade 
Sampaon 
things the manufacturer 


item that file a con 


here Enjoy yourself.. Next they have 


some factory representative who gets 


up: ‘We have the hottest line in the 
country, terrific 
After that the advertising man- 


ager gets up 
beard for 


This ia the big bill- 
advertising thia, and here 
ie thie magazine and that magazine 
It is really terrific; we have the hot- 
test campaign in the country.’ 

He geta up to « certain point and 
then: ‘Only.-only we have a certain 
amount of money to spend locally 
You buy so much and we will give 
you #© much advertising 


Jributora or factory representatives The meeting is finished and 
| Equip himeelf or hie distribu you walk out of the place and start 
on the proper promotions for the to think: ‘What the hell did he say” 
retailer, to enable the retailer to He didn't show me how to sell 
sell his product it. He opened the door of that re- 
4 Have the personnel available frigerator, turned on that television 
whe can help train the dealer and the = set, and started that washer, It was 
saleaeman, help set up the services the same story as last year; nothing 
and selling policies that will help, new 
rather than hinder, the retailer, and He didn't tell my saleamen any- 
keep hia line as short and salable as thing. They sat through the evening 
promt dhe Some got high; some listened to it 
In weighing manufacturers and and some didn't most of them 
also «distributors on these points, didn't, I should say. But he didn't 
Barpaon indicated he thinks there say anything that you can take home 
ie plenty of room for improvement with you and use the next day on 
Take, for inatance, salen meetings the selling floor’” 
oo new lines In calling on manufacturers to be 
They wine and dine you,” Samp- more exacting in picking distribu- 
son said. “They have a complete line tors and representatives, Sampson 
f refrigerators and s line of had this to aay 
ushers lined up “We have some dillies calling on 
Firet the distributor gets up and us. It is really pathetic. You wouldn't 
tollea you. "We are glad to have you have them on the floor at $35 a 


PENN “270” CONTROL 
for single pole 
refrigeration jobs 


Now for the fiest time you can have the extra dependa- 
bility, the unmatched features of the famous PENN Series 270 
“ ro pole switch in SINGLE POLE construction, 


Never before has so much been incorporated in one single pole 
refrigeration control’ Look at these features. Direct-reading cali- 
Inated scale shows cucin and cut-out points no addition or 
a substraction, no waiting to check temperature of pressure, just set 
it and leave it. Mounting position or vibration does not affect 


calibration of accuracy of performance, Then, there's a sturdy con- 


Build Good Consumer Item 2. Pick and Train Distributors, 


Workable Selling Policies 


but still they come in, take 

up your time and all they want 

is an order.” 
Sampson asked 


week 


“How many sales- 
men come into your office in the 
morning and say, ‘Come on, let's have 
a cup of coffee and a dougnnut,’ or 
come in at noon and want to take 
you out to lunch or for a drink or 
want to take your salesmen off the 
floor’ I don't know whether they are 
coached that way, but they still con- 
tinue to do it.” 

He stressed: “Don't let them waste 
any of your time because your 
time is money. You have only so 
many hours in the day . Every 
single point a distributor or factory 
man can instill in your men is money 
to you. It is very, very important.” 


Lack of Training 


Manufacturers, he declared, ‘should 
take just as much care and time in 
training as you and I put into sales- 
men They bring (men) in from 
the factory or the district office, 
show them the catalog, give them the 
story, the pitch—‘We are this and 
that. Go out and sell it.’ 

“You start asking a few questions, 
you want this and that, and they 
say, ‘Just a minute. I will have to 
contact the home office.’ If they came 
in and really spent some time and 
knew what they were talking about, 
it would be a terrific asset.” 

Sampson then considered his re- 


tact mechaniwm with large steel-backed silver contacts having high 


current capacity without sacking. And there's more... much more! 


Geet the full story on the PENN Series 270 single pole control 
Ask 
your wholesaler or write Pean Controls, Inc., Goshen, Indiana. 
Export Division: 14 FE, 40th Screet, New York 16, N. Y., U.S. A. 
In Canada: Penn Controls Limited, Toronto, Ontario, 


the control which is so easy co install, so easy to adjust. 


trol. it's the most versatile contro! 
in the Geld... it's really two 
switches in one. 


Seve money on polyphase appili- 
cations with the PENN Series 
270 two-pole refrigeration con- 


AUTOMATIC 


FOR HEATING, REFRIGERATION, AIR 


CONTROLS 


CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS RANGES 
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| HOUSEHOLD REFRIGERATION 


lated point that manufacturers 
should equip themselves or their dis- 
tributors for aggressive promotion 
through retailers. He referred to the 
automobile manufacturers who spon- 


sor two to six-week schools for 
dealers, adding that the latter “are 
not newcomers. Some of them have 


been in the business 15 to 20 years.” 


Profit from Automotive 
Techniques 


Still, Sampson pointed out, manu- 
facturers bring the dealers to Detroit, 
bring them up-to-date on every type 
of problem-——-servicing, merchandising, 
advertising, sales promotion, sales 
training--and give them diplomas. 

“They don't have a dinner down 
at some hotel,” he asserted. “They 
spend a lot of time, and they give 
these men homework while they are 
in Detroit. All of us would be willing 
to invest our time in something like 
that.” 

He also called attention to the two- 
day sewing machine school conducted 
by Westinghouse in Rockford. 

“Everyone of our men went 
through the school and today can sit 
down at a sewing machine and make 
little hats, purses, small aprons. 
When a man sews, it is a hell of a lot 
more impressive than when another 
woman does. Why can’t some of the 
other manufacturers do the same 
thing?” 

Sampson further noted that after 
his firm took on the Hotpoint line, 
“everyone of our salesmen went 
through the factory. They saw the 
operation from a small piece of steel 
to a finished product. They saw 
them make the side of a stove, the 
top of a stove. They saw the Caloric 
operation. At least they know what 
they are talking about.” 


Value of Product 
Information 


He continued: “The manufacturers 
should know that a retailer has to 
romance a product in order to sell it. 
You can't just say, ‘Here it is; sign 
the order.’ The easiest product to 
sell is one that you have a complete 
story on, a complete, logical step- 
Ds, ‘6 
We have a washing machine line 
that starts at $99 and $109 and ends 
up at $139 or $159. Some (manufac- 
turers) have the same thing in the 
refrigerator line. 

“In the television line you have a 
$199 17-in. table model. (The manu- 
facturer) changes the color, $219; 
wood at $239, and the console at $299. 
It is still the same chassis. Are you 
going to sell a brown against a black 
for $20 more?” 

Sampson said every retail sales- 
man should know the nut-and-bolt 
story. 

“With the electric range, you can 
jump around on it and show the cus- 
tomer how strong it is. It is a good 
story. How many factory ‘reps’ or 
distributor saleemen have come into 


< 


... 1 SAID... IF YOU'D PUT 
ANSUL NON-FOAMING OIL 
IN THAT COMPRESSOR... . 
| WOULDN'T HAVE TO HOLLER Ss A 


the store and performed that feat 
lately? It is very simple. 

“How many have come in and 
helped you trim a window, brought 
in some displays, and helped you 
with some ideas? How many have 
checked your literature, your adver- 
tising material that goes with the 
products? 

“How many carried a half-dozen 
pamphlets on the washers or refrig- 
erators and left them there? Sure, if 
you want to you can buy a thousand 
for $2.50 or $5. But if they would 
invest, out of their own pocket, $2.50, 
and left you a half-dozen, the next 
time they come back there might be 
an order waiting for them.” 


Advertising Timing 


Sampson also had some complaints 
about advertising. For one thing, 
he said, his firm has found that ads 
on giveaways break before the store 
receives the gifts. 

“You work like hell to build good- 
will, you beat your brains out, and 
the customer comes in and asks for 
the premium and we don’t have it in 
yet--come back later. How many of 
them come back? .. . It is antagon- 
istic, and there is no reason for it. 

“We have a policy now that we 
won't permit our name to be listed 
in any free gift ad unless we have 
the different items in our hands at 
least a week before the ad runs, 
because after that you can’t with- 
draw your name. 

“A lot of you do advertising in 
your local papers. I have one pet 
peeve on the refrigerators; they 
show a picture of it standing empty. 
It doesn’t mean a damn thing. They 
don't show it that way on television 
or in magazines.” 

Another complaint was that news- 
paper mats are not “geared for the 
retail level.” There are very few, 
Sampson claimed, that “you can use 
and just put your name on. 

“Up here it is Joe Blow’s refrigera- 
tor and down below you get a little 
piece of two or three inches .. . It 
is not made for you .. . It is not 
geared to bring the people into the 
store. 

“How many have mentioned trade- 
ins, unless they have a special pro- 
motion? And you have to sit down 
and rework the ad, and by the time 
you have finished, it looks like hell 
because it is tough to cut up a mat.” 


What's Happened to Contests? 


Many promotions, too, are not de- 
signed for the local level, Sampson 
said. And he would like to see more 
contests set up—‘“they used to do 
it in the old days’’—with the dealer 
getting help on planning.” 

Sampson had gripes, too, 
servicing and parts delivery. 

“How many of you have opened 
up a brand new refrigerator in a 
new box and have plugged it in and 
it didn’t work?” he asked. “You tell 
them about it (and are told)——‘I am 

(Concluded on next page) 
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(Concluded from preceding page) 
sorry. It was delivered to you in a 
crate. It was running when it left 
the factory’.” 

He said his firm had to rework 
every single television set of one 
model in a top line last year. Yet, he 
said, the manufacturer “did abso- 
lutely nothing to assist us or the 
distributors in making the conver- 
sions.” 


Dealer Gets the Blame 


When there is an extended delay 
in getting parts, Sampson stated, 
customers “never get antagonistic 
against the manufacturer or dis- 
tributor. They will buy that product 
again. It is your fault; you didn't 
get it. Still, you spend all your good 
time, all your energy to sell the cus- 
tomer and make that sale and you 
lose it because of a 25-cent knob or 
a special light they can't get any- 
where else... . 

“The factory doesn't seem to 
realize-—or if they do realize it they 
don't seem to care about—some of 
the things that are going on. For ex- 
ample, there is one manufacturer 
from whom it is impossible to buy a 
part for his used refrigerator. We 
have rebuilt all our used refrigera- 
tors, but he doesn’t sell parts to any 
retailer. 

“If there is something wrong with 
the unit, you take it back to the 
distributor and pay him $39.50 and 
they will overhaul it. How much can 
you get for a used box? 

“The particular part I have in 
mind costs $1.50, and an hour’s labor 
to put it in. We wrote the president 
of the company explaining the prob- 
lem. 

“We have been a franchised dealer 
for 15 or 18 years and we were 
getting a lot of their products in 
trade-ins. We never even got the 
courtesy of an answer.” 


Trade-In Program 


Another thing Sampson would like 
to see manufacturers and distribu- 
tors do is present “a real program” 
on exactly how to handle trade-ins. 

“I know of only one manufacturer 
who has a complete program for 
that,”’ he said, “and they even furnish 
cards—that is Frigidaire. They will 
give you a complete portfolio, show- 
ing you cost accounting and every- 
thing that goes with it.” 

Further, dealers need seasonal pro- 
motions, Sampson said. He pointed 
out that as the result of a seasonal 
promotion on a new “Speed Queen” 
washer, the manufacturer was re- 
cently 60 to 90 days behind on de- 
livery on its whole line. 

In general, though, Sampson 
stated, dealers are not getting the 
seasonal promotions they did in past 
years. Instead, he observed, the dis- 
tributor or factory representative 
comes in and says: “So-and-so did a 
terrific job in Seattle.” 

But dealers “all have local prob- 
lems,” the speaker emphasized. “We 
all have different problems.” 

Sampson went on to remark that 
many suppliers come to his firm 
from time to time asking how to 


Manufacturers Can Help-- 


move certain models. The trouble is, 
Sampson said, that they come too 
late; they come after the merchandise 
has been purchased. 

“If they would come to you and 
ask you, ‘How many should I buy 
of this or that model?’ they would 
be a lot better off,” he commented. 

He noted here that NARDA has a 
good opportunity to set up a dealer 
committee to give distributors the 
benefit of retailer thinking—if they 
want it--“so they won't come to 
(dealers) afterwards and say, ‘How 
can we move this? And how can we 
move that?’” 


He Took on a Side Line 


Sampson said that some months 
ago his company took on a line of 
typewriters simply because the sales- 
man had made a complete study of 
how Samson stores are operated 
and thus “knew what he was talking 
about; he knew how to sell his 
product.” 

He told the dealers that “if you 
have traffic coming into your store, 
making payments, and you put (type- 
writers) near your payment counter, 
they sell. They are fair traders; they 
don't run 25 to 50% off.” And, he 
added, the manufacturers “don't come 
out with new models every 60 or 90 
days. We sold 130 units in six 
months.” 


There Must Be a Need To Sell 


Sampson charged that some appli- 
ances are put on the market without 
finding out what the need is for them 
or how the dealer is going to sell 
them. He alleged that top engineers 
for manufacturers say, “We will give 
the public what we think is best for 
them.” 

Asserted Sampson: “It is not what 
they need or what they want. That 
may sound silly... . Analyze some 
of the things, though, that we handle 
on the floor, some of the things you 
are taking mark-downs on. 

“These mark-downs,” he said, “in 
addition to your seasonal mark- 
downs, are tremendous. Start figur- 
ing out your profits on what you 
have invested, and your turnover is 
very, very low. 


Get the Manufacturer 
To the Retail Level 


“If the manufacturers really sur- 
veyed ... really came down to the 
retail level, instead of hiring agen- 
cies, as they do, and if they would 
find out what the retailer needs, 
what we can sell, how we can mer- 
chandise it, I think we would be a 
lot better off... . 

“It is about time that these manu- 
facturers started talking over the 
problems with you and the rest of 
us. We are the ones who have to 
move the merchandise for them.” 

Pointing out that one of the signs 
around his office reads, “The cus- 
tomer’s goodwill is the key to our 
success in the future,” Sampson con- 
cluded: “That is true with every- 
body. If you are in business just for 
what you can make today, get the 
hell out of it.” 


@ For Meats, Vegetables, Fish, 
Delicatessen and Dairy 
Products. 


© Self-Service and conventional 
cases. 


models for any store layout 
@ Economical and Efficient. 
® Displays thot Sell. 


For information write: 


MANUFACTURERS OF THE 


YOU CAN’T BEAT 
THE VICTOR 


© Voriety of sizes ond endless “| 


PRODUCTS CORPORATION 
HAGERSTOWN, MARYLAND 


KITCHEN PLANNING SERVICE 
Stimulates Appliance Sales 


PLAINFIELD, N. J.-The offer of 
an intensified kitchen planning serv- 
ice is a strong sales persuader. It is 
an extra ingredient which impresses 
& prospective purchaser of refrigera- 
tors and home freezers with not only 
the use that can be made of the mer- 
chandise, but the extra comfort and 
convenience a housewife can enjoy by 
scientific arrangement of working 
and storage space. 

Fred A. Hummel, Inc., appliance 
sales concern, has made a strong 
play for this type of business in re- 
cent months with gratifying results. 
Their policy is not only to demon- 
strate merchandise, but to offer a 
complete packaged kitchen planning 
service which solves each individual 
problem. Even the painting, wiring, 
and flooring can be handled under 
one contract, with these services 
farmed out to contractors. 

Under such a program the first 
step is to make an appointment at 
the home to take measurements. At 
that time the housewife is assured 
that she is under no obligation to 
buy or enter into any type of agree- 
ment. The expert on kitchen plan- 
ning, Joseph T. Price, who is an 
engineer, usually makes the call. 
Then he consults the owner on pref- 
erences and problems such as light- 
ing, removal of partitions, or what- 
ever else may be involved. 

At the office details are worked 
out by Richard C. Squire, a compe- 


CREA 


is so in all fields of endeavor. 


Through the years since the first Mills Refrig- 
eration Units were made 17 years ago, they have 
been awarded first place by men who looked for 
lasting results, long range economy, and reliability. 
Time has proved that Mills Refrigeration Units 

made to give superior performance, have always 


MILES 


@ Given time, cream always rises to the top . .. it 


tent drafteaman. He 
shapes out a rough 
sketch in pencil to 
scale. Then it is 
presented to the 
housewife at her 
home with an estimate 


of 
much the job will cost. If convenient, 


how 


the prospect is urged to visit the 
company’s modern salesroom to look 
over a wide and varied selection of 
appliances and fixtures. 

Although the majority of this work 
is in existing dwellings, some of which 
are from 15 to 25 years old, this type 
of service has been extended to new 
building construction as well. Archi- 
tects and builders often bring in 
their plans and blueprints to the 
store, usually for consultation on 
setting up standard-sized fixtures so 
that there will be no difficulty in 
making installations to conform to 
manufacturers’ specifications on ap- 
pliances. 

Various means of promotion are 
used to bring this service to the at- 
tention of the public. The best, of 
course, is through recommendation 
from satisfied users or word-of-mouth 
suggestions by store personnel to 
persons coming into the showroom. 
Often many of these visitors are 
known personally to the clerks who 
bring up the suggestion of kitchen 
modernization. 

New occupants of existing houses 
are also likely prospects for this 


RESES TO 


x 


RICHARD C. SQUIRE, draftemen for Fred A. 

Hommel, inc, Pleinfield. N. 1. working on 

custom. mode titchen plans in office in rear of 

showroom ond in clear view of potential 
customers. 


type of business. Leads are obtained 
either through watching hewspaper 
columns on real estate transfers, or 
maintaining close relationships with 
realtors and other business people 
who may know of such transactions. 

Outside promotion is largely 
through newspaper space in the local 
daily, Plainfield Courier-News and 
surrounding weeklies. 


Bendix Names Silver Corp. 
Buffalo Area Distributor 


BUFFALO--M. E. Silver Corp 
here has been appointed distributor 
for Bendix Home Appliances in the 
Buffalo territory, according to Park- 
er H. Ericksen, director of sales for 
Bendix 

M. E. Silver is president of the 
Buffalo concern. The general sales 
manager is Arthur Juhre, Bendix 
sales manager is Mel Campbell, and 
service manager is Earl Merchant 


THE TOP 


been conservatively rated and ruggedly constructed 


to run on and on with little or no attention. 


at the top. 


With shortage of man-power for servicing—it 
has never been so important or practical to insist 
on Mills for satisfactory refrigerating and air con- 
ditioning service. 

Like the cream in the bottle, Mills Units remain 


Iustrated Literature Mailed on Request. 
MILLS INDUSTRIES, INCORPORATED - 4100 Fullerton Avenue, Chicago 39, Illinois 


LONG LIFE 


REFRIGERATION 


UNITS 
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Credit 


as a Sales Tool 


Banker Tells How To Establish and Carry Out a Sound, Flexible 
Financing Policy That Will Help Stimulate Sales 


By Kenneth BR. Wells, View President, 


American National Bank and Trust Company of Chicago 


bvery businessman i# in business 

to make a profi! What he wants to 

do te to develwy Nie salen program 

to produce the greatest volume of 

salen with the baat expense amd the 
, greatest profit 

Minancing these sales is ensential 

“u our business, bul financing in 

ea redit extenm and credit 

if properly used ta a sales tool How 

' neo Duel ane ever sold on 

redit when he could weil for caah 

If you could always get paid in cash 

you delivered merchandiae and 

uld eell all of the merchandine 

4 secure on that basis, you 

id mewer have ar pen account 


, of instalment redit transaction 


Therefore as I aay. credit ia «a 
aaien tool and ie «a method of stimu 
lating sales like any stimulant 

ef une Can sometioncs he disastrous 

lam not going to talk very much 
about your open or 40-day charge 
acount business, ae that ordinarily 
does not present much of a prob 


lem I would like to talk for a few 
momenta about your instalment sell 
ing, Including your terms, your credit 


problem, documentation and rental 
plans, as I believe every one of you 
aclla some equipment on the inatal 
ment plan 

fight after the war when equip 
ment wae e#fil) searce. the financing 
problem waa not too great Today 


The Firmest 
foundation 
for Finest 
refrigeration 


GO.1188 ter produce, with the 
eary gliding deers 


SA-40, solid door Beachin for 
mesimuen pretyction 


McCray Means Dependability 


with equipment plentiful, competition 
and selling terms be 
The longer the 
terms the greater the risk It is im- 
portant to distributor and 
dealer in the commercial re 
frigeration business that equipment 
which is sold on the instalment plan 
be sold on « sound basis The profit 
in any 


le more severe 


come more important 


every 
every 


netaiment transaction is rep 
resented by the three 
payments 


last two of 


If retailers with too little capital 
are permitted to buy equipment on 
terme which are unsound, it is harm 
ful to everyone connected with your 
and harmful to the retailing 
general Our business 
in many cases about 
fact that the man starting 
the business did not have enough 


capital to operate hia business 


industry 
business in 
failures 

from the 


It is easy for me to stand up here 
and say “sell on sound terma.” It is 
not #0 easy to establish a yardstick 
for those terms. First of all, let us 
define what we mean by sound 
terms. There are two approaches to 
this question 

The conservative § definition of 
sound terms on any instalment obii- 
gation states that at all times dur 


ing the life of the obligation the un 
paid balance should be less than the 
repossession and resale value of the 
equipment being financed. I think we 


of success . . 


foundation” . 


GV.10 three wey preftit builder 
service, self-service, and storage 


will all agree that much of our in- 
stalment business does not meet this 
definition 

There is another definition which 
is more liberal. We might call it the 
merchandising definition. It states 
that instalment terms are sound 
when they create the greatest volume 
of sales without unduly jeopardizing 
the ultimate profit. The difficulty 
with this definition is that we extend 
eredit under the belief that the 
terms are sound, and cyclical changes 
in the business economy prove that 
we were wrong 

I think a happy medium between 
the two definitions is the policy fol- 
lowed by most successful organiza- 
tions 

Let us talk about down payments 
and terms for just a moment. I have 
seen deals rejected on 24 months 
with the statement that the deal 
would be approved if written for 12 
months. To me, such a decision is the 
result, in most cases, of unsound 
thinking 

If a prospective purchaser can pay 
only $50 a month for a piece of 
equipment and the equipment seller 
has a limit of 24 months, the unpaid 
balance, including financing charges, 
cannot exceed $1,200. If the piece of 
equipment that the man is buying 
sella for $1,800, you had better get 
$600 down. If you increase 


LARGE PROSPECT LISTS compiled by the industry's 
most concentrated ond effective direct mail progrom, 
AND PRE-SELLING by ever increasing national and 
local advertising ... mokes the McCray franchise o symbol 
. and mokes those who qualify for it 
citizens of stonding in their community. 

for user or distributor McCray has proven for 
over sia decades to be beyond question “the firmest 
. . for thefinest refrigeration and the 
most profitable business opportunity. 

Write for details directly to McCray Retrigerotor 
Company, Inc.; 1295 McCray Court; Kendoliville, Indiana. 


Whatever the Refrigeration 
Problem, the Best Solution is 


able profit 


© 
McC 


McCRAY REFRIGERATOR COMPANY. INC., Kendallville, Indiana 


th 
. 4 monthly payment to $75 in our ex- 
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pays to be honest.” 


Commercial 


in full. 


@ “Credit is a sales tool and is a method of stimulating sales. 
Like any stimulant, over-use can sometimes be disastrous.” 
@ “99% of the people are honest, not because they are morally 
honest but because they have found in our way of living that it 


@ “The easiest time to get credit information is during the 
making of a sale and not after the deal has been closed.” 
@ “Changes occur from time to time in the state laws, and 
you should have your forms checked periodically.” 
The above salient points are from a talk given by Kenneth 
R. Wells, vice president of the American National Bank and Trust 
Co. of Chicago, at the sixth annual convention of the National 
Refrigeration Sales Association held 
Wells’ discussion of financing commercial sales is presented here 


in Chicago. 


monthly payments, all you do is have 
a delinquent account 


Reject Deal If Customer's 
Payments Will Be Too High 


The capacity to make a monthly 
payment cannot be increased by a 
credit manager's decision. If $50 is 
the limit of the buyer's ability to pay, 
you should reject the deal unless you 
can get sufficient down payment to 
reach a figure which can be paid by 
him in the time limit which you have 
set on the transaction. There are 
many deais which are perfectly good 
credit-wise if we were not limited 
by a maximum term which we es- 
tablish 

Our customer might be able to buy 
on nothing down and pay $50 a 
month for 36 months, and could con- 
ceivably be a reasonably good credit 
risk for that amount. True, the down 
payment greatly increases the chance 
for the deal to be paid out according 
to terms, but if we increase the 


ample, we are undoubtedly going to 
have a collection problem. 

As I mentioned earlier, the profit 
in an instalment transaction is rep- 
resented by the last two or three pay- 
ments. The longer the terms the 
greater the risk, because your cus- 
tomer is subject to business fluctua- 
tions and hazards with respect to 
his personal and family life. Many 
of these factors are beyond his own 
control. 


Salesmen Usually Urge 
More Liberal Terms 


Whatever terms you have estab- 
lished for your own business will 
never quite satisfy your selling or- 
ganization. Most salesmen want a 
little more than you are willing to 
give. From time to time ene of your 
men will come in and report that a 
competitor down the street is will- 
ing to sell on a lesser down payment 
than you require and give terms for 
a longer period of time on the bal- 
ance. He bluntly informs you that 
if you do not meet the terms of a 
particular deal you are going to lose 
a sale 

It is a very peculiar fact, but I 
have never found a man who will 


admit that he is “the fellow down 
the street" who started stretching 
the terms, It has been my experi- 
ence that your weakest salesman 


will run into this problem most fre- 
quently. Your best salesmen will find 
very few cases where a competitor 
is doing things which you have said 
are unsound. 

The whole question boils down to 
this. How far can we extend instal- 
ment terms before we jeopardize our 
profit? Perhaps we can get the 
answer to this question if we dis- 
cuss some credit fundamentals. As I 
said before, credit in itself is a sales 
tool; we would prefer to sell for cash 
The very definition of credit from the 
standpoint of the debtor usually 
reads that “credit is the power to 
obtain goods or services immediately 
in exchange for a promise to pay in 
the future.” On the other hand, from 
the viewpoint of the creditor the 
definition states that “credit is the 
right to receive a future payment.” 

Ordinarily, the debtor does not ask 
for credit. Instead, he offers his 
eredit to you as the creditor and you 


have the right to accept or reject 
this offer of credit. If credit is too 
freely extended it may do harm to 
all business, and yet if too restricted 
it may curtail the volume of trade 
and harm all business. Our credit 
problem, therefore, is to develop a 
procedure which will permit the 
maximum number of sales to good 
customers and screen out the unde- 


sirable customers. How do we do 
this? 
We must have a_ satisfactory 


credit system and a credit man in 
our own organization. 

Incidentally, a credit man was re- 
cently described as “one who is past 
middle life-—-spare, wrinkled, intelli- 
gent, cold, passive, non-committal, 
with eyes like a cod-fish, polite in 
contact but at the same time un- 
responsive, cool, calm, and as com- 
posed as a plaster-of-Paris cat; a 
human petrification with a heart of 
feldspar, without charm or the 
friendly germ, and minus a sense of 
humor. Fortunately, they never re- 
produce and all of them finally go to 
hell.” 


Sales Department Shouldn't 
Dominate Credit Office 


The credit department should not 
be dominated by the sales depart- 
ment. You have all heard the ex- 
pression that 99% of the people are 
honest. I would like to qualify that 
statement. I believe that 99% of the 
people are honest, not because they 
are morally honest but because they 
have found in our way of living that 
it pays to be honest. 

If you went out tonight with 100 
black bags, each containing $500 in 
small bills, and dropped bags all 
over the streets and alleys of Chi- 
cago, and then ran an ad in the 
paper tomorrow stating that you had 
lost a black bag containing $500, you 
would get back many of the 100 bags. 
You would not get back 99 of them, 
however. 


Before Sale Is Best Time 
To Get Credit Data 


When we extend credit we must 
weed out the undesirable customers, 
and we can do this only if we have 
some credit information on which to 
pass credit. Many of your salesmen 
are hesitant about talking to a pros- 
pective customer relative to his 
financial condition 

The easiest time to get credit in- 
formation is during the making of a 
sale and not after the deal has been 
closed. The obtaining of credit in- 
formation need not be a burden on 
your salesman. Your salesman should 
be able to obtain much of the credit 
information without his customer 
realizing that he is obtaining credit 
information, as such. 

It is only natural for a salesman 
in talking with his prospect to find 
out what equipment he has and from 
whom he purchased it. During this 
conversation it usually develops 
whether or not the equipment is free 
and clear. This information automa- 
tically gives the salesman a list of 
the sellers of the equipment and a 
knowledge of the present equipment 
obligations. These are excellent refer- 
ences and yet the salesman has never 
asked his prospect for credit infor- 
mation. 


(Concluded on next page) 


Write for your copy—TODAY! 


Service doesnt falter when # comes trom Horry Alter 


The HARRY ALTER CO. Inc. 17273," Sern 


134 idfeyette St. New York 13, N Y 
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Credit as a Sales Tool-- 


(Concluded from preceding page) 

Your office should keep a record 
of the bank on which the customer 
draws his down payment check. This 
gives you one more credit reference. 
If your prospect is a grocery store, 
the salesman can tell the lines of 
merchandise carried by the trade- 
names of the canned goods on the 
shelves, and he can usually secure 
in general conversation the names of 
ths dairy company and wholesale 
baker. 

We now have a record of his equip- 
ment obligations, the name of his 
bank, some trade references and his 
principal suppliers of merchandise. 
What we would also like to have is 
some idea of his volume of business 
and his net worth. 


Low Guess of Store’s Volume 
Will Bring True Figure 


It has been my experience that 
every owner of a business is very 
proud of that business, whether it be 
large or small. If your salesman has 
had any selling experience at all, he 
can very quickly estimate the aver- 
age volume that the store does. Cut 
this figure in half and then ask 
the store owner if his volume is ap- 
proximately so many dollars. The 
owner's pride will generally force 
him to come out with the true sales 
figure. Then the salesman can com- 
pliment him on his volume of busi- 
ness. 

Your salesman can then ask how 
long he has been in business, and if 
he owns the business himself or if 
he has partners. These are natural 
follow-up questions. Up to this point 
the salesman has not pulled out of 
his briefcase a long, legal-looking 
form entitled “Credit Application.” 
I think you will agree that if a credit 
manager was presented with the list 
of information we have developed so 
far that he could very quickly verify 
this information and make a prompt 
decision with respect to the extension 
of the credit. 

I realize that many of you and 
your salesmen have been doing this 
for years. However, I regularly run 
across situations where salesmen are 
reluctant to discuss credit informa- 
tion with prospects and do not realize 
that they can get the facts they need 
without appearing to do so. 


Seller Retains Title In 
Contract Sales 


Assuming that the transaction has 
been approved and the sale is to be 
made on a time payment basis, then 
you must have proper documentation. 
Under a contract of conditional sale, 
title to the equipment is retained by 
the seller, or his assignee, until such 
time as the purchaser has paid the 
contract in full. Title to the equip- 
ment must be vested in the seller at 
the time the contract is entered into 
or the contract will not stand up. 

I know that some of you, from 
time to time, invoice a customer on 
your regular terms and then later 
the customer will tell you that he 
wants to put the particular piece of 
equipment on a contract. You have 
the documents prepared, signed, and 
recorded in the ordinary way. Legally 
such a contract is not valid. When 
you invoice the customer on your 
regular terms you pass title to the 
customer. 

Such a contract would not stand 
up in court against a trustee in bank- 
ruptcy who claims the equipment 
is part of the general assets of the 
contractor. The effect would be that 
you would become a common creditor 
instead of a secured creditor. 

Once you have passed title you 
cannot use a conditional sale con- 


tract, but you must take a chattel 
mortgage. You must recognize that 
such a mortgage is subject to any 
prior liens which the purchaser may 
have placed on the equipment be- 
tween the date of your sale and the 
date of your mortgage. 

Many of you have title retention 
clauses in your purchase order forms, 
so that when your salesman takes 
an order it is agreed that you have 
title to the equipment until it is paid 
for. Your billing department should 
be instructed that on all invoices 
which are to be subject to conditional 
sale a statement to that effect 
should be typed on the invoice 


Suggest Attorney's Survey 
Of Contract Forms 


I recognize that some of you are 
from states where a chattel mort- 
gage form is to be preferred, but I 
wanted to point out this question 
which may come up in connection 
with conditional sale contracts. I 
have seen it happen that a seller 
has lost his equipment when he felt 
all along that he had complete pro- 
tection. I suggest that you have your 
attorney make a current review of 
your order forms, your contract 
forms and your note forms. Changes 
occur from time to time in the state 
laws, and you should have your 
forms checked periodically. 

Once you have taken a time pay- 
ment contract you are confronted 
with the problem of whether you 
should carry the paper yourself or 
turn it over to a bank or other credit 
agency, either on a recourse or non- 
recourse basis. I know that some 
distributors are reluctant to discount 
paper with their bank on a recourse 
basis because they are fearful of set- 
ting up a contingent liability, yet at 
the same time they are perfectly 
willing to carry the same deals on 
their own books. They overlook the 
fact that if they are carrying the 
paper, they are, in effect, endorsing 
it and any loss suffered on the paper 
is their loss. 


Crash of 1929 Revealed Much 

Paper of Poor Quality 

I know that in the ‘20's many 
banks took equipment paper from 
manufacturers or distributors and 
did not inquire as to the quality of 
the paper or its collection record. 
The result was that when we had 
the stock market crash of 1929 and 
the volume of business turned down- 
ward, these banks discovered that 
the paper which they had been car- 
rying was of poor quality and much 
of it was delinquent. At that time, 
however, it was too late to do any- 
thing about it. 

Some distributors insist on selling 


paper without recourse. On consumer | 


items I believe that a non-recourse 
plan is practical, but on commercial 
equipment it would be most unusual 
for any credit agency operating on a 
necessarily restricted income from 
finance charges alone to be able to 
buy the bulk of the transactions sub- 
mitted. There are many deals which, 
with the longer profit that the dis- 


tributor has, are sound for him to | 


take when it would not be sound for 
the credit agency to buy similar 
deals on a non-recourse basis. 

What usually happens is that these 
deals are endorsed by the distribu- 
tor. The end result is that the dis- 
tributor is endorsing the weaker 
paper and receiving no part of the 
finance charge on the good paper 

I believe it is sound for a distribu- 
tor to discount paper with his bank 
on a recourse basis if the bank makes 
its own credit investigation of the 
customers involved, follows collec- 


ATIVE 
CONDENSER 


KRAMER 


Unmatched in the industry 
for its trouble-free operation. 
2 to 10 ton models. 


Witetor 
Cotalog R-225 


tions closely enough to know the 
condition of the paper, and if the dis- 
tributor secures the money from the 
bank at a lower rate than the inter- 
est or finance charge on the paper 

Personally, I am a strong believer 
in having the bank make the collec- 
tions. I have found from experience 
that if the bank is actually in con- 
tact with the purchaser, the bank is 
in a better position to make a deci- 
sion on extension of accounts. Also, 
when it does extend a note it does 
so with knowledge of what made the 
extension necessary 

I think you men who have had 
experience with banks will agree 
with me that the more your banker 
knows about your customers the 
more willing he is to extend credit 


Discussion of Lease Agreements 


One of the current topics of dis- 
cussion in all phases of instalment 
selling is the leasing of equipment 
There are several kinds of leases. 
Many years ago we had the type of 
lease which on its face was labeled 
“Lease Agreement,” and yet if you 
read the document carefully it was 
actually a conditional sale contract, 
as title was passed upon the payment 
of a nominal sum after the rental 
payment had been made for a cer- 
tain period of time. 

During the war there was devel- 
oped, particularly in the construction 
machinery field, a true lease to per- 
mit the user of the equipment to 
charge up the rental payments as 
expense. He would have a side agree- 
ment with the seller giving him an 
option to buy the equipment at a re- 
duced figure after rental payments 
had been made for a certain number 
of months. The seller usually treated 
the transaction as a sale on his own 
books and the buyer expensed it, so 


The reason “Serpentine” Plate Banks cool large 
areas so quickly and economically is they have a 
much greater heat absorbing area within a given 
space. This is due to their patented “Serpentine” 
design which gives them the equivalent of 100% 
prime surface. The refrigerant flows through the 
plates in the channels formed by joining a flat 
metal sheet to an embossed metal sheet. Thus, the 
refrigerant is in direct contact with the surface and 
the entire surface of each plate is effective heat 


transfer area. 


When a number of “Serpentine” Plates are joined 


KOLD-HOLD 
plate banks absorb more 
heat for a given 

davred... at lower cost 
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that it disappeared completely from 
the assets of each. 

Under the income tax law the seller 
technically should set up his rental 
equipment in a separate account, 
treat the rental payments as income 
and charge expense for the normal 
depreciation, which, of course, is 
much less than the rental payment 
If the entire transaction is consum- 
mated within the taxable year of 
the seller, there is no particular 
problem, but if it goes over into two 
taxable years it can create income 
tax difficulties. 

Peculiarly enough, the Internal 
Revenue Department has never 
probed too deeply into these deals 
from all the information I have been 
able to gather. I have had an explana- 
tion of this to the effect that they 
did not care what was done when 
tax rates were increasing, as they 
would catch up with the user of the 
equipment in subsequent years and 
eventually get more money than if 
they had forced him to capitalize the 
equipment in the year in which he 
first used it. 

If tax rates should decrease, then 
those who have used the rental plan 
would benefit because they would 
have been able to charge the rental 
payment to expense as a deduction 
against a high tax rate. However, the 
trend in rates has been the other 
way. 

Let us take a look at 


a rental 


of Plate Banks 
Catalog. Write 


KOLD-HOLD — z= 


transaction as against a purchase 


transaction. Assuming that a piece 
of equipment has a life of eight 
years, the company would have 
12%% of the value as a tax deduc 


tion in each year for the full eight 
years. On the other hand, let us as- 
sume they rent the equipment for a 
period of four yeara, in which case 
they have a 25% tax deduction for 
four years and after that they 
have no tax deduction whatsoever 

If the tax rate is level, the net re- 
sult at the end of eight years is ex- 
actly the same whether they rent or 
buy the equipment. If the tax rates 
should go up, as they have been 
doing, those who have rented equip- 
ment have actually lost 

1 believe there have been many 
misconceptions regarding the vaiue 
of rental plans as compared with 
purchase plans. However, there is 
one other factor which cannot be 
overlooked. If the buyer is under- 
capitalized, it may be possible for 
him to get ‘his equipment on a rental 
basis when he could not buy it 

In your particular field I think 
you will agree that anyone who 
wants to buy can find someone who 
will sell. Therefore, I am unable to 
understand the demand for rental 
transactions except for the fact that 
I am quite certain that. the buyer 
has not thought through to the ulti- 
mate conclusion—-that the end result 
in either case is about the same. 


together, they provide the maximum in refrigera- 
tion in a compact bank unit. 

You need no additional medium of heat exchange 
with Kold-Hold Plate Banks, There are no extras 
to buy. Simple fittings make possible easy installa- 
tion almost anywhere by merely connecting to the 
main refrigerant line. As Plate Banks have no in- 
ternal tubing or piping, their weight per square 
foot is extremely low and installation is simplified. 
A detailed description of the advantages and uses 


is found in the new Kold-Hold 
today for your free copy. 
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MAKSHALL, Mich Then I dis- 
overed Schuiler's restaurant, which 
| believe ie one of the finest proofs 
to be found anywhere of the ‘better 
yousetrap theory Sechuler's, how 
ever, goes Kaiph Waldo Emerson one 
better by proving that the quality 
of the cheese you put in the mouse 
trap is even more important than 
the construction of the trap itself,’ 
writes a well known veteran Detroit 
newspaperman 

Behuler's, situated in this small 
ity just east of Battle Creek on U 
4 Highwey No 12. i simply unbe 
jevable If | had found the Ta) 
Mahal in Marshall, Mich, | wouldn't 
have been more astounded. It not only 
is 6©one)6of )6U6the:)«6cbest)6 6restaurants in 
the country but one of the largeat 


Amen’ 


UNUSUAL REFRIGERATION SYSTEM USES ANACONDA Copper Tubes 


6 coolers at different 


temperatures 


oe 


ferent temperature range 


peceive their refrigerant from four compressors Should 
one unit fail, it can be instantly shut off for repair, A 


valve at the manifold does the trick 
units then carry the load. 


4 compressors keep 
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OPEN CASE 9 titchen of foamed Schuler s 
festovrart " Morshoali Mich beeps 
delicate wieds wader constont retrig 
wretien and speeds serving of customers 


Open Display Case for Salads and Juices In 
Restaurant Keeps Them Fresh and Speeds Serving 


Naturally, highest quality food and 
best methods of cooking must be 
combined to achieve such praise as 
the above plus recognition by many 
gourmets as one of the nation’s finest 
eating places. (Prices are surpris- 
ingly low, too.) 


operation 


REFRIGERATION WORKS HARD 


Refrigeration also plays an im- 


portant role in Schuler’s success. Not four large dining 


only ia there a lot of it ‘and the 
restaurant works it harder than 
most) but it's selected for maximum 
kitchen efficiency, not just good stor- 
age temperatures 

And the establishment makes ex- 
tensive use of air conditioning erates the 


Seating 450 persons at a time, son, Albert, 


to 1,600 on weekdays. The weekend 
trade zooms this figure to 2,500 on 
Saturdays and Sundays, according 
to John O'Leary, who supervises the 


Albert Schuler, 
sons, Winstead (' 


, is in charge of their 
Schuler’s serves an average of 1,500 hotel at Grand saawen, Mich., and 


ANOTHER OPEN cose in Schuler's kitchen beeps 
bulk quentities of weh things os opple sovce, 
etc. under retrigerotion and yet readily occessi- 
bie for serving. Note unit for cose of lower left. 


a daughter serves as the housekeeper 
of the Marshall hotel. 

Serving as many meals as it does, 
the kitchen at Schuler’s in Marshali 
is large and efficient. To achieve this 
efficiency and yet maintain its high 
standards for food, the kitchen really 
gives its refrigeration equipment a 
workout. 

“We put a terrific load on our 
equipment, and what would last 15 
years elsewhere lasts us about six 
years,” comments O'Leary. 


Obviously, diners flock to this mid- 
western food Mecca from many miles 
away, for the town’s population is 
a mere 6,000 

To accommodate them, there are 
rooms and three 
lounges in the establishment, which 
has been operated by the Schuler 
family for about 20 years. these, a Sherer-Gillett 10-ft. case 
Sr, manages the 
hotel in Marshall while one of his 
“‘Win") Schuler, op- 


2 OPEN DISPLAY CASES 


Perhaps the most unusual refrig- 
eration application in  Schuler’s 
kitchen is the use of open display 
cases—-the same kind that were 
originally designed for self-service 
market operation. There are two of 


(UL27-10-CFR) and a 6-ft. model 
(UL27-06-CF). 

The former is a double-duty de- 
sign with sliding doors on both front 
and rear and is fitted with a narrow 
workboard-shelf at the rear. 

—® This is used for salads, juices, 
shrimp cocktails, etc. 


“It saves us a lot of time,” de- 
clares O'Leary. “It permits § the 
salads to be kept in full view under 
refrigeration and gets away from all 
the confusion of opening and closing 
doors to load or unload during the 
rush periods. 

“This way we can make the salads 
up in advance and keep them under 
refrigeration all the time. Salads 
will begin to wilt in five minutes 
unless they're refrigerated. 

“Previously when we were using 
the conventional reach-in boxes,” re- 
calls O'Leary, “we were continually 
reminding the waitresses ‘to leave 
the salads alone or their tops will 
wither’.” 


rooms. Another 


SALADS RUSHED TO CUSTOMERS 


What happened under the old sys- 
tem was that in their haste to cope 
with the rush at lunch and dinner 
hours, the waitresses would take the 
salads out of the refrigerator a little 
ahead of time, he explains. Now they 
merely walk by the open refrigerated 
case and select the salads ordered, 
which are then immediately rushed 
to the waiting customers. 

The other open case-—-the 6-ft. 
double duty model—isn’t in quite 
the hot spot of the salad case, but 
it does save considerable time in the 
handling of such things as apple 
sauce, etc. in the larger bulk cans. 

These two cases are only two of 
several employed by Schuler’s in the 


— | 


Six walk-ins are a feature of the 


kitchen. Observers note that quite 
a few of the kitchen boxes are fitted 
with sliding doors. 

“We're growing more and more in- 
terested in sliding doors,” comments 
O'Leary. “They save considerable 
space and don’t block busy aisles 
when the doors are open.” 

This is especially important, for 
example for those reach-ins located 
right at the point of cooking. For 
example, there is such a box with 
sliding doors which stands in line 
with, and between, a large deep fat 
fryer and a broiler. 

Small quantities of foods likely to 
be cooked soon are kept in these re- 
frigerators so there is only the 
barest minimum of time that the 
foods are out of refrigeration before 
they're being cooked 

It is in such locations, directly be- 
tween two heat-producing appliances, 
that the refrigeration equipment is 
subjected to unusually heavy duty 
and thus has its efficient life con- 
siderably reduced, as O'Leary pointed 
out. 


designed — 
for yo your 


RUDY 
CONDENSERS 


Any type .. . brazed . . . crimp- 

.. Clean ... tight . . . high- 

est quality ... prompt service 
. low cost. 


WRITE FOR DETALLS 


RUDY Manufacturing Co. 


Specialists in 


Manvtacturing freon ond 
DOWAGIAC, MICHIGAN 


Buy 


Bally 


up-to-date refrigerating equip- 
ment in the spanking-new Memo- 
rial Hospital in Butte, Montana, Each maintains a dif- 
There's small chance theyll 
ever fail to give round-the-clock service 


The other three 


The six coolers 


These AnacendA Products 
be t ‘ ¥ ww’ € © 


te , te be 


ve Preebie Me 


oa ie ANACONDA 
refrigeration products 


ANACONDA Refrigeration Tubes have a smooth, bright 
inside surface. They are uniformly soft for easy bending 
and flaring. Thoroughly cleaned and dehydrated be- 
yond A.S.R.E. requirements, they are sealed and packed 
in single coil cartons for protection and easy handling. 

For AxaconpA Copper Tubing and other ANACONDA 
Products see your regular wholesaler. He can give vou 
reliable service. The American Brass Company, Water- 
bury 20, Connecticut. In Canada: 
Brass Ltd., New Toronto, Ontario. 


Anaconda American 


for consistent uniformity—ask for 


oo. Y 


V-66 WALL CASE (illustrated) 
« » ONE OF 62 MODELS AND 


we 20 years ge 
America’ s nest food stores 


write for catalog — 
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SCHEMATIC DIAGRAM shows floor pion and air ovtiets for combination beauty shop and living quarters. No air covid be circulated 
between the two sections becouse of health deportment rules. 


Low Cost High Velocity Distribution System Solves Heating, 
Cooling Problem for Combination Beauty Shop, Living Quarters 


HILL CITY, Kans.-When an air 
conditioning engineer is tossed a 
problem like this one, he really has to 
scratch his head to come up with 
something that pleases everybody and 
still works. 

E. F. Cassing of General Heating 
& Cooling Co. in Kansas City, Mo., 
had his hands full when he was called 
upon to lay out an air conditioning 
system for the Marguerite Jones 
Beauty Shop here. 

The beauty shop was in the front 
half of a new one-story structure 
designed for business in the front 
section and living quarters in the 
rear. 

By the time Cassing got on the job 
the building had been completed ex- 
cept for the floor. There was no 
basement, no attic, and interior walis 
were of concrete with no air space. 

The owners wanted the entire 


building air conditioned and no duct- 
work showing. The health depart- 
ment forbade circulating air from 
the beauty parlor to the living quar- 
ters and vice versa. Only space in 
the building for the air conditioning 
and heating equipment was divided 
on either side of a hall corridor. 

The heat load was about 94,000 
Btu. and the cooling load 38,000 
B.t.u. Only a portion of the building 
was to be cooled at any one time 
but the entire area was to be heated. 

With that information, Cassing 
scurried back to his drawing board 
and slide rule. This is what he came 
up with—and it worked to every- 
body's satisfaction. 

A 3-ton General Electric FD-30 
package air conditioner was installed 


on the side of the corridor adjacent P 
to the beauty shop. A portion of the 


air was projected by register to the 


‘ —@ 25 by 25-in. furnace filter rack on | 
the General Electric LG-25 warm air 


[ CHOICE OF THE INDUSTRY 
- Since 1927 


NOTE THE DIFFERENCE BETWEEN 


conditioner opposite. The furnace 
blower picked up this air and dis- 
tributed it to the floor distribution 
system. This eliminated a duct across 
the hallway. 

The remainder of the air was dis- 
charged directly through the con- 
crete wall into the beauty shop. The 
air stream was directed upward to- 
ward the ceiling to avoid drafts. 

From the warm air conditioner, air 
for both cooling and heating was 
discharged into an insulated floor 
plenum and then through 4-in. round 
pipes to registers set in the outside 
walls of each room. Dampering was 
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NOW... MORE THAN EVER ...ANSUL is the 


ORDINARY O1LS...WHICH FOAM FINEST REFRIGERATION OIL at amy price! In ad- 


e «+ AND ANSUL NON-FOAMING 
REFRIGERATION OIL 


l- 
When acompressor starts, the 
surge of the refrigerant causes or- 
dinary oils to foam. This results in 
a loss of oil from the compressor 


and causes other harmful effects 
in the system. ANSUL NON- 


outstanding in the past... 

High Stability, Low Moisture, and Low Wax...a 
new and vital improvement bas been made. . « 
ANSUL OIL IS NOW PROCESSED TO PROVIDE 
NON-FOAMING CHARACTERISTICS 


dition to the features which have made it 
High Lubricity, 


a distinct advancement in the science of 
refrigeration lubrication. 


Here are some of the advantages provided by the 
NON-FOAMING characteristic of ANSUL OIL: 


e INSURES MAXIMUM LUBRICATION. 


© IMPROVES EVAPORATION EFFICIENCY. 


PREVENTS DAMAGE TO COMPRESSOR 
VALVES. 


@ REDUCES DANGER OF PLUGGED CAPILLARIES. 
® REDUCES DEPENDENCY ON OIL SEPARATORS. 


ANSUL is the LARGEST SELLING REFRIGERATION 
OIL sold through Refrigerati eee 
EXCLUSIVELY. And there are many other reasons 
why refrigeration men persistently prefer ANSUL. 


Whol 1 


ANSUL 


Ghemical’ Company 


FOAMING OIL eliminates the REFRIGERATION DIVISION + MARINETTE, WISCONSIN 


accomplished at the floor plenum and 
not at the register. 

The General Electric air wall dis- 
tribution system was used. In all, 
11 runs to outside walls were made 
through the 4-in. pipe. Velocity on 
each pipe was estimated at 1,000 
c.f.m. Yet the special cast aluminum 
registers delivered about 65 c.f.m., 
spraying the air upward and out- 
ward along the wall in a radius of 
180°. 

This heated and cooled the outside 
walls. In the off cycle, the walls 
actually continued to radiate heat 
giving a minimum temperature dif- 
ferential and greater comfort. 

Automatic registers were used 
under the large front glass window 
They operated in such a manner that 


SOLE 
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mae 


when the thermal element was satis- 
fied, the damper plate turned slowly 
to the closed position. If the thermal 
element called for heat the operation 
was reversed 

Through all registers, the air moved 
against the wall at all times. It 
moved upward and across the ceiling 
to the inside wall. No floor drafts 
were obtained. 

The return air problem was solved 
by complete exfiltration of air on 
the beauty parlor side. A wood louver 
was provided just above the door on 
the entrance side 

For winter operation it is only 
slightly opened. For summer it is 
opened further. Much heat is added 
from electric dryers and therefore 
100% exhaust is very desirable to 
kill odors. 

Cassing said that this system has 
now operated through a cooling sea- 
son and two cold spells of approxi- 
mately 7° F. The customer, he said, 
was exceptionally well pleased be- 
cause comfort was obtained with no 
objectionable drafts, warm floors, 
warm walls, freedom in placing fur- 
niture, and quietness of operation. 

Cost of the installed system, he 
asserted, was about 25°) less than 


estimated by competition, due prob- 
ably, he believed, to the small high 
velocity distribution system. 
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G-E Appoints Robertson 
Marketing Manager for 
Heating, Cooling Dept. 


BLOOMFIELD, N. J RK. C 
Robertson has been appointed man- 
ager of marketing of General Elec- 
tric Co.'s Home 
Heating and Cool- 
ing Dept., accord. 
ing to 8. J. Levine, 
general manager 
ot the department 

Robertson, who 
joined Genera! 
Electric in May, 
1951, was former- 
ly manager of di- 
rect sales for the 
company’s Air 
Conditioning Div 

Prior to coming 
to G-E, he was 


R. C. Robertson 
eastern district manager of Superior 


Valve & Fittings Co. He has also 
served as assistant general sales 
manager and manager of national ac- 
counts with Chrysler Airtemp, and 
has been associated with York Corp 
and Carrier Corp 

Robertson is a past chairman of 
the New York section, ASRE. 


Made Better to Serve Better 


A SERIES OF DEPENDABILITY FEATURES 


These PILOT-OPERATED VALVES hove a composition main seat disc 
ond a composition pilot seat disc. These materials were selected in 
cooperation with the U. S. Government and thoroughly tested in life 


breokdown tests. 


This new JE design offers tight seating at ony pressure within the oper- 
ating ronge, ond there is no “bubble tolerance” in our assembly, or 


testing lines. To make sure these Volves close tightly af all times, we 


hove introduced “spring loaded” closing action. 


5 Features of Depe™ 
SOLENOID VALVES 


@ TIGHT SEATING — No bubble tolerance 
@ SIMPLICITY — only two moving parts 

© LONG LIFE— cool coits 

© DURABILITY — ait corrosion-resistont materials 


(8) OPENING PRESSURE DIFFERENTIAL — 
— higher than most others on the market. 


ability in 


May we submit samples for your test and approval? Write today for detoils. 
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lems which result from foam- 
ing and thereby insures maximum ‘© FREON: 
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8 


SULFUR BIOXIOE + AMSUL METHYL CHLORIDE + ANSUL OH + 
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They'll Do It Every Time .. .. By Jimmy Hatlo 


» THE | 
TRAVELING MAN,| ¢  *) / 
COVERS ALL THE ==" > 
U.6.A. AND NEVER — 
GETS ON A WRONG 
ROAD HE CAN 0O 
IT PRACTICALLY 
BLINDFOLDED «:-: 
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Have You READ ‘Peace and Progress’ Yet? 


OO OOO OOO OOO 


MODEL $5$5310-6D Feotures super- 
structure and J-dimensional picture. 
Cabinet ond superstructure are Muor- 
ercent-lighted. Height: 58 


DISPLAY CASES 
th BREWER-TITCHENER 


Corporation 


BINGHAMTON © NEW YORK 


ICE CREAM 
Display Case 


Now BTC presents a new ice cream mer- 
chandiser—one styled from top to bottom 
to make sales for you and your customers! 


Look at the smart lines — the sparkling 
glass front — the extra construction fea- 
tures thot insure even temperatures 
throughout. Then compare this displa 
case with any other cabinet and you'll 
know why it deserves a place on your 
showroom floor. 


Get the facts on this new BTC Ice Cream 
Display Case — and profitable BTC fran- 
chise — by writing The Brewer-Titchener 
Corporation. But do it now, while you're 
thinking about it! 


SPARKLING GLASS FRONT Quadruple 
Thermopane glass front can't be beat for 
building up ice cream sales! 


EXCLUSIVE HIDE-A-WAY LID Fully- 
insulated and self-contained — slides 
under rear deck, out of sight. 


BIG INSIDE, COMPACT OUTSIDE Actu- 
ally holds 420 pints — yet fits in a floor 
space only 53” by 30”! 


BETTER REFRIGERATED Ice cream 
frozen thanks to 6 lateral plates and e 
glass between packages and window. 


MODEL $S5310-6 Hos fluorescent-lighted 


interior, comes without t 
Height: 40”, ee 
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SHEPLOW AND BARBARA MIRIANI 


Member. Audit Bureau of Circulations Member, Associated Business Papers 
VoLUME 67, No. 7, SERIAL No. 1,230, Octoper 13, 1952 


“| have always felt that whatever the Divine Providence permitted 
to occur | was not too proud to report. The people are not served 
by pussyfooting, or by that sort of journalism in which nobody will 
ask who is the editor of a paper or the writer of an article, and 
nobody will care.""—Charles A. Dana. 


Adventure In Integrity 


BEFORE 1914 there was no generally accepted means of 


_ measuring a publication's circulation. There were no standards 


of circulation values. If a publisher honestly claimed a circula- 
tion of 15,000, he might find himself bucking a competitor’s claim 
of 25,000, which by actual count might have been considerably 
lower. 

Likewise, advertisers were placed in the predicament of not 
knowing who read a specific publication. This made it impossible 
to plan an advertising campaign that would reach and cover 
specific markets. A group of publishers and advertising men, 
seeing this mutual need for dependable facts and figures on circu- 
lation, formed a cooperative association which they called the 


' Audit Bureau of Circulations. 


Since that day the Bureau has had its experienced auditors 
make annual audits of the circulation records of each publisher 
member. The reports from these audits have been made available 
to all, enabling a judgment of the publication’s worth based on 
definite standards and values. From its very inception, ABC has 
stood for common understanding and trust within the advertising 
and publishing industry. It has enabled the establishment of cir- 
culation standards which publishers can use in answering such 
questions as: “Who reads the publication? Where does it go? How 
much do people pay for it?” 

Today 370 business publication members of ABC (out of some 
1,800 trade papers) have indicated through their membership 


, that they realize the value of throwing out circulation guesswork. 


The establishment of set circulation standards has had far- 
reaching effects on the publishing business as a whole. By enabling 
investment in advertising on the basis of facts, ABC has con- 
tributed to greater advertising effectiveness. In turn this has 
helped sales, production, and employment to rise—while lowering 
unit costs. 

Where do you, Mr. Reader, benefit? The answer is obvious: 
in the editorial content of a paid-circulation publication. 

Editorial content is the guts of a publication. If there is meat 
in the editorial pages, you read the magazine. It helps you do 
your job quicker, more efficiently, with greater profit. 

ABC standardization of paid circulation techniques is the be- 
hind-the-scenes force that makes for editorial quality. You, the 
reader, indicate that we are a helping hand by paying to read what 
we have to say. The ABC audit of our circulation shows us you 
do. It also shows us when we cease to serve you effectively. 

This constant check of your interest keeps us up on our 
editorial toes. Makes us an editorial leader—not a follower. In 
short, we have a contract with you, our subscribers, to deliver a 
specific number of issues of a specific editorial character for a 
specific length of time at a specific price. Our very existence de- 
pends on your continued acceptance. We must help and interest 
you in order to stay in business. 

In an era where the Government runs controlling agencies in 
such fields as security sales, food and drugs, life insurance, and 
banking, ABC is unique. Here is self-regulation in a highly de- 
veloped and successful form. Because we have this free associa- 
tion of people engaged in advertising and selling, because we have 
banded together to protect ourselves and the reader, there has 
never been a need for a Federal Bureau of Circulation Audit. 

AIR CONDITIONING & REFRIGERATION News is proud to be an 
ABC member. Proud to display the ABC symbol wherever the eyes 
of advertisers and readers meet the name. This symbol tells you 
that we have agreed to consider your interests first. 
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Henn Named Asst. Mgr. of 
Schnacke Compressor Sales 


EVANSVILLE, Ind.--B, W. Henn, 
formerly of Cleveland, has been ap- 
pointed assistant sales manager of 
Schnacke, Inc. in 
charge of sales of 
compressors and 


condensing units 
from 5 hp. to 60 
hp. through sales 


representatives in 
42 cities in the 
United States. 

This also _ in- 
cludes the line of 
home air condi- 
tioners recently 
developed by the 
firm for air con- B. W. Henn 
ditioning the en- 
tire home through regular heating 
ducts. 

Schnacke sells direct to all estab- 
lished air conditioning contractors 
and there are no exclusive distribu- 
tors or franchised accounts. 

In the Tri-State area only, Schnacke 
Contract Div. engineers and installs 
all types of air conditioning and re- 
frigeration jobs from 3 tons to 350 


NAPRE Meeting To Be 
Held In Dallas Nov. 12 


CHICAGO The Dallas Chapter, 
National Association Practical Re- 
frigerating Engineers, will be host to 
the 43rd annual convention of the 
national group to be held Nov. 12, 
13, and 14 at Dallas,Texas 

This was announced recently by 
A. R. Carlson, president, NAPRE, 
and chief engineer of Railways Ice 
& Service Co., Chicago. 

Fourteen technical papers and dis- 
cussions are to be presented at the 
convention. 

Speakers’ subjects range from de- 
sign of air conditioning systems to 
the design of cold storage plants; 
from testing and rating of refrigera- 
tion blower coils to the latest trends 
and developments in evaporator de- 
signs; from the education of an engi- 
neer, to operating and maintenance 
procedures; from automatic plant 
operation to refinery refrigeration, 
and from refrigeration on rails to 
modern brewery practice; and from 
precooling processes to fast freezing 
practices. 

An outstanding feature of recent 
conventions, the Bureau of Refrig- 
eration Information, will be continued 
at this meeting with 20 experts from 
such cities as Washington, D. C., 
Seattle, Miami, Chicago, and Los 
Angeles available to answer problems 


| of the visiting engineers and plant 


managers. 

Additional attractions include a 
field trip to the largest cold storage 
plant in the world, the Alford Re- 
frigerated Warehouses located at 
Dallas. 

Tom Weatherford, president of the 
Dallas Chapter, NAPRE, has invited 
the Southwestern Engineers’ Confer- 
ence meeting in Dallas for two days 
preceding the NAPRE gathering, to 
be guests of the convention. Head- 
quarters will be at the Adolphus 
hotel, Dallas. 


REMCO Loss Eliminators 


FROST-TITE 


Frost-relieved Flare Nuts, 
guaranteed not to creep, loosen 
or crack. A must for lowside 
applications. Should be used 
everywhere in the system. 


E&-2-SEE 


100% foolproof Liquid Indi- 
cators. Guaranteed to eliminate 
losses from leaking. With new 
“FLO INDICATOR” flap to 
indicate all variations of 


The lowest-cost, most efficient 
molded driers on the market. 
Ideal for use by original equip- 
ment manufacturers and for 
field installation or service re- 
placement. Available with 
either Molded REMCAL or 
granular Silica Gel. Cap. 4 to 
1'4 HP. 


SEND FOR DESCRIPTIVE LITERATURE 
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ZELIENOPLE 


PENNSYLVANIA 


Carried Stack by Leoding Wholesalers 


POSITIVELY THE MOST 


EFFICIENT DRIER-FILTER MADE! 


New Cross-Flo is now greatly im- 
proved — with new REMCAL 
super-strength drying element, and 
new FIBERGLAS Depth Filter. 
New 
creased flow area, increased mois- 
ture-absorbing capacity, increased 
filtering capacity, all-around im- 
proved efficiency that positively 
does away with pressure drop, 
premature clogging, and plugging. 
See it now at your wholesalers. 


Cross-Flo guarantees in- 
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Typical refrigeration system, using B & G Equipment 


By specifying B & G Refrigeration Equipment throughout 
ou receive the benefits of a completely integrated instal- 
plus the advantage of a guarantee from a 


ation. . 
single manufacturer. 


B & G Condensers, Evaporators and Heat Exchangers 
are designed to deliver maximum tonnage with minimum 
Consens sapere These units ere lon 

f—and 
in the field. You'll be particularly interested in the design 


service—because they are built rig 


, trouble-free 
ave roved it 


17 
| July Sales of Appliances, Specialty Wholesalers 70% Above 1951 
WASHINGTON, D. C.--Appliances 
and specialties wholesalers topped all Sales 
other wholesalers by far in their per- Per Oent Change July 1958 Pane! 
centage increase in July sales over July July 7 Mos. 
July, 1951, figures released by the 1862 1962 1g = Mo. of Reported 
U. S. Bureau of the Census revealed from from from == Pirms Dollar 
In surprising contrast, their sales ind of Business and vay Jone =—«-* «Moe. Report. Values 
for the first seven months of the @°stephic Divisios pe = aay is aes oe 
year showed the largest percentage Appliances and specialties wholesalers +7) +16 “ 127 aa.98) 
decline from the same 195! period of  Ne¥ England 7S ~ : - — 
any other wholesali cat Pe Middle Atlantic +75 +22 - 2 10. 308 
y we Comgety East North Central +62 +6 ™ v9 2.507 
cept industrial chemicals. West North Central er 1 10 3 2.145 
July sales of appliances and spe- South Atlantic +90 + +» n 5.155 
cialties wholesalers were 70% higher South Central + 66 +2 +13 “ 2633 
than in July, 1951. Next best increase Mountain + + 6 0 ‘ qua 
was made by furniture and home Pacific +55 +2 3 i 4.119 
furnishings wholesalers, whose sales Befrigeration equipment, parts (com’l) +25 +5 3 "4 2.929 
were up 30%. Commercial refrigera- Middle Atlantic ' +s »? . = = 
tion and parts wholesalers recorded Kast North Central +33 +3 : a pe 
a 25% gain over July of last year. Weat North Central 0 +20 P=) $ 182 
South Atlantic +u +4 +1 9 772 
As compared with June, July sales Pacific 18 it) “ 9 oS 
of appliances and specialties whole- 
salers jumped 16%, topped only by 
wholesalers of shoes and other foot- Inventory, End-of-Month (At Cost) 
wear, beer, and clothing and furnish- Per Cent =~ July 1968 Panel 
ings. Commercial refrigeration and July 
parts wholesalers made a 5% gain 1968 ist Raperted 
over June. from from Ho. of Dollar 
Kind of Business and July June Pirms Valaes 
po ng or ag the a — Geographic Divisi 1951 1982 Reporting (ada 000) 
mon 0! year, appliances an wholensiess tu2 23.261 
specialties wholesalers found their “7pissese smd specialtice ~~ ; 0 1491 
sales 14% under those of the same Middle Atlantic 42 17 14 4,757 
period in 1951. Only the industrial East North Central 16 +1 wb 8.116 
chemicals group surpassed this drop. West North Central 30 i 2 3,328 
Sales by commercial refrigeration South Atlantic % 2 2» oar) 
equipment and parts wholesalers § South Central 2 " 2 2.836 
were down 3%. Mountain 4 pod ° —_ 
Inventories of the appliances and Senpe Natslhes vesk eoswnness eae - - aan 
specialties group showed a 29% drop Middle pon — nears 8 5 n v2 
from July, 1951, and an 11% drop East North Central a 1 16 664 
from June, 1952. Respective figures West North Central 17 +30 5 429 
for the commercial refrigeration South Atlantic 8 i is 1,087 
group ¥ were “16 and -2% respectively. Pacific 13 0 8 571 


of the B & G Evaporator, which prevents oil-trapping ia 
the head passes—a warranty of more efficient and depend- 
able performance. 
As for pumps, you can spot superiorit 
lay eyes on a B & G Series 1522 UNIBUILT, Among the 
many features of this pump are the leak-proof Mechanical 
Seals — hydraulically and dynamicaily balanced impellers 
—standard motors and interchangeable parts. 
Send today for a complete file of B & G Catalogs. 
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LITERATURE 


To obtain further information on the literature listed below, 
please refer to key number preceding listing. Please use the 
“Information Center” form on “What's New” page. 


Reynolds Metale Prepares 
Hook on Aluminum Forming 
KEY NO. N.-1020-——- 


LAUISVILLE, Ky liow to draw 
and form aluminum sheet, plate, tub 
ig, and pipe ia detailed in & hew 
(4S-page technical manual called 
Aluminum Forming recently pub 
lished by the Keynolde Metalsa Co 

The manual points out that the 
most common mistake ta the attempt 
to work and form aluminum by the 
identioal techniques used for other 
metals The book is devoted mainly 
to a detailed explanation of how to 
form aluminum as it differs from 
ther metals 
Two important sections are devoted 
to metallurgical data One if on 
aluminum sheet and plate. The other 


i on aluminum pipe and tubing The 
other two sections discuss the various 


methods of working these two classes 
of products 

Made in 6 by &in. pocket size 
and ring bound to open flat, the 
manua also) 6contains four index 
tables (illustrations, formulas, tabu 
jar data, crows index of 17 pages) 
290 jNustrations, 22 tables, and 432 
Tormulas 

Written by fF \ Sharpnack, Sr 


THEY LIST FOR LESS 


TWO GREAT VALVEIN-NEAD ENGINES. 
hoodmester eo the Thriftmester—te give 


you greater pewer per gellen, lower 
cost per teed «¢ POWER.AT CARBU. 
RETOR..for emeoth quick aeceleration 


response ¢ DIAPHRAGM SPRING CLUTCH 
ter eety-ection engagement «¢ SYNCHRO. 
MESH TRANSMISSION ~ fer fast, emeooth 


CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 


Yeu, Chevrotet trucks lat for less than any other com- 
parable truck copable of handling the same payloods 
And yet i a Chevrolet you'll find a combination of 
@reat truck feotures you can get in no other truck. 


chief forming engineer for Reynolds, 
the manual was edited and produced 


by G W. Birdsall, director of the 
company's editorial service 
The manual will be sent without 


charge to engineers, designers, plant 
personnel, and others who request it 
on company letterhead 


Catalog Describes 
t. S. Unit Heater Line 


~~ EY NO. N.1021 


DETROIT A new catalog cover- 
ing U. 8 unit heaters is announced 
by W. CC. MeCord, president of 
United States Radiator Corp 

On request, the new catalog will 
be sent to any heating engineer 
heating contractor, wholesaler, archi- 
test, or builderwithout charge 

This catalog will be helpful to 
anyone who makes calculations and 
layouts for heating installations. The 
catalog covers such points as heater 
location, various types of unit heater 
wiring diagrams pipe sizes, 


steam 


capacity data, and all necessary tech- 
nical information for 
heater layout 

Each type of U. 8 
illuatrated 


making a unit 


unit heater is 
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Spec Sheet on Sodamaker 
Ixsued by Superior 
KEY NO. N.1022 


ST. LOUIS..A specifications sheet 
illustrating and describing the 
Superior “Sodamaker” beverage dis- 
penser has been issued by the 
Superior Refrigerator Mfg. Co. here. 
The Sodamaker is made in three 
models 


‘Tale of Tyler’ Marks 
Firm's Silver Anniversary 
KEY NO. N-1023-———— 


NILES, Mich...°25 Years of Food 
Merchandising.-The Tale of Tyler,” 
a O0-page, “Life’-size booklet high- 
lighting 25 modern food stores, 25 
food merchandising ideas, and Tyler's 
25 years of experience in commercial 
refrigerator manufacturing, has just 
been released by the Tyler Fixture 
Corp. here in commemoration of its 
silver anniversary 

The booklet contains case histories 
of 25 modern food stores, most of 
which were planned through coop- 
erative effort on the part of the store 
owner, or his architects, the local 
Tyler agent, and the Tyler store plan- 
ing department 

Over 90 large phetographs taken 
in these stores illustrate many new 
ideas in store arrangement and 
equipment, including Tyler commer- 
eial refrigerators, refrigerated dis- 
play cases, walk-in coolers, refriger- 
ated display tables, and storage freez- 
ers 

The booklet also features 25 tested 
and proven merchandising ideas com- 
piled for use by the retail food mer- 
chant, or by the commercial refrig- 


CHEVROLET ADVANCE-DESIGN TRUCK FEATURES 


shifting «© HYPOID REAR AXLE—for 
dependability and long life « TORQUE. 
ACTION BRAKES on light-duty models ¢ 
PROVED DEPENDABLE DOUBLE-ARTICU- 
LATED BRAKES — on medium-duty models ¢ 
TWIN-ACTION REAR BRAKES—eon heevy- 
duty models «© DUAL-SHOE PARKING 
BRAKE — tor greater holding ability on heavy- 


EVERY MILE AN ECONOMICAL MILE 


For low fuel, olf and upkeep costs you can't beat 
Chevrolet's time proved Valve-in-Heod engines. Thrift- 
master or Loadmaster, these engines give you top 
economy and long life to match the ruggedness of 
frame, axles and other units 


THERE'S ONE TO FIT YOUR JOB 


Right down to wheels ond tires, every Chevrolet truck 
is fitted to the job it has to do 
operating conditions and poyload. You don't hove to 
waste money on “too much truck” or sacrifice efficiency 
with “too little truck” for your needs. 


factory matched to 


VALUE STAYS HIGHER LONGER 


Chevrolet trucks traditionally bring more dollars at re- 
sole or trade-in than other makes costing about the 
same when new. You get more volve with Chevrolet 
trucks from first to lost 


See your Chevrolet dealer. 


duty models « CAB SEAT — with double-deck 
springs for complete riding comfort e VENTI- 
PANES — for improved cab ventilation e WIDE- 
BASE WHEELS —fer increased tire mileage « 
BALL TYPE STEERING — fer easier handling 
@ UNIT.DESIGNED BODIES —for greater load 
protection e ADVANCE-DESIGN STYLING — for 
i 4 fest ond ran 


Pr 


erator dealer in promoting the sale 
of equipment. 

These merchandising ideas come 
under such headings as “Packaged 
Picnics,” “Put Juices With Produce,” 
“Frozen Bakery,” “Combination Pack- 
ages,” “Dump Table Specials,” “Sign 
Language,” “Color Sells,” “Try a 
19-Cent Case,” “A Baker's Dozen,” 
“Profit From Diets,” “Impulse Poul- 
try Sales,” “Fish Day,” “Cheaper By 
the Dozen,” “Sheives For Related 
Selling,” “Economy Dinners.” 

A complimentary copy of the new 
50-page booklet can be obtained by 
writing the Tyler Fixture Corp. 


Catalog Describes 200 
laboratory Thermometers 


KEY NO. N-1024———— 


SPRINGFIELD GARDENS, N. Y. 

More than 200 different laboratory 
thermometers are described and 
priced in a catalog issued recently 
by the Brooklyn Thermometer Co 

Called Catalog A-52, the four-page 
folder also introduces two recently 
developed thermometers. Free copies 
are available. 


New Insulation Brochure 
Issued by Gustin-Bacon 


KEY NO. N.1025———— 


KANSAS CITY, Mo.—Latest revi- 
sion and reprinting of its “Ultralite” 
duct insulation brochure has been 
issued by Gustin-Bacon Mfg. Co. here. 
Section 8e in the bulletin illustrates 
the use of the Bostitch T5-8 outward- 
clinch staple tacker “used with such 
success lately to apply the insulation 
on the job,” the company said. 

Fifteen pages long and illustrated 
with “How To * data and pic- 
tures, the new brochure explains and 
demonstrates the thermal! and acous- 
tical qualities of Ultralite, Gustin- 
Bacon's long-length, textile-type glass 
fiber insulation used in the heating, 
ventilating, and air conditioning 
flelds. 

The bulletin details when to use 
Ultralite, and in what densities and 
thicknesses, as both duct insulation 
and duct liner. Accessory materials, 
tapes, stapler, adhesives, etc. used 
to apply Ultralite also are treated, 
as well as facing types available and 
where to use them. Step-by-step pro- 
cedures are given 


Folder Describes Use of 
Interlocking Wiring Units 


KEY NO. N-1026———— 


HARTFORD, Conn. An eight- 
page folder on operation and ad- 
vantages of the new Hart-Lock in- 
terlocking wiring devices is offered 
by the Arrow-Hart & Hegeman 
Electric Co. here. 

How the units eliminate accidental 
disconnects is described and illus- 
trated. A simple twist locks cap and 
connector securely; an easy reverse 
twist unlocks 

Recent improvements in construc- 
tion are shown, including a new one- 
piece contact design and optional 
back-wiring which makes installation 
easy. Illustrations show typical Hart- 
Lock applications 


Offers New 1953 Catalog 
——KEY NO. N-1027 


NEW YORK CITY—S. & R. Soda 
Fountain Mfg. Co. here has its new 
1953 catalog ready for distribution 

The new catalog features 18 photo- 
graphs of some of the units in the 
new line, and stresses over-all flexi- 
bility and quality of merchandise at 
a competitive price. 

S. & R. is a custom builder and 
will manufacture any style or size of 
fountain to meet individual require- 
ments. In addition it has a special 
designing department which is always 
ready to assist in working out foun- 
tain designing problems 

A free copy of this catalog is 
available. 


Bulletin Deseribes Stevens 
Snap-Action Thermostats 


KEY NO. N-1028——— 


MANSFIELD, Ohio—-A new illus- 
trated bulletin on the company’s line 
of snap-acting thermostats for opera- 
tion on wide or narrow differentials 
is announced by Stevens Mfg. Co.. 
Inc., producer of a wide range of 
bimetal thermostats for use in appli- 
ances, electronic, and avionic equip- 
ment 

In addition to suggested applica- 
tions, the bulletin describes the oper- 
ating principle and illustrates it with 
schematic diagrams. Ratings, typi- 
eal performance curves, dimensions, 
and construction data are included. 

Copies of Bulletin L-4144 titled 
“Stevens Snap-Action Thermostats” 
are available on request. 


Case Histories Presented 
Of Successful Campaigns 


KEY NO. N-1029-———— 


DAYTON — A portfolio entitled 
“Successful Sales Campaigns,” pre- 
senting case histories of some of the 
most successful incentive sales cam- 
paigns has been published by Cappel, 
MacDonald & Co., merchandise prize 
incentive firm here. 

Included is a report on an appli- 
ance manufacturer who sold four 
times as many displays in four weeks 
as were sold during the entire previ- 
ous year. 

In addition to reporting case his- 
tories, the portfolio also includes in- 
formation on the many motivating 
forces management can use to stimu- 
late salesmen. Suggested sales cam- 
paigns are outlined and some promo- 
tional materials illustrated. 

Copies of the portfolio may be ob- 
tained on request. 


Kato Bulletin Describes 
Generators, Converters 


KEY NO. N-10210——— 


MANKATO, Minn.-—-A four-page 
folder describing the Katolight a.c. 
generators, motor generators, d.c. to 
a.c. converters, and a.c.-d.c. power 
plants has been published by the 
manufacturer, Kato Engineering Co. 
here 


by using 
Destructive 
Substances 


Property! 


Preweon 
CLEAN 


Manufactured by 
CHEMICAL SOLVENT CO. 


3005 16th Street, North 
BIRMINGHAM, ALABAMA 


WHY DESTROY 


Expensive Equipment \ 


Chemicals thatEATtheir way out of Metal, Wood fs 
or Plastic containers are injurious to the very ; 
surfaces that they are intended to treat. Hf « 
gles container should be accidentally broken, 
the contents could do untold damage to valuable 


SOLVE 


HIGH 
(And May Be Used While Plant is in Operation) 


Aed other 


Be sare! uss SOLVEX 


(In tablet or granular torm) 
PRESSURE QUICKLY 
REMOVES RUST, SCALE, ALGAE 


matter from 


em rusaing and Com. 
Jackets in | to 5 days 


Condenser Tubes 
AND SOLVEX KEEPS EM 


a Distributed by 


~ VIRGINIA SMELTING CO. 
7 WEST NORFOLK, VIRGINIA 
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What Was New 


At the Dairy Show 


F. W. Schulenberg (i), soles monager for the Anheuser-Busch 
cabinet division, gives the detoils on his firm's new model 1M.100 
frozen food cabinet for island display to doirymen W. A. Morris 
of Altoono, Po. and C. F. Mehlich of Pittsburgh. 
the first the compony hes made for the frozen 


This cose is 
food field. 


Curiosity leads one Dairy Show visitor to peek through the 
reach-in service door on the ice cream hardening and distributor's 
storage voult disployed by the Freezer Box Dix. of Annapolis 
Yacht Yard. The boxes will hold temperatures of from -10° to 
-25° F. ond have copacities of 1,000 gals. and up. 


Big feoture of the 


permits fast food service and fountain service in its entirety. 


Stanley Knight display wos the complete back bar assembly thot 
The assembly contains o 
40-galion capacity sode fountain, frying section thot includes grill and deep fry units, a — 


hot food unit, ao refrigerated sondwich unit, toaster section, coffee section with utility 


shelf space and a refrigerated pastry storage and disploy unit 


® Your cold plate dollar goes further when you specify DEAN be- 
cause you eliminate waste! You get a plate in the exact size you need 

. not one that is almost right, but a plate that accurately meets your 
specifications. You name the size—you name the shape . . . we make it! 


You can have plates in zinc metalized steel, stainless steel and in 
other metals. You can get cylinders, U's, angles, tanks, etc., and also 
‘ plates for baudelot-type coolers. 


Using DEAN “job tailored” cold plates means dol- 
lars in your pocket on every job. Try them! 


SEND FOR TECHNICAL DATA BOOK 
Get the details on DEAN Cold Plates for ice cream cabinets, 
locker plants, soda fountains, farm milk coolers, farm freeze 
cabinets, temperature test rooms, frosted food refrigera- 
tors, window displays, food counters, refrigerated transpor- 
tation and subzero applications for industrial chilling 


— DEAN 


———e LA 


‘ANY SIZE. 
ANY SHAPE | 
MOST METALS — 


PRODUCTS, INCORPORATED 
LDIEA\ WV 1042 DEAN ST., BROOKLYN 16, N.Y. 
Sterling 9-$400 


———_— a 


“JOB TAILORED” 


means money saved | 


Mk oe oe -  e 
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Huddied eround ec sole model of Baltimore Aircoil's 
260-ton dé 


apor 


new 
ore C. Wenzel, Midwest Bottle 
Cap Co. of Belvidere, WH. (1), end J. Engel, president of Bolt 

Aircoil, The condenser is factory assembled ond the largest 


me M4) ae 


Weber Show Cose & Fixture Co.'s new condy-striped 


ce creom 


cabinet gets the once over from Mrs. Cal Colemeon (i), wife of 
Weber's Detroit representative ond Mr. A. 1. Martin, wife of 
the Weber district monager in Kansas City, Mo. The candy. 
stripe is said to increase the ottention getting volve of the cabinet. 


First soft ice cream « 
freezer mode by Emery 
Thompson Machine & 
Supply Co. is shown by 
R. A. McCluskey (1), gen- 
eral monager of the com- 
pany, to ®. lL. Washburn, 
Gloversville, N. Y. dairy. 
mon. Shipments are al 
ready being mode on the © 
machine, which will pro 
duce 20 gals. of soft 
product per hour. 


= 


Because the Handigrip Carton* has so 
many proven advantages, Lewin-Mathes 
refrigeration tube is now available in 


this perfect package. 


ee ee 


get 


LEWIN-MATHES COMPANY 


MANUFACTURERS OF COPPER AND BRASS TUBE 


ee 


Other pictures of exhibits at the 
Dairy Industries Exposition were 
published in the Oct. 6 issue of 
the NEWS. 


.. SWEDEN — 
ual MORE SERVICE 
“a LESS. 


SWEDEN PREETER 
MANUFACTURING CO 
SEATTLE 0% WatmineTON 


é The Perfect 

‘BEFRIGERATION TUBE 
~~ Deserves the 

Perfect Package 
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© INDIVIDUALLY PACKED 
© SAFE PROTECTION FOR 


RESHIPMENT 


© EASY TO HANDLE 


© EASY TO STOCK 


© EASY TO IDENTIFY 


Only Lewin-Mathes copper tube is packed inthe Hondiri Corton’ 


“Potent Apoted for 


PIPE AND FITTINGS 
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What's New 


When requesting further information on new 
products, please uae “Information Center” form. 


Trane Gos Heaters Use ‘Boiler’ Tube Design 


——=e KEY NO. &-1020-—— 


LA CROSSE, Wis ' The Trane Co 
has intreduced a new line of gan 
fired unit heaters composed of six 
unite ranging in capacities from 50 
008 to 230,000 Btu per hour input 

Heart of the new design is the heat 
built like a boiler” with 
ite herigental steel tubes staggered 
to provide maximun, areas of prime 
heat surface Generously sized steel 
tubes are rolled into neavy end sheets 
toller tube style, and are fortified 


omehanger 


— - —_ .) fe} 


PERFECTION 
STOVE COMPANY 


CHOOSES 


DEPENDABLE 
BRUNNER 


with outer and inner rolled flanges 

No cement or gaskets are used in 
the heat exchangers locked seam con 
struction. Air-tight operation is as 
sured by the continuous seam weld- 
ing of end plates to sides. A brush 
ean be passed between the tubes 

The heat generator includes burner 
heads and mixing tubes of one-piece 
cast iron construction. They are engi- 
neered for efficient combustion of 
manufactured mixed, of 
liquid petroleum gas. Burners, pilot, 
and control valves are combined in 
one removable drawer-type assembly 
for easy maintenance 

Built-in safety controls include a 
high-limit switeh to prevent over 
heating, and automatic cutoff of both 
pilot light and main gas supply. An 
integral draft diverter allows back 
and down drafts to by-pass the 
burner assembly without affecting 
normal operation, 

The casings are functional without 
fancy trim. All casings are Bonder- 
ized before painting and finished in 
a neutral shade of brown enamel 

Curved louvers direct heated air, 
which accumulates at the ceiling, 
back down to the worker comfort 
zone. Optional equipment is the ex- 
clusive Trane louver fin diffuser, 
which provides both lateral and verti- 
eal control of the air stream. This 
diffuser permits adjustment of heat 


natural 


REFRIGERATION Jom 


In the new sub-zero testing laboratory of the Perfection 


Stove Company 


low as 


diesel fuels to near solids, and cause many peculiarities 


to appear in metols 


Yo produce these blood-chilling temperatures, three 
Brunner compressors (two 40 HP, one 50 HP) are installed 
in @ two-stage system, using F-22 refrigerant. The entire 


system is controlled by a single recording temperature 


controller 


The precision engineering and extreme attention to 
detail in the manufacture of Brunner refrigeration make 


Brunner the logical choice for the tough jobs — big 


or small 


why hundreds of contractors depend upon Brunner for 


top performance 
profits. Or write us -—Dept. A-10-1 


BRUNNER 


SINCE 1906 


man-made temperatures can go as 


at @ setting of plus or minus })a” F 


Let your Brunner representative show you 


mmmum maintenance 


” A 


90° F. That's cold enough to change oils and 


cireulation to changing comfort re- 
quirements, without changes in loca- 
tion of the heater 


F 
Knock-Down Box Made 
For Low Temp. Storage 


KEY NO. B-1021 


GRAND RAPIDS, Mich.--A new 
knock-down low temperature storage 
or hardening box for ice cream and 
other frozen products has been in- 
troduced by the Grand Rapids Cabi- 
net Co. here 


The box is made in three reach-in 
models: the SKD-160 having 160 gals. 
or 50%-cu. ft. capacity, the SKD 360 
having 360 gals. or 101-cu. ft. ca- 
pacity, and the SKD 520 having 520 
gals. or 151'4-cu. ft. capacity. 

It features portability, perfectiy 
sealed joints, metal interior and ex- 
terior, heavy non-stick doors with 
extra heavy hardware, and galvan- 
ized iron pipe coils. The center coil 
has heavy iron strapping welded on 
to facilitate the sliding of cans or 
baskets on the same shelf. 


BELOW COLD LABORATORY 


Cold mist rises on laboratory as technicians brave 


temperatures more than 100° BELOW freezing | 


maximum 


REFRIGERATION 


AIR CONDITIONING 


& For every ai condit 


One of the exght-cylinder Brunner compressors on the 
ob ot the Perfection Stowe Co. laboratory 


\nis instatiation of Brunner tquipment instaiied 
by Ramsey Bennett Co Cleveland, One 


ie oF refrig 


tion need . . . Brunner con- | 
densing units trom |, HP to 100 HP — 69 air and water-cooled models. 
Set contained Brunner packaged ai conditioning units up to 10 HP | 
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KEY NO. B-1022 


CLEVELAND~-Two phenolic resin 
coatings specially formulated to pro- 
tect equipment against extremely 
corrosive conditions by covering it 
with a tough, impervious film which 
is resistant to attack by corrosive 
acids and alkalis, salt water, rust, 
and weathering, have been introduced 
by the Ric-wil Plastic Coating & 
Mfg. Corp. here 

The company says the coatings are 
particularly adaptable to the protec- 
tion of ventilating and duct systema. 

One of the coatings, called “Ric- 
wilite 1060” is of the heat hardening 
type. When baked at 350 to 400° F 
the coating hardens or polymerizes 
to form a chemically inert, insoluble, 
corrosion resistant coating, glass- 
like in appearance, yet flexible and 
elastic 

The other coating, “Ricwilite 7100” 
is of the cold setting type which is 
cured or polymerized at room tem- 
peratures by the addition of a catalyst 
just prior to application. It can be 
applied to almost all metals, con- 
crete, wood, and plaster surfaces by 
brush or spray. 


KEY NO. 8-1023-———— 


PROVIDENCE, R. L.—For “on-the- 
job” repairs to damaged or crossed 
threads in copper fittings, new 
“Thread Chasers” are now offered by 
Smart-Tools, Inc. here. They are 
made in sizes to take care of all com- 
monly used fittings. Each chaser 
services threads in both male and 
female fittings. 

The new chasers are especially 
| handy in places where there isn't 
room to swing a tap handle. The 
chasers can be turned with the 
fingers, pliers, or any type of wrench. 


For more 
current literature and catalogs available. equipment 
advertised in Air Conprrioninc & Rerriceration News 
use Key Numbers where designated or specify products 
advertised and we'll see that you receive this information 
promptly. 


Key No. 
Key No. 
Key No. 
Key No. 


450 W. FORT ST. 


KEY NO. 8-1024——— 


SOMERVILLE, Mass. — Announce- 
ment of a “completely new type” of 
electrically-refrigerated drink dis- 
penser has been made by Jet Spray 
Cooler Co. here. 

Among the major features is a 
tiny magnet-driven pump entirely 
within the 3-gal. plexiglass “strata- 
dome” bow! which continually circu- 
lates the contents around the cool- 
ing turret. 

A constant thermostatically-con- 
trolled temperature of 38 to 40° is 
thereby maintained “from top to 
tap,” according to the company. 

No agitator paddles or clutches are 
necessary with this “Magna Power” 
drive, it was stated. 

“Cleaning the new dispenser is 
simplified since the entire reservoir 
and tap is lifted off as one piece,” 
the company said. “The liquid circu- 
lates only in this unit.” 

A Westinghouse “Odorout Ster- 
ilamp” protects the tap and cabinet 
interior 

Samuel Dane, president of the 
company, said the cooler's action 
“cascades contents over the top of 
the plexiglass reservoir and prevents 
accumulation of unattractive pulp as 
the content is dispensed. The new 
strata-dome bowl remains crystal 
clear at all times. Its new tiny tap 
aerates each drink as it is served.” 

The dispenser unit is rubber 
mounted and has a plastic cabinet. 

The cooler will be shown for the 
first time at the National Hotel Ex- 
position, Nov. 10-14. 


information on 


What’s New or Current Literature Available 


RE hc oC ass a ergo ee 
Products Advertised 


(list name, page, and issue date} 


MAIL THIS FORM TO 


Ar Conprrioninc & REFRIGERATION News 
Reader Service Dept. 


What's New 


products. 


DETROIT 26, MICHIGAN 
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What’s New (Cont) 


eS 


KEY NO. B-1025——— 


MELROSE PARK, Ill.—A new 
type of home milk and cream pas- 
teurizer called the Safgard “Pres- 
Vac,” model P-3000, has been intro- 
duced by the Safgard Div., Grand 
Sheet Metal Products Co. here. 

The milk is pasteurized under 
pressure while the cold water cooling 
process creates a vacuum that holds 
in the flavor just as is done in 
vacuum packing of fruits and other 
foods, the company said. 

Advantages claimed by the manu- 
facturer for the new home pasteurizer 
are complete destruction of all 
disease-carrying bacteria without 
over-heating the body of milk and 


thereby changing its flavor, faster 
pasteurization, better retention of 
natural flavors and vitamins, a better 
cream line, and simpler operation. 

The new Safgard Pres-Vac unit 
pasteurizes the milk by indirect 
heating. The 2-gal. milk container is 
completely immersed in water within 
the unit and is held above the electric 
heating element. It does not rest 
upon the heating element and thus 
prevents the calcium content of the 
milk from being deposited on the 
bottom of the milk container, the 
company declared. 

A spring tension lock holds the 
aluminum cover of the milk container 
tightly in place during pasteuriza- 
tion and cooling. Because of this 
tight seal, the milk is pasteurized 
under pressure. The pressure that re- 
sults speeds up the heating process. 
The milk is constantly agitated by 
heat currents caused by rapid heat- 
ing of the water so that pasteuriza- 
tion reaches every particle of the 
milk. 

A heavy duty thermostat controls 
the temperature, keeping it between 
155° to 159° F. The thermostat 
automatically shuts off the heat when 
pasteurization is complete and then 
turns on a buzzer to let the operator 
know the milk is ready for cooling. 

The 1,250-watt heating element op- 
erates on any 110-120-volt a.c. Since 
it is on less than one hour, the cost 
of electricity is extremely low-—-less 
than one cent per gal. of milk. 


VIMCO Excels All Others 


when Quality is of greatest importance 


the very finest line of 
NLESS STEEL COMMERCIAL REFRIGERATORS 
ON THE MARKET TODAY 


PERFECT AS HUMAN SKILL CAN MAKE THEM 


If you are one of that select group of people who 
will not settle for less than the best... who feel 
that quolity, not price, is the all important factor — 
then see VIMCO Stainless Steel Commercial Refrig- 
erators. The men who sell, and the users who own 
VIMCO, all feel the same deep pride, as we, who 
build these refrigerators, os perfect os human skill 


can make them. 


and Self-C 


Po 


Available from 20 to 98 cu. ft. 


4 


For complete information 


write for catalog 


CHOOSE FROM COMPLETE LINE 
OF VIMCO REFRIGERATORS 


Models from 20 to 98 cu. ft. 
Remote, Self-Contained ond Pass-Through 


VICTORY METAL 


~MANUFACTURING CORP. 


1300 SOUTH FRONT ST. 


a 


PHILADELPHIA 47, PA. ay? 


. Bs em 
DIRECT FACTORY REPRESENTATIVES THROUGHOUT THE WO 


— 


Emergency Light 
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Cooling is accomplished by turning 
cold water into the pasteurizer. This 
forces out the hot water through the 
outlet hose near the top of the unit. 
The milk cools quickly and evenly, 
while the vacuum sealing retains the 
flavor and improves the cream line, 
the manufacturer said. 

Everything in the pasteurizer is 
made either of aluminum or high- 
grade stainless steel. The milk con- 
tainer and its cover are of anodized 
aluminum. Outer surfaces of the 
outer container, the canopy covering 
the thermostat, and the top cover 
are finished in baked enamel. Handles 
are bakelite. 

The Safgard Pres-Vac is guaran- 
teed to be free from defects in mate- 
rials and workmanship for one year 
from date of consumer's purchase. 
Repair or replacement during that 
period is free of charge. 

Although the capacity is 2 gals. 
of milk or cream, the unit will also 
pasteurize smaller quantities. Model 
P-3000 is priced to retail at $37.50, 
f.o.b. factory. 


x Step Re Pe oe oe 
Shines 
During Power Failure 
KEY NO. B-1026—— 


SOMERVILLE, Mass.--An auto- 
matic stand-by light with recharge- 
able battery that will illuminate 
10,000 sq. ft. of space for four hours 
has been introduced by the Carpenter 
Mfg. Co. here. 

Plugged into the normal electrical 
circuit, the twin-head “Watchmaster” 
lights will automatically go on the 
instant the current fails in that cir- | 
cuit. Thus, if plugged into a circuit 
serving refrigeration equipment, they 
will give instant warning of a power 
failure there, even though the general 
circuit is still functioning, the com- 
pany noted. 

Additional lamp heads or all lamp 
heads may be mounted away from | 
the unit. A built-in automatic trickle | 
charger maintains the battery charge. 
A built-in fast charger restores the | 
battery after an emergency. The unit | 
is equipped with a glass jar battery 
and a visible ball float hydometer. 

The battery is a special 6-volt, 80- 
ampere-hour type. The lamp head is 
6% in. in diameter. Over-all size of 
the unit is 8 by 13% by 18 in. | 
Weight, with battery, 60 Ibs. 

The Watchmaster can be furnished 
with condulet fitting for permanent 
wiring if specified. It is Underwriters’ | 
Laboratories approved. 


++. with top-flight refrigeration equip- 
ment like this coil and pan combina- 
tion—backed by the finest engineering 
and a fair, rock-solid 
interested ...? 


ENGINEERING, INCORPORATED 
@« Newark, New Jersey 


Brewer-Titchener Adds 
16-Tray Ice Cube Maker 


KEY NO. 68-1027 


BINGHAMTON, N. Y. —- Brewer- 
Titchener Corp. has announced the 
addition of a 16-tray, self-contained 
ice cube maker as a companion to 
its larger model 

The new unit, identified as model 
ICM-16, is claimed to feature “very 
fast freezing capacity with BTC 
prime surface plates, compact size, 
and low cost of operation.” 

The company said the unit will 
produce a complete freezing in an 
average of 2‘ hours or 307 Ibs. of 
cubes per day 

The ICM-16 contains 16 quick- 
release trays and a large-capacity, 
pull-out storage drawer. It is powered 
with a \-hp. Kelvinator hermetically- 
sealed condensing unit. 

Exterior finish is silver hammer- 
tone. Dimensions are 26 in. wide, 22 
in. deep, and 38% in. high 
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Cuts Installation Cost 


KEY NO. 8B.1028-——-— 


WATERLOO, lowa--. A perimeter 
air diffuser for heating and cooling 
that is claimed to cut perimeter grille 
installation cost by more than 85% 
has been announced by Titus, Inc. 

With the new Titus perimeter dif- 
fuser, installation is made with the 
back of the grille flush with the wall. 
Ductwork leading to the grille comes 
through the floor rather than through 
the wall itself. The diffuser merely 
slips over the boot. 

Baffles on the inside of the diffuser 
throw air streams in an 180° arc, 
completely blanketing the outside 
wall with warm or cool air 

The diffusers are made with a 
finish coat that blends well with any 
furnishings and does not require ad- 
ditional painting, according to the 
company. 


Packaging 
has improved 
lots of things! 


fon 


ORIGINATORS OF COMPLETELY 
* AIR CONDITIONERS 


Packaging makes many products more efficient, more 
convenient and more acceptable these days. And large size 
packaged air conditioners (up to 60 tons) are x0 exception! 

That’s why so many Governair Completely Packaged 
Air Conditioners are in use today. They are engineered 
and built by the pioneers of large size packaged air con- 


ditioning — Governair! 


If you want a package deal that will do a better job of 
air conditioning for you choose Governair! Sized from 3 
to 60 tons. GOVERNAIR CORPORATION, 513 N. 
Blackwelder, Oklahoma City, Okla. 
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ORIGINATORS OF COMPLETELY PACKAGED AIR CONDITIONERS! 
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AIR CONDITIONING & REFRIGERATION 


Servicing Ice Cream Freezers 


Some Common Complaints and How To Remedy Them Are Described 
By A.H. Allen of Mills Industries 


HERIIN, ti ‘You and I know 
( the freemer owner who, because « 
fuse Dlews out, causes the seller to 


travel many miles to inwert « 15-c9ent 


fuse ommentedt A H Alien of 
Milla Industries, Inc, in & discussion 
on wervicing ice cream freezers 
given at the annual convention of 


the Illinois State MAES aanociation 

tr, the man whe 
ecmething inte thx 
mplains 


after dropping 
freemer barrel 
loud, long and bitterly 
We might further 
fiid an operator whe never cleans his 
complains & pump 
operate It ia only dirty, and 
sfler causing the seller lo come many 
operate the freezer 
Goes the opera 
tora job by jJuet cleaning the pump 


ver Nie equipment 


equipreent and 
will not 


lew, ia able to 


afte the servicetnar 


Rome negiect to tlabricate§ the 
froeser of to tighten beita, or to see 
that mix in correct for the freezer 


om pegiect to use @ thermometer, or 
neglect to gener- 
ally clean and maintain fine equip 
ment propaganda 
these comditions 


froese too low. oF 


Inatruction and 
slone will correct 
it comte distributors 


unhece amary nervice 


In the meantime 
money for 
Allen sald 


Teecribing first the Mille “all-pur 
pose” freemer (see Fig 1), Allen ex 
plained that “i will nandle all frozen 
producta frov 100 overrun batch 
oe cream, Gown tt in low tem 


perature custard 


including soft ice 


Henry Schoenfeld, Prendent of 
Greenwood's, inc , Kansas City, Missouri 


its, water © 
See the selection of condensing us ive years. We have ny out- 
the at twelve ¥ tion with many 
16 Kelvinator Her. prviny he A jal Equipment in ceive Institutions Award 
metic models, vy ares ing ations, including 
te and including stand 
Winners. 
Ve HP. (including very truly yours, 


new FREON.29 
models). Five 
yeer werrenty 


' 


Nash- Kelvinator Corporation 


14260 Plymouth 
Detroit 32, Michigan 


Gentlemen: 


It pleases 


. EA 
— satisfaction with Kelvina’ 


cream, milk shakes, frosted malted 
milk, ices, sherbertsa, and # forth 
The freezer head has sufficient cross- 
sectional area and volume, agitator 
action, and air venting to quickly in- 
corporate air to obtain 100% over- 
run ice cream, yet has the rugged 
freezer head construction and power- 
ful agitator drive necessary for freez 
ing and serving a stiff low tempera- 
ture product 


Sanitary Features 


“With the exception of the rubber 
seal gasket, all of the parta coming in 
contact with the mix are made of 
stainless steel or dairy metal, with 
the cylinder, drive head, seal retainer, 
and front metal casting. The agitator 
assembly is constructed of dairy 
metal and stainiess steel, with the 
stainless steel cross members provid- 
ing strength, and dairy metal for the 
bearing and blade scraping that must 
be accomplished without damage to 
the mating stainless steel surface 

The agitator seal deserves par- 
ticular mention because of its sani- 
tary features, simple construction, 
long life, and low cost. The seal is 
formed by « stationary rubber ring 
in which the drive head revolves 
Since its incorporation into the ‘all 
purpose’ freezer several years ago, 
this type of seal has been used ex- 
tensively in sanitary pumps of both 
the piston and impeller types,” Allen 
said 


The drive head seal retainer and 
gasket may be removed with the 
fingers, leaving the rear of the 
cylinder open with no crevices to re- 
tain mix. Condensation from the rear 
of the freezer cylinder as well as any 
amall amount of mix that may escape 
through the seal, falls into a drip 
tray suspended underneath the rear 
housing, that may be lifted off and 
cleaned along with the seal parts. 

“If properly lubricated, the rubber 
ring has surprising lasting qualities 
and never requires adjustment as 
older freezers do to compensate for 
lateral movement of the shaft 

‘The agitator drive is made up of 
simple V-belts and pulleys, with the 
speed reduced in two steps to provide 
adequate pulley surface to carry ex- 
cessive loads without slipping. Belt 
adjustment of the secondary drive is 
made by adjusting the lock nuts on 
two threaded studs to raise or lower 
the motor and jack shaft mounting 
cradle 

“The motor is equipped with a belt 
tightener adjustment and adequately 
slotted motor rails. Both adjustments 
allow for movement of several inches 
to compensate for any degree of belt 
stretch and make it unnecessary to 
use steel wire or other special belts. 

“A brass shear pin is provided to 
couple the large flywheel to the agi- 
tator shaft This pin will shear and 
protect the agitator and other parts 
of the drive against damage due to 
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is particularly pointed trouble-free service 


uses Kelvinator Condensing Units on many outstanding 
installations, including four Institutions Award Winners, 
reports President Henry Schoenfeld 
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Fig. | shows chief el ts in fi o yi 
control failure and freezing up. 
“The drive is powered by 2-hp. 
motor and the standard freezer is 
equipped with a 2-hp. water-cooled, 
self-contained condensing unit. 


Refrigeration Hook-Up 
Extremely Simple 


“The refrigeration hook-up (Fig. 
2) is extremely simple with the low 
side consisting of 50 ft. of %-in. 
diameter soft copper tubing, wrapped 
tightly and soldered to the freezer 
cylinder and fed by a thermostatic 
expansion valve. The mix container 
or mix cabinet coils, where used, are 
also 4-in. diameter tubing hooked 
into the suction line from the freezer 
eylinder as a drier coil. 

“A solenoid valve is provided in 
the liquid line ahead of the expansion 


@ Valve for a positive refrigerant shut- 


off and is wired in the condensing 
unit motor circuit. 

“Temperature is controlled by 
means of a close differential Cutler- 
Hammer thermostat, operating both 
condensing unit and agitator motors 
through two Allen-Bradley starters. 


Turning Off Agitator 
Turns Off Compressor 


“The condensing unit motor starter 
coil completes its circuit through a 
set of contacts on the agitator motor 
starter, so that failure of the agita- 
tor motor will stop the compressor 


| motor. In addition, there is a me- 
| chanical linkage between the agita- 


tor and compressor motor micro 
switches, so that turning off the agi- 
tator will also turn off the compres- 


| sor,” Allen explained. 


“A special switch is provided to 
shut off the agitator motor when the 


| condensing unit is used to refrigerate 


mix containers or cabinets over night. 
The agitator switch has a draw posi- 
tion for starting the agitator motor 
to expel the product when the ma- 
chine is on the off cycle. The night 
switch is a single pole, double throw 
toggle switch and the agitator and 
compressor switches are single pole, 
double throw micro switches. A high 
pressure cut-out is provided to stop 
the machine in the event of water 
failure 

“All controls and starters are as- 
sembled in a metal box easily acces- 
sible and with a minimum of wiring. 

“An opening is provided in the rear 
of the freezer cylinder and connected 
to a mix supply for automatic re- 
plenishing of the product in the cylin- 
der 

“Hopper model freezers feed mix 


steettr ge 


by gravity through a stainless steel 
flow valve that may be adjusted to 
the capacity of the compressor or 
turned off. Pump model freezers draw 
the mix from cans located in the re- 
frigerated side cabinet or in many 
installations, direct from the walk-in 
cooler. Pump models have a clutch 
for stopping the mix pump in addi- 
tion to the mix flow regulating 
valve.” 


Mechanical Failures 
Almost Nil 


Allen claims that “the simple con- 
struction of the ‘all-purpose’ freezer 
has made mechanical failures practi- 
cally nil, with almost any service 
arising from improper operation and 
lack of lubrication. 

“I recall only a few instances of 
servicemen needing help: once when 
a broken suction reed caused a lack 
of capacity, and another time when 
a low voltage condition prevented 
the solenoid valve from lifting, per- 
mitting the compressor to run all 
night in a deep vacuum. 

“As you know, a solenoid valve de- 
pends upon the hammer-like blow of 
its armature to bump the needle off 
of its seat and if it doesn’t lift initial- 
ly, it won't lift until the current is 
turned off, dropping the armature, 
and then turned back on again. 

“Of course, the serviceman has 
difficulty analyzing this sort of con- 
dition because when he arrives, the 
operator has turned the freezer off 
and on again and it is operating 
normally and no amount of turning 
off and on can duplicate the failure. 


Problems Usually Not 
Too Well Defined 


“The problems of freezer operation 
and mix failure are not very well 
known or defined by either operator 
or serviceman. The temperature of 
the mix cannot be judged by its ap- 
pearance and it is absolutely neces- 
sary to use a thermometer. All the 
freezer can do is hold a constant 
temperature. 

“Mixes vary considerably in their 
composition and processing. A low 
butter fat mix, proper for the all- 
purpose freezer, should be stiff at 20° 
to 22°. Mixes are made in batches 
at the dairy and are not always com- 
posed and processed the same. A pro- 
perly informed operator, using a 
thermometer, can detect such changes 
if they cause an inferior product. 

“Mixes change in the freezer, and 
the most common problem not gen- 

(Continued on next page) 


"SLIDING — 
GLASS 
PANELS 


“DISPLAY ALL” sliding glass panels combine beauty, utility and sanitation 
in open top case to cutting room partitions. These smart new sliding 
panels are available, custom built to your requirements. Complete and 


ready for easy installation. 


Frames and guides are highly polished, heavy extruded aluminum. Ball 
bearings and cushion rubber stops assure noiseless operation . . . choice 


of mony types of glass or mirrors. 


let ws show you how “DISPLAY ALL” Doors and Sliding Panels 


will mean soles ond profit te you . . 


. write fer our brochure. 


AMERICAN GLASS REFRIGERATOR DOOR CO. 


1028 NORTH LA BREA AVENUE 


LOS ANGELES 38 CALIFORNIA 
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Fig. 2 is the refrigeration hookup used in the Mills “all-purpose” unit and other models. 


Servicing Ice Cream Freezers-- 


(Continued from preceding page) 
erally recognized by operator or serv- 
iceman, is churning (separation of 
the butter fat or other milk solids). 
This condition can be recognized by: 
No. 1, a grainy appearance, No. 2, a 
soupy consistency even at extremely 
low temperatures, and No. 3, an ac- 
cumulation of butterfat on the agi- 
tator and door. 


Excessive Agitation 
Causes Churning 


“Churning occurs,” Allen said, 
“when the mix is agitated excessive- 
ly, resulting either from the mix re- 
maining in the cylinder too long, or 
carried for a shorter period of time 
at a lower temperature, a greater 
amount of agitation being necessary 
to freeze and hold the product at 
the lower temperature. 

“The length of time that a product 
can be held in the freezer cylinder 
without churning depends on its com- 
position and the way it was pro- 
cessed at the dairy, as well as the 
amount of agitation that it receives 
before being sold. Mixes with a high 
butter fat content churn more quickly 
than low butter fat mixes. 

“Churning can be avoided by carry- 
ing a higher temperature and a 
smaller amount of mix in the freezer 
during the slow periods. A higher 
temperature setting is required be- 
cause of the increased ratio of re- 
frigerating surface to mix. Quite 
often this problem is not recognized 
by the serviceman, who sets the con- 
trol colder to secure a stiffer prod- 
uct and in so doing, contributes to 
the churning. 

“A light mix, too low in solids, 
has a high freezing point, and quite 
often will ice up the cylinder, caus- 
ing the blades to ride over the frozen 


mix. This condition is usually accom- 
panied with, and can be recognized 
by, a rattling sound,” Allen ex- 
plained. 

“Heavy mixes, too high in solids, 
roll into a heavy ball inside the 
freezer like a loaf of unbaked bread, 
leaving the blades scraping frost 
from the bare cylinder wall. This 
heavy product, like dough, when 
drawn off into cones will settle down 
and run over the sides of the cone. 
Here again, setting the control 
colder, has no effect on the product, 
and merely wears out the freezer. 

“Proper mix 


it is impossible for the servicemen 
to overcome difficulty with an in- 
ferior mix by making mechanical ad- 
justments to the freezer. 

“In these matters of poor machine 
operation, these matters of incorrect 
mix, all of which are important but 
can clearly be detected and cor- 
rected, we must not forget the opera- 
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models using the refrigeration hook- 
up shown in Fig. 3 still in opera- 
thon. 

“The freezer head is composed of 
two cylinders, the smaller of which 
is slightly longer and about 4 in. 
smaller in diameter and is placed ec- 
centrically within the larger cylin- 
der to form a greater space on top. 
The ends of the larger cylinder are 
silver soldered, forming a sealed 


. chamber into which the liquid refrig- 


is all-important to. 
proper operation of the freezer and 


tor himself, who, in spite of all in- | 
struction, will operate his freezer as | 
he thinks fit, and in so doing dis- 


regards the best efforts of service- 
men, mix manufacturers, and freezer 
builders to make his business sound 
and profitable. However, where freez- 


ers can be corrected and mix made | 
suitable for the freezer, the operator | 


should not be made _ responsible. 
There are excellent operators and 
there are some who can be classed 
exactly otherwise. 

“Remember that a mix can be com- 
posed to give a stiff product at al- 
most any desired temperature, within 
the range of the freezer capacity.” 


Servicing Older Freezers 


With respect to servicing older 
model ice cream freezers, Allen de- 
clared that there are thousands of 


$O DOES YOUR 
PRODUCT'S REPUTATION 


FOR DEPENDABLE PRODUCT WIRING USE 


TULELT RIL 


TRAGE- maee 


Wreme 


MS 


Year after year — for over ten years — UNILECTRIC 
has produced millions of wiring systems, for more than 150 
leading manufacturers of electric and electronic products. 
From freezers to complex armed forces equipment, these 
wiring systems have consistently met the most exacting re- 
quirements and provided substantial savings to each customer. 


To assure utmost dependability plus cost saving engineerin 


assistance, low cost 


production and “on-schedule delivery” 


investigate UNILECTRIC today. 


mecTRic Wire Systems 


factured by 


Manu! 
UNITED MANUFACTU 
zn 


SOUTH 6th STREET 


RING & SERVICE COMPANY © 


MILWAUKEE 4. WISCONSIN 


erant is introduced at the bottom 
by means of a thermostatic expan- 
sion valve. The greater space at the 
top of the cylinder allows for active 
boiling and more complete evapora- 
tion of the refrigerant. 

“The suction line is connected to 
the top of the cylinder and the 
vaporized refrigerant is drawn to the 
compressor through the freezer shut- 
off valve. The liquid line for the mix 
cabinet or for the hardening cabinet 
coil is connected at the bottom of the 
freezer cylinder, above the freezer 


/ expansion valve. 


“This hookup permits the oil and 
refrigerant to drain out of the mixer 
cylinder through the hardening cabi- 
net valve and coil back to the com- 
pressor, when the mixer is not in 
use. 


Check Valve In Hardening 
Cabinet Suction Line 


“There is a check valve in the 
hardening cabinet suction line to 
keep the high pressure gas from the 
freezer cylinder from condensing in 
the hardening cabinet coil while the 
mixer is in use. 

“To prevent damage to the freezer 
cylinder or expansion valve, and to 
control the pressure that may build 
up in the freezer cylinder when it is 
sterilized with live steam or extreme- 
ly hot water, a check valve is con- 
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nected across the freezer expansion 
valve to permit any refrigerant in 
the freezer cylinder to back up into 
the high side of the system. 

“There would be no purpose in 
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Appl 
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going into all the various service ad- 
justments that could occur over the 
years with a system as described, 
however, we can discuss a few situa- 
(Conoluded on next page) 


Type 171 Solenoid Pilot Control offers the latest developments 
in the field of Pilot Controls, which Sporlan has pioneered for 
many years. It is used im place of extra large Solenoid valves 
for Freon 12, and Methyl Chloride. It costs less to buy, is more 
economical to install, and assures positive shut-off of liquid 


line. It is made in one size only and can be used on any capac- 
ity job no matter how big! Together these two Peak Performers 
make a perfect team in the large Solenoid field, for either one or 
the other will solve any large Solenoid problem you may have. 


89 BROAD STREET «+ 


Wrile jor Bulletin 30-110 and 30-70 today... Then see your 
Sporlan wholesaler for Peak Performance 
on your next large Solenoid installation. 


RUAN VALVE COMPANY 


7525 SUSSEX AVE. ST. LOUIS 17, MISSOURI 


EXPORT OFFICE 
NEW YORK 4, N.Y. 
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Servicing Ice Cream Freezers-- 


Concluded from preceding page 
toms where servicemen 
help Allen ssid 

leaking 
valve A 
will 
Trigerart 
and any 
te study 


have needed 


pressure relief check 
leak through thie check 
cause over-feeding of re 
the treeser cylinder 
serviceman tt taking time 
the hook-up would readjust 
oF replace the expar sion valve. If the 


valve 


inte 


bak through the check were amall 
igcreening the «xpanmion valve super- 
treat would eliminate the excessive 


tjostbeck but would result in a badly 


prarved freezer cylinder throughout 
ioet of the time required for frees 
log the batch, and ex ond the over 
el time required for frecxing greatly 

if the leak through the check 
vere « large one, no armcunt of vaive 
atjuatment could contr! a frostback 

in «& few canes, the serviceman 
fiiled to reeognize the purpose of 
the check valve and removed it, with 
rowultant damage to the eylinder 

It i not difficult to determine if 
the cneck valve i# leaking The check 


vulve 
om the 
valve 


divides the high and low sides 


system as does the expansion 
and while.freeging ice cream 
aide of the check should be 
temperature the other 


should be evaporator temperature 


Warm Check Valve 
Indicates Leak 


A warm check valve indicates a 
Teak explained Allen 
“Another way to 
gull the j 
and open the hand vgive 


sue room 


and aide 


would be to 
compre men service awitch 
The suction 


teat 


preavure rising rap ily beyond the 
axmum operating pressure of the 
xXpansion valve would indicate a 


Pee 


leaking check 
indicate «4 


however, 
leaking 


this could 
also expansion 
valve 

The freezer expansion 
hardening valve 
will occasionally 
particularly 
freezer expansion 
temperature vaive 


valve and 
being in 
confuse the 
if he re- 
valve 
caus- 
ing the liquid line to the hardening 
cabinet frost 


cabinet 
series 
serviceman 
the 

low 


places 
with «a 


vaive to 


System Has Special ¥ alve 


‘This system employs «a special 
valve having & maximum operating 
pressure of 25 Ibe whieh is low 
enough to prevent overloading the 


condensing unit on the start and high 
enough to prevent frosting of the line 


to the hardening cabinet vaive. All 
freezer condensing unita have motor 
pulleys for low temperature opera- 


tion and the motor 
tremely high back 

Older freezers such as models 
88-5020 and 8-2515 the flooded 
type hook-up as shown in Fig. 3, ex- 
cept that controls have 
been added 


may stall an ex 
pressure 


have 


automati« 


These automati« 
of 

1 A Penn pressure control operat- 
ing a ‘y-tn. orifice solenoid valve in 
the freezer suction line to maintain 
a constant barre! temperature 

2 A time ewitch that may be set 
to shut off after the lapse of one to 
12 minutes controlling « large ‘y-in 
solenoid valve also in the suction line 
in parallel the 
valve 

This large 
the place of the 
in Pig. 3 


controls consist 


with small solenoid 


solennid valve takes 
hand valve, pictured 
but may be set to cut off 


sa 


DISTRIBUTORS HAVE MORE TO OFFER 


Through these dramatic Cost-Cutting developments: 
atomized air - eliminates costly waste. 
directional flow - eliminates costly spillege. 
re-circalated air - cots case renning time 


up te 15%. 


SHERER USERS REPORT SAVINGS UP TO 
$210.00 ANNUALLY, PER 10 FOOT CASE 


Customers can apply these remarkable savings to: 


1. lower prices 


2. quickly pay off original investment 


3. absorl cost of loss leaders or special sales 


4. extra profits from these savings. 


aalnal SHERER gives users these PLUS VALUES: 


fast, easy servicing 


- wide-angle, panoramic visibility — 


“automatic selling” design features that increase sales 
and lower selling costs and many others. Write for 


franchise information today. 


SHERER DISTRIBUTORS SELL MORE BECAUSE THEY HAVE MORE TO SELL 


at 


— tsa 
ia ba toad maaabouia more 


SHERER-GILLETT cO., marshall, michigan 


automatically after the freezing time 
necessary for the batch has been 
determined and the control is set 

“3. Automatic agitation is also 
provided by the same timer motor, 
through «a cam-operated mercury 
switch that starts the agitator motor 
for 1% minutes out of every 10 

‘These controls were intended to 

1. Take over the job of freezing 
batch ice cream, eliminating opening 
and closing of the hand vaive 

2 Provide a constant barrel and 
product temperature 

"3. Provide automatic agitation to 
maintain overrun or constant weight 

At this time, I want to point out 
that there are two ways of obtaining 
a stiff product. One way is to freeze 
the product down to a low tempera- 
ture of 20° to 22° so that mout of the 
water is frozen out of the mix. An- 
other way is to freeze the mix down 
to a temperature at which it will 
readily incorporate air (24° to 25°), 
then shut the refrigeration off and 
by whipping and incorporating air, 
produce a stiff product similar to 
whipped cream 

‘The first method is common for 
frozen custard drawn from the ma- 
chine continuously. The second meth- 
od is common for soft ice cream, 
frosted malted milk, or high butter 
fat frozen custard frozen in batches 
and dispensed from the head. 

For the second method, control of 
temperature is very important as 4 
drop of 1° may destroy the ability of 
the mix to incorporate air, resulting 
in excessive agitation and ultimate 


churning 
The model 88-2515 and model 8- 
5020 as well as the older freezers 


were designed for handling the higher 
temperature products not lower than 
23° and do not have the power or 
drive necessary for dispensing lower 
temperature products. In addition 
with the refrigeration and the agita 
tion being controlled separately 
cold a temperature control 


too 
setting 


will cause the blades to freeze to the e 


eylinder on the off cycle, resulting in | 
slipping of belts or damage to the | 
agitator 

Only Continuous Type Freeser | 


Can Handle Low Temp. | 


“Only continuous type freezers 
can handle the lower temperature 
and all freezers manufactured by 


Mills in the past three years have 
been the continuous type. In addition 
to the problems outlined for the 
hook-up pictured in Fig. 3, the great- 
est source of difficulty with the model 
$-5020 and 8-2515 freezers is mis- 
application, principally setting the 
temperature control too cold 

“The proper temperature 
settings at MO 1 regulator 
are 2‘y-gal. “Freon,” 
26'%; 2'y-gal. methyl out 12% Ibs., 
in 17%; 5-gal. “Freon,” out 19%, in 
26%; 5-gal. methyl out 114g, in 17%. 
Ihese settings are critical only for 
holding overrun when packaging 
batch ice cream 

“Because of the pressure drop 
through solenoid valves and suction 
line, it is impossible to set the Penn 
reguiator control cut-out point by 
running the compressor. The con- 
trol would have to be disconnected 
from the freezer cylinder and set 
using an air pump or drum of re- 
frigerant 

“Probably 


control 
position 


the simplest 


check the control setting is to have | 
the operator make up a batch of | 
soft frozen product, freezing it and 
whipping it to the temperature, con- 
sistency, and overrun that he wants,” 
suggested Allen. 


RO-FIN TUBES 


Ideal Surface for Heat Transfer 


out 20%, in | 


way to 
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“When the batch is complete the 
way the operator wants it, edi 


ately pull the service switch to the 
machine and take the cover off of 
the Penn regulator control. Set the 
regulator pointer to the No. 1 posi- 
tion and examine the control con- 
tacts. If they are closed, calling for 
additional refrigeration, the control 
is set too cold. 

“With the control set properly, the 
contacts should make when the 
pointer is turned around to position 
& and break when the pointer is 
turned back to position 2, with the 
proper setting being the mid-point 
between make and break: position 5. 

“The above check should be made 
quickly to avoid any change due to 
the product warming. 


25-Lb, Valve Is Necessary 


“Here again, the 25-lb. maximum 
operating pressure valve is necessary 
for the freezer cylinder. Occasionally 
a serviceman not thinking about the 
pressure control, will install a low 
temperature 10-lb. valve, then have 
difficulty with the valve not opening 
and the cylinder pumping out 
through the operation of the regula- 
tor control and solenoid valve. Of 
course, on any model using a solenoid 
valve and pressure control for hold- 


ing temperature, the freezer and 
hardening cabinet valves cannot be 
im seres 


“You probably will be surprised 
that quite often the serviceman will 
attempt to purge air from the system 
through the compressor discharge 
service valve port. Of course, liquid 
refrigerant trapping in the counter- 
flow condenser makes it impossible 
to purge this type of water-cooled 
machine that way, unless the water 
supply is shut off and the compressor 
run to warm up the counterflow con- 
denser 

“Incidentally, the purge valve fit- 
ting on the self-contained unit is in 


the side of the tank back of the 


“When hardening cabinets are con- 
nected into the system, the low pres- 
sure control is set to cut out at 17 
or 18 in. vacuum. Low-side leaks can 
be quite difficult to find if the cabi- 
net is not warmed up enough to 
build up pressure in the low side for 
4 proper leak test. 

“The common source of such leaks 
is the compressor seal, and sometimes 
the seal will take in air under 
vacuum but will not leak under pres- 
sure. I am sorry to say that not all 
servicemen are thorough enough to 
run a vacuum test on the compres- 
sor crankcase, and occasionally the 
operator will suffer with his equip- 
ment taking in air and having to be 
purged week after week. 

“If a system has been purged of 
air frequently over a long period of 
time, it is almost positive that the 
leak is at the compressor seal be- 
cause a leak in the low side at any 
other point would have taken in 
moisture which would interfere with 
the operation of the valves.” 


Burning Out Mercury Switch 


“Another common failure is burn- 
ing out the mercury switches that 
operate the agitator motor. One of 
these switches is located in the con- 
trol box for the foot pedal and the 
other is mounted on the freezer con- 
trol. They are connected in parallel 
and either will turn on agitator motor. 

“The difficulty oceurs when the 
product is frozen so stiff that the 
motor stalls in attempting to start 
after an agitator off cycle where the 
temperature control has been set too 
cold. The mercury switches are rated 
at 20 amps, but the current pulled 
by a stalled motor exceeds this rating 
and the switches pop. This condition 
occurs only with older model ‘master 
freezers’ that are not equipped with 
starter for the agitator motor.” 
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How To Impress the Boys at the Office | 
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Right now all of us are subjected to political bushwa. Whether | 
we're Democrats, Republicans, or Independents, the politicians are 


What are the real issues? How do they affect you and me? | 
What do we, as enlightenedly selfish Americans, really desire? | 
This book, written by a friend of yours, gives excellent answers | 
to these questions. Entertainingly it reveals a lot of things you | 
can quote in political discussions with friends and neighbors. 

“Inside Dope” wrote it, so you know it will be easy and fun 
to read. Furthermore, it can be useful to YOUR company and 
community as a tool to help sway this all-important November 


Anyone.who wants to win friends, influence voters, and put his 
questioning children on the right track should have several copies 
of PEACE AND PROGRESS handy at all times. 


Place your order today, and Be Prepared! 


w 


Contents 


copies of “Peace and Progress” @ $2.95 each. (10 to 100 | 
copies, 10% discount. 100 to 500 copies, 15% discount. 500 or more copies, 


—— _ - | 


Chapter 9—fvery Man A King... Page 72 
Chapter 10—Peeping Toms And | 
Pompous Titmice.. Page 82 | 

Chopter 11—1Life With Bother... Page 95 
Part Three—WHAT WE CAN | 
DO ABOUT IT 


Chapter 12—YOU Are } 
' 


mportont ...... Page 106 
Chapter 13—No Need To Toke 

it Lying Down ... Page 114 
Chapter 14—Americon Ideas 

Need Emancipo- 

GP a ce vane ens Page 123 


Three R's 


ne 


for Ee ep eS fay Sede Pee Me MME BRET eS ‘Pea : ie. saa ' Ce 6 a eo ss Pt eee eae te, Sn ne 
ME ae nies) 4 oe ae ae ee hg F a4 he = OR eee Les i ‘ F a et 3 “ a here ——— Co eee OG ah 2h, ee a od = 
I ns a, ge ¥ 1 ee , ne wane a) ah oe at hg ‘ wees i a ne ee 4 ith rr ores a ee Or a a, ie 
Ni die ge aor Bees a camer A bay, me CAL, dea ae ope aft ; ja Sree oa _ i q te. mame e _ ee 
ae Vr a 2 eS hn? BTay ee MER tide ik 2 i oe Ag : BS i is Me “fee a Bh gh gE, 
agi : ide te a tos Soa Pees See Mi he ae ; Ee, ot a . a re ae ‘gee 7 aig = ce ve pae a By: an 
Fal a aan f| soe ! es ms y ou uns eS } ae) e F ey i om ‘ion Cae ee De i ad .- ae ; . SS 2 aa. = E een. 
= RE PRES Seba 
motor pulley. This fitting has a tube 
extending upward inside of the re- 
ceiver tank 
a pd 
_ 
RR te a SE a ae | 
. ia SC ae = ee ee 
) 7 ; ; | : oe oe : ee 
| PC 
ma a 
: | 
- ZU 
ee — 
a | 
Se | 
} 
ee 
4 a | 
A a a y | 
Part One—THE FIX WE'RE IN ; 
' Chapter |—Why Aren't We 
: j we Happier? ‘ .. Pege 7 
#] Se ee 
of] ee | oo ) 
i | ~ Uncommon Men.... Page 27 
A ee | Chapter 5—Squeezing The 
as ME as a RS a 
oft ee 7 Pe 
: eC RET: ee S | 
ee a Le emer Page st er age 12 | 
s cee i Part Two—-HOW WE GOT Chapter 16—The Forbidden 
oS -- -— = : pe er ~ a. — 
sa Dv ick ae “5 - For All ......... Page 151 © 
“a a cnniniilipidgiteitineanitinitlidintaiainipiindipeeittin mainitenbitimniaiimengalane | 
: iad eat } 
en : 
ed ; ss i ie , 
ih: AS ' ; SR ES a See ; 
| ; . - ote j ae rae > ne See } } 
7 ’ : ees ; ty a } : 
Bs f 1832 1982 2 ened 
; * ele a ‘yf x ») ‘ 
: 222 Canal St.* Rome * New York [5 ee s 10-13-52 
a, bees atte a ee: Me IDOE. SSE yest eat = jee eo ee ae ree oe a 


Gas 


li—How Safety Pilots 
* 
Function In Plant 

Safety pilots have one feature in 
common-—-they all have gas burners. 
The burners of pilots have two func- 
tions: (1) to light the heating plant 
burner, (2) to provide heat to keep 
the safety pilot activated. 

Safety pilot temperature sensitive 
elements vary in construction accord- 
ing to different manufacturers’ ideas. 
However, all pilot temperature sen- 
sitive elements are designed to shut 
off the gas supply to the main burner 
in the event of pilot light failure. 

We are concerned with two prob- 
lems from a service angle stand- 
point: keeping the proper flame on 
the pilot burner and making sure the 
sensitive element of the pilot is op- 
erative. 

Adjustments of the settings of 
pilot sensitive elements must only be 
made when the manufacturer issues 
instructions covering adjustment. To 
undertake pilot adjustment “on your 
own” opens your action to criticism 

= — —_—+—___—_ © 
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Heating Controls 


By Service Information Division, 
White-Rodgers Electric Co. 


in event of future pilot failure 

Gas pressure delivery to a pilot 
burner should be regulated to obtain 
maximum pilot operating efficiency. 
The pilot burner is supplied with an 
orifice to measure gas delivery. But 
the amount of gas delivered will vary 
with the pressure on the pilot line. 

Gas pressures on most pilot burn- 
ers should not exceed 7 in. or be less 
than 2% in. of water column pres- 
sure, measured with a manometer, 
commonly called a U gauge. 

Pressures fluctuating more than in- 
dicated above should be controlled 
with a pressure regulator in the gas 
pilot line. 

Draft due to stack pull or second- 
ary air must be carefully watched 
so that it does not shift the flame of 
the pilot burner away from the tem- 
perature sensitive element. On some 
jobs it may be necessary to secure a 
baffle to the pilot assembly that will 
stop draft from distorting the pilot 
flames. 

It may be necessary to consult the 
gas company to determine the proper 
sized orifice to use in a safety pilot. 
The heat value, also the specific 
gravity and pressures, normally en- 
countered in a given territory may 
require that an orifice be used that 
is of a different size than the one 
supplied by the control manufacturer. 

Needle valves in a gas pilot line 
cannot be used to control gas pres- 
sure. The needle valve opening acts 


only as another fixed orifice in the ® 


gas line. Gas delivery through the 
valve will vary with gas line pres- 
sure changes. 

Safety pilot lines should be in- 
stalled upstream ahead of the main 
burner’s manually operated shut-off 
valve. Never install the pilot line 
downstream of the main burner gas 
pressure regulator. When the burner 
lights, the drain on the gas line may 
cause the pressure to momentarily 
sag till the pressure regulator stabil- 
izes. The gas pressure drop plus a 
slight positive pressure in the com- 
bustion chamber when the main 
burner lights may put out the pilot 
light. 


Superior Globe Valves 
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Appleman Art Glass Works 
Becomes Electriglas Corp. 


BERGENFIELD, N. J.--Appleman 
Art Glass Works here has changed 
its name to Electrigias Corp., it was 


He said it was deemed desirable to 
change the name to one which 
would more accurately describe the 
function of the organization—the 
manufacture of “Electrigias” radiant 
heat panels. 

The name change coincides with 
the launching of an expansion pro- 
gram this fall 

The company’s offices were moved 
recently to a newly completed office 
building constructed on the factory 
property. The area previously occu- 
pied by offices is being converted 
into factory space. 


Honeywell Appoints Locke 
Sales Account Executive 


MINNEAPOLIS Richard M. 
Locke has been promoted by Min- 
neapolis-Honeywell Regulator Co. to 
account executive in sales, it was 
announced by K. L. Wilson, manager 
of the heating controls division. 

He will be in charge of sales of 
automatic control equipment to 
manufacturers in the window cooler 
and domestic year-round heating and 
cooling market. 

Since November, 1950, Locke has 
been assistant sales manager of the 
wholesale division. Before that he 


was wholesale sales manager for the 
midwest region in Chicago for two 
years. He came to Honeywell in De- 
cember, 1945, at the Milwaukee sales 
office. 


Gas, Coal Plentiful for Heating; PAD Sees 
Possible Tight Supply Situation on Oil 


NEW YORK CITY. Natural gas 
fuel is reported in ample supply and 
coal in excessive supply but there is 
some talk of possible oil shortages 
this winter 

Some industry officials say specu- 
lation that oil will be in short supply 
is just “scare talk.” However, the 
Petroleum Administration for De- 
fense thinks a tight supply situation 
is possible, particularly in the North 
Atlantic states. 

The PAD looks for a 17% in- 
crease in demand for distillate fuel 
oil this winter. This prediction is 
based on an increase in the number 
of oil burners in private homes and 
on the assumption that the coming 
winter will be colder than the last 
one 

While not actually forecasting a 
colder winter, PAD figures the na- 
tion’s fuel oil needs on that basis be- 
cause it considers the last four win- 
ters to have been abnormally mild. 
It says a “normal” winter would be 
about 10% colder than the 1951-52 
heating season. 

For these reasons, the agency has 
been urging the industry to boost 
fuel oil production. But the industry 
maintains that the problem is not 


YOU CAN MAKE 


MORE INSTALLATIONS— 


MORE MONEY 
WITH 


REFRIGERATION 


and AIR CONDITIONING 


EQUIPMENT 


The broad Curtis line—Y% through 40 tons 
—enables Curtis Distributors to handle the 
most profitable air conditioning and refriger- 
ation jobs in their oreas. And because Curtis 
equipment reflects the mony advantages 
gained from almost a century of accumulated 
experience in engineering, designing and 
manufacturing, you can depend upon cus- 
tomer satisfaction. 


Curtis Air Conditioning is advertised in the 
Saturday Evening Post, Time, Newsweek, and 
other national publications. 


Mail coupon for details concerning a direct 
factory franchise. 


one of production but of storage and 
distribution. Planned expansion of 
storage facilities has been slowed 
down by the steel strike 

Nevertheless, many industry offi- 
cials see no cause for alarm. Said a 
spokesman for the Oi! Heat Insti- 
tute: 

“We've been hearing the cry of 
‘shortage’ for the last four years 
But the shortages never develop.” 

Others grant that an unusually 
warm October might change the pic- 
ture. They note that this would hold 
present oil stocks in storage and 
force production cutbacks. A sudden 
drop in temperature would cause a 
sudden drain on stocks and a conse- 
quent rescheduling of production. In 
such an event, refiners might not be 
able to meet the peak load in time. 


Hospital Contract Awarded 


SEATTLE, Wash...The Veterans 
Administration announced that a 
$109,455 contract for refrigeration 
equipment for a 1,000-bed V. A. hos- 
pital in Los Angeles has been 


awarded to Miskella Supply & Re- 
of Olympia 


frigeration Co 
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AIR CONDITIONING & REFRIGERATION 


Service Maintenance Contracts 


Year-Round Program Keeps Installation Crew Busy During Slack 
Seasons, Keeps Customers Happy During Busy Ones 


CHICAU* fervice maintenance 
contracts are the one sure anewer to 
the probler of heeping together an 


inetaliation crew to handle room air 


conditioners says Jim Brown of 
Utilities Air Conditioning Co. here 
Krown can speak with some au 


thority on the protiems in selling, in 


stalling, ami servicing freom air oon 
lithoners rile firet started selling 
raum air conditioners in the late 30a, 


and since the end of the war has 
omcentrated on selling thia type of 
nerchandim 

While hie practically « 
“one man sales operation 


setup is 
as far as 
faila to sell 
than 100 room air conditioners 
a year But for some time he was 
plagued by the installation and serv 
ice problem 

For a time, he contracted out the 
work to « top-flight refrigeration 
contracting firm This firm's work 
was satinfactory, but as Brown says 

‘The probiem is obvious. They're 
busiest just when you really need 
them And delays in installation of 
room air conditioners makes people 
angry, Kills sales, and resulta in a 
kat of ilewill.” 

Brown hired some men to set up 
an installation and service staff of 


wlling goes, he rarely 


wate 


his own, but found it difficult to hire 
good men from one season to the 
next Finally. he decided to try sell 


ing service maintenance contracts as 
a way to keep @ permanent crew 


He found that selling « sufficient 
number of such contracts to keep 
a crew employed on 4 year-round 
basie was not too difficult. Business 
and professional people, especially 
seemed to recognize that there was 
4 maintenance, start-up, filter-replac- 
ing, and clean-up problem, and that 
one easy way to see that such things 


are taken care of properly is to have 
a service contract. Then too, it is 
probable that TV service contracts 


have educated people to an accept- 
ance of auch a method 

Furthermore, the Chicago room air 
conditioner specialist found that sell- 
ing service contracts was a good 
way to occupy his time during the 
late summer and fall months when 
there is little chance of selling room 
air conditioners in Chicago, at 
leant 

When he starts eut to sell a serv- 
ice contract, Brown carries along a 
filter replacement. He makes the re- 
placement without charge, at the 
same time pointing out the condition 
of the dirty filter, and leaving the 
obvious inference that such a condi- 
tion needs looking after at regular 
intervals 

The flat fee which he charges on 
the service contract covers service 
calla made by the user and a regu- 
lar start-of-the-season start-up and 
clean-up call. The contract specifies 


that any parts needed will be fur- 
nished at cost 


What Dealers say they want 


to know about Room Air Conditioners 
(Based on an impartial survey) 


Q. Where do | find prospects ? 


A, tveryone i 


living comhort ms a fee 


your area who w 


arts re al yeat 


prospec t 


round health and 


everyone who lives in a 


me or apartment—everyone who has an othce 

Add to these the prospects who wish to make their services 
nore attractive or merease thew profits doctors, dentusts, 
hotel and motel owners, builders and industrial firms and 
you have unlimited prospects for Remington Room Au 


Q. How can | make air conditioning a year ‘round business? 


A. wy yeu 


cat und health and 


fresh , sen ur ved ire 


pradler wentiy cvew “ 


fanny mikey ¢ 


free on Remington « 


und selling of Remington Room Air ¢ 


wnfort features 


onditvioners 
constant. controlled 


¢ from dangerous dust, dirt 


wut drafts and dead spots, Awmdity 


vs, A mr Mad y plus actual 


Q. How much do | have to invest in inventory ? 


A. . vi Remington offers 


t s thottel tor every need 


thee wide rang@e can b 
Amal there 


wrnuls iver chest 


s Remington's 


butor-<dealer 


the industry's most complete 


1 need for every model— yet 


demonstrated with only a few 


new floor plan, part of a new 


afford 


franchise you can't 


inawet and it's a big one, win the Re ming ton 

Franchi Lt will please you, for it's all planned to make your 

t snd more profitable. National consumer adver 

g, publicity, pount-of-sale aids, direct mail pieces, adver 

\™ i markets, Cooperative advertising suited to 

d all these will make room air conditioners big 

business for you 

Get all the facts today by mailing the coupon below 


FOR HEALTH and COMFORT 


REMINGTON AIR CONDITIONING DIVISION 
11-1 Willey Street, Auburn, New York 


Send me the Remington story. 


Neme 


iil 


lene State 


_————————————— 


In cleaning up a conditioner before 
it is started up, Brown's men use a 
vacuum cleaner with a blower at- 
tachment. This blower is used to blow 
out the evaporator very thoroughly 
» that no accumulated dust or dirt 
will be carried into the room when 
the unit is first started up. He says 
that this phase of the maintenance 
operation never fails to please the 
customer mightily 

The service contract does not in- 
clude the removal and storage of 
the unit through the winter months. 
Brown will do this at the extra cost 
for a customer who demands that it 
be done, but usually tries to sell the 
customer off the idea 


DISCOURAGES UNIT STORAGE 


There are a couple of reasons why 
Brown dislikes the removal and stor- 
age practice. Main objection is that 
the procedure is so costly it generally 
disgrunties the customer, and builds 
ill-will for the room cooler business 
generally. Then too, it serves to com- 
plicate matters in the busy season 
late in the spring. 

Brown for years has been trying 
to educate his prospects to buying 
early and getting their units in- 
stalled before the rush that comes 
with a heat wave. It's been a long, 
hard struggle, but he has made some 
headway, and he hopes that in 1953 
he will have well over half of his 
anticipated yearly volume sold before 
the first heat wave strikes 

In addition to the obvious advan- 
tage of having the equipment in op- 
eration before the first hot spell 
strikes, Brown has developed some 
other arguments that seem to carry 
weight 

He points out, for example, that in- 
stallation practices during the rush 
season may be sloppy, resulting in 
an inefficient job that may prove 
costly later. Then he points out the 
advantages of having controlled ven- 
tilation in the late spring, a time 
when many people complain of drafts 
from open windows, and when there 
is a high incidence of colds and virus 
infections 

Brown doesn't actively seek leads 
from users in the “bird-dogging” 
sense, although he makes many of 
his sales from referrals. Says he on 
this point 

“The economic level of the people 
who buy room coolers, at least up 
to now, is such that it would be poor 
strategy to try to ‘tip’ them for the 
name of a person who might turn 
out to be a buyer.” 


FOLLOW UP NETS ‘REFERRALS’ 


However, he makes it a point to 
make a follow-up call on every pur- 
chaser not too long after the instal- 
lation has been made. This gives 
him the chance to check over the 
operation of the unit, and to fully 
instruct the user on how to control 
and operate the unit for maximum 
performance. From such 
gets a lot of “referrals” 
Grade-A prospects 

While he has concentrated pri- 
marily on the business and profes- 


calls he 
that are 


sional office market, the Chicago 
dealer has made some sales to resi- 
dential prospects. He believes that 
other than in a sale to a one-room 


apartment, the salesman has failed 
if he sells only one unit to a home 

‘The approach is simply to say 
to a person who has bought a unit 
for a living room 

“ “How are you going to sleep after 
being in that nice comfortable at- 
mosphere right up to your bedtime.’ 
And the argument can be reversed 
if the unit is bought for the bed- 
room.” 

Trade-ins are just beginning to 
loom up in the room air conditioner 
business. Brown is not particularly 
wary of them, has made money on 
those he has handled thus far, and 


thinks that trade-ins can be profit- 
able for quite a time. & 

With his year-round service and 
maintenance crew, he has the time 
and facilities (he maintains a small 
shop on Chicago's north side) to re- 
condition the trade-in merchandise he 
might take, and he points out that a 
good reconditioned model can look 
nearly as good as new. 


Carrier N.Y. Distributor 
Signs $1.5 Million Room 
Air Conditioner Order 


NEW 
single order ever written by Carrier 
Corp. for room air conditioning units 
has been signed by Carleton-Stuart, 
Inc., Carrier distributor in New York 
City, the manufacturer announced 

The order, covering window-sill 
models and console models, totals 
more than $1,500,000, according to 
David W. Hoppock, Carrier's New 
York district sales manager. The 
order does not include requirements 
of Carleton-Stuart for the Carrier 
residential “Weathermaker” units for 
year-round heating and cooling of 
homes in the area 

George Saunders, general manager 
of Carleton-Stuart, stated that the 
order “anticipated the first require- 
ments for the 1953 market.” 


“We are backing up our faith in | 


the room air conditioner market 
with a firm order,” Saunders said. 
“It really is a minimum order, as we 
see it today.” 

Saunders pointed out that all room 
air conditioner outlets were caught 
short in the 1952 market because in- 
ventories did not anticipate the ex- 
traordinarily hot summer 


Quiet Kool To Expand 
Production Next Year 


NEWARK, N. J. 
of Quiet-Heet Mfg. Corp. plans to 
expand production cosiderably for 
1953, “because of the demand for the 
Quiet Kool line of room air condi- 
tioners, including the newly-intro- 
duced ‘Install-It-Yourself’ ‘,-hp. air 
conditioner,” Eugene M. Peters, vice 
president in charge of sales, stated. 

The “Install-It-Yourself” room air 
conditioner is priced at a suggested 
list of $199.75, complete with an ac- 
cessory kit, and is particularly suit- 
able for bedroom installations, the 
company said. It added that it has 
devised a “simple, five-point plan of 
installation, making it possible for 


Quiet Kool Div. 


the owner to install it in less than | 


30 minutes.” 


Peters said the company believes | 


air conditioning “has been brought 


more within the means of the aver- | 


age consumer, and we feel certain 
that our new 1953 ‘s-hp. unit is 
going to be one of the leaders in the 
field of room air conditioners.” 


Pinnacle means 


sures REPEAT SALES from 
CUSTOMERS! Write today to: 


FREE FOLDERS © 
OF 

COMPLETE 
LINE 


in MATERIALS and WORKMANSHIP! As- 


EQUIPMENT CORPORATION 


FLEETWOOD. 
EXPORT DEPARTMENT—39 Brocdwoy, New York. 


+ FULL VistON 
FREEZER CASES 

FULL VISION CASES 
DELICATESSEN CASES 
BUTCHER CASES 

BAKER CASES 
AND FREEZERS 

REACH-IN FREEZERS 
OPEN SELF-SERVICE 
REACH-IN BOXES 
WALL BOXES 


“Tops* 
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PENNSYLVANIA 


ROOM COOLER 
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YORK CITY-—-The largest * 


THROUGH. THE-WALL in. 
staliation of room cooler 
wos mode in each bed- 
room of 24 apartments in 
the Skylork Aportments, 
Miom:. An individual 
thermostat is = installed 
beside each unit. 


24 Room Air Conditioners 
Installed In Florida Apt. 


MIAMI BEACH, Fla.--Mitchell 4 - 
hp. window-type room air condition- 
ers were recently installed in the 
bedroom of each of the 24 apartments 
of Skylark Apartments here. 

Residents can set the thermostat 
located beside the air conditioner at 
the desired temperature. The entire 
unit—air conditioner and thermostat 

is set in a modern frame. Installa- 
tion was the through-the-wall type. 

Consumers Air Conditioner Corp., 
Miami Beach, installed the air con- 
ditioners. Supervising was Herb 


Only FAR-AIR* 
gives you completely 
automatic air filtration 
with all these advantages! 


z FAR-AIR Self-Washing ° 
* filters clean air better... + 
* provide these automatic - 
. features, too! ° 
. Washing, drying and oiling is , 


s controlled electrically on a pre- A 
determined time schedule...auto- 
matically! Air cleaning efficiency « 
e remains constant. There is no 
Fe liquid particle entrainment. 


« Water and dirt are flushed directly 
to sewer... automatically! There 
* is no messy oil sump to collect ° 
* sludge and create a fire hazard. « 
« Maintenance man-hours are re- 
duced. Built-in controls guard 
* against fire .. . automatically! 
These are Far-Air features: ° 
Wo entramment . 
We sludge—ne ol sump =, 
Automatic fire contro! ° 
wai ‘ a 
Easy mstallation 
. FAR-AIR Self-Washing filters , 
give you more efficient, more de- 
pendable service. That's because °* 
FAR-AIR's exclusive herringbone- « 
e crimp media design permits pro- , 
gressive loading and free air flow. 
* Find out today about completely ° 


* automatic air filtration . 
* MAM COUPON WOW FOR COMPLETE INFORMATION * 
*  PAR-AIR FILTERS . 


*Trode Mork Reg. . 


“Setter by Far 


FARR COMPANY 


Manufacturing Engineers 


CHICAGO* LOS ANGELES*NEW YORK 
MY ¢ under license by Contre! Equip Co Ltd Montreal Canada 


Forr Company, ?. O. Box 10187 Airport Stotion 
los Angeles 45, Colifornia . 
@ Please send me information on FAR-AIR Self- 
Weshing filters. | would |) would not () like * 
@ Farr Field Engineer to discuss my air filtrotion . 
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Back In Service 


Today's Emphasis on Jet Planes Requires 
More Space In Low Temp. Test Chambers 


WICHITA, Kans. The Korean 
war that took Navy ships out of 
mothbalis and tanks out of cocoons 
also brought back into service such 
vital equipment as the refrigerated 
strato-chamber built by York for gov- 
ernment-owned Plant II operated by 
Boeing Airplane Co. here, 

But the plant that once thrilled 
the world with its B-29's is now con- 
centrating on jets. This change also 
required numerous alterations to the 
large test chamber, points out H. O. 
Mehmken, sales engineer for York. 


BUILT FOR WORLD WAR Il 


The Boeing strato-chamber as de- 
veloped by York during the early 
days of World War II duplicated the 
temperatures and pressures a giant 
bomber would encounter at such 
heights as 40,000 ft. where it must 
operate to perform its mission in 
the sub-zero temperatures and the 


low atmospheric pressures of the 
stratosphere. 
Here in a 12-in. cork insulated 


steel cylinder were tested airplane 
parts, flying gear and, on occasion, 
personnel. Under conditions which 
perfectly reproduced a plane’s climb 
rate, with man-made temperatures 
reaching down to -75° F. and at- 
mospheric pressure as low as 2.7 
p.s.i., was developed the B-29. 

In one of the two vault-like labora- 
tories (which made up the Boeing 
all weather system of test cells) 
measuring 17 ft. 4 in. long with a 
width of 11 ft. 3 in. and touching 
9 ft. high and thoroughly insulated 
with 24 in. of granulated cork, all 
through the war years Boeing engi- 
neers studied the flaws and weak- 
nesses which often accompany new 
aircraft design and their components 
when subjected to extreme tempera- 
tures. In this chamber temperatures 
ranged from 160° F. to -75° F., de- 
pending upon the particular test re- 
quirements. 


STRATO-CHAMBER ALSO USED 


The other room was a strato- 
chamber which was a %,-in. steel 
cylindrical chamber, 7 ft. in diameter 
by 34 ft. over-all length and insulated 
with 12 in. of corkboard on the out- 
side. It was this chamber which cre- 
ated both temperature and air pres- 
sures corresponding to those found 
at both sea level and at 40,000 ft. 
Although the temperature usually 
found at 40,000 ft. is -67° F., Boeing 
called for 8° lower. 

Approximately 20 ft. of this cham- 
ber was refrigerated, while the re- 
maining 14 ft. was assumed the 
functions of an airplane’s cabin or 
fuselage. The entire 34-ft. structure 
could be evacuated to the low pres- 
sure identical to that found at 40,000 
ft. But only the refrigerated section 
of the chamber could be cooled to 
-75° F. However, during a prelimi- 
nary and “off the record” test -100° 
F. was recorded in beth the cold 
room and the strato-chamber when 


tem or capillary tub- 
ing EYEAEVEL remote 
reading. Priced from $22. 


Temperature Indication 


operated separately, Mehmken re- 
calls. 


A two-stage York refrigeration 
system involving two 60-hp. units, 
for the low temperature stage ma- 
chines, one 75-hp. unit for the high 
temperature stage formed the nucleus 
of the system. 

The increased activity in the avia- 
tion industry which came with the 
Korean war found the old chambers 
still intact, but they weren't able to 
meet the newest conditions required 
by jet bombers, according to Mehm- 
ken. The strato-chambers built for 
testing World War II bombers 
weren't completely right for testing 
today’s fighting machines. 

Temperatures lower than -67° 
needed to be developed, more severe 
weather conditions had to be simu- 
lated; larger chamber space was re- 
quired because the latest bomber de- 
signs were not only larger but de- 
veloped increasingly greater heat 
loads. 

And lately test requirements have 
reached a point where the refrigera- 
tion equipment has to be able to 
operate for weeks on end without 
failure. Furthermore, the greatly in- 
creased speed of bombers like the 
B-47 jet indicated that the pull-down 
time of the chamber would have to 
be greatly reduced to approximate 
the new bomber’s speed in rising to 
the stratosphere. 

However, this latter requirement 
was discarded because it would have 
resulted in additional refrigerating 
machinery and time was running 
short. But the demand for more test 
space could not be neglected. 


HOW ADDITIONAL SPACE 
WAS OBTAINED 


The solution arrived at by York 
engineers was to acquire the neces- 
sary additional test areas without 
consuming any more floor space than 
had been occupied by the original 
chamber. To achieve this, the air 
handling unit, formerly located in 
the cold room, is being relocated atop 
that chamber. Since the building 
housing the two chambers has suffi- 
cient loft for expansion), it was de- 
cided to utilize it. This move itself 
provided much of the additional 
space sought for inside the structure. 

By removing the 24-in. granulated 
cork insulation and re-insulating the 
inside of this chamber with Alumi- 
seal, Boeing will have a cold strato- 
chamber with inside dimensions ap- 
proximately 25 ft. 6 in. long, 14 ft. 
wide, and 10 ft. 4 in. high which 
company engineers feel will be suffi- 
cient to house any component part 
they want to test. 

A rather new concept in controls 
is being installed whereby tempera- 
tures can be automatically controlled 
within the chamber from 160° F. to 
-75° F. Humidity control is likewise 
being adopted which will make pos- 
sible a selection of humidities from 
40% to 100% at any temperatures 


above 35° wet bulb. 


Auto-lite offers many ther- 
mometer styles, permitting 
plant-wide temperature obser- 
vation at low cost. Standord 
temperature ranges from mi- 
nus 60°F to plus 750°F. Send 
for latest catalog showing vari- 
ous types. 


| stockholder or security 


AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 15, 1952 


ALARM bells in circuit of two thermostots 
(circled) ring if blood plasma temperature is 
too high or low. 


LOS ANGELES--Another impor- 
tant step in product development has 
recently been made by the engineer- 
ing department of Refrigeration En- 
gineering, Inc. Effective immediately, 
fan motors on all Recold blower coils 
will have a built-in overload protector 
which will prevent motor burn-outs 
at no extra charge. 

This change can bring a saving to 
users of these blower coils, both from 
the standpoint of service calls and 
replacement of burnt out motors, the 
company claims. 

The problem of motor burn-outs on 
blower coils has been critical for 
many years, the company points out, 
and because this 


as lack of oil, mechanical abuse, or 
sudden excessive power loads caused 
by circuiting conditions, it has been 
difficult to find a solution. 

To overcome this problem, the en- 
gineering department of Refrigera- 
tion Engineering, Inc., studied every 
possible cause of overloading. Motors 
incorporating the overload protectors, 
operating under different load con- 


ditions, were started and stalled con- | 


tinuously day in and day out for long 
perieds of tjme. These tests have 
proved conclusively that the overload 
protector offers the best possible pro- 
tection against burnt-out motors. 
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Alarm Bells Help Prevent 
Blood Plasma Spoilage 


BUFFALO—A pair of “Thermo- 
switches,” precision thermostatic 
units manufactured by Fenwal Inc., 
function as temperature “watchmen” 
to prevent spoilage of blood plasma 
stored in the Jewett Refrigerator 
Co.'s hospital blood bank 

An alarm bell in the thermostat 
circuit sounds when the internal tem- 
perature of the blood bank, nominally 
at 37° F., reaches either 32° F. or 
48° F. the freezing point or a 
higher temperature indicating prob- 
able failure of the refrigerating sys- 
tem. The alarm bell rings continu- 
ously until temperature of the blood 
bank has been brought back again 
within the safe range 

As shown in the illustration, the 
two thermostats (in the white circle) 
are secured to the wall of the blood 
bank just below the refrigeration out- 
let, a position affording optimum ex- 
posure to temperature change. The 
simple alarm circuit is designed so 
that 110-volt ac. house current is 
supplied to the bell when the con- 
tacts of either thermostat close. The 
reguiar-type Fenwal unit is set to 
close when temperature drops to 32 
F., while the other thermostat is the 
inverse type set to close at 48° F. 
(remains closed at higher tempera- 
tures). 

Although set by locking devices at 
32° F. and 48° F., respectively, the 
Thermoswitch models used in the 
blood bank may be adjusted to oper- 
ate at any temperature between 
-100° F. and 400° F., a range cover- 
ing many control requirements in the 
medical field. 

ys 


trouble can result | 
from so many different causes such } 


Upright Freezers 


Buy Peerless 


FOR PERFORMANCE 


Flash Ganhers 
Fin Coils 
Flash Pans 


The Peerless Liné of quality products 
is designed and constructed to meet 
every demand of modern commercial 
refrigeration. Our Flash Coolers, Fin 
Coils and Flash Cooler Pans have 
proved their superiority in perform 
ance under widely varying operating 
conditions. They are built with an 
eye to appearance, economy of space 
and the utmest convenience in instal 
lation and servicing. Louvers fabri 
cated from polished aluminum. Made 
in a wide variety of standardized sizes 
and styles—-all of unchallenged 
Peerless quality. Write for Bulletin 
496 today. 
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Chicago 42, th 


NEW PRODUCTS? 


Turn to “What's New” Page for 
useful information on new products. 
Use Key No. for fastest service. 


KOOLMASTER 
Direct Drow Beer Dispensers 


KUBEMASTER 
lee Cube Moker 


this makes sense!... 


Why not represent a product which com- 
bines manufacturing ‘know how’ with 
technical skill and design appeal? For 
many yeors UNITED engineers have been 
giving you products which have set 
standards for the trade. 


and dollars too!! 


With improvement and refinement a con- 


erent 


eee 


stant urge UNITED has a unit for practical- 
ly every need, Select UNITED and your 
sales will tell you why. 


REFRIGERATOR COMPANY 


Locust & Waolnut Streets 
HUDSON, WISCONSIN 
EXPORT SALES DIVISION 


Scheel International, inc. 
4237 . Uncoln Averwe, Chicago, U. 5. A 
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Refrigeration Problems 


and their solution 


by Paul Reed 


For Service and Installation Engineers 


~ —- 


Non-Condensables 
In the System 


In the 
herar the term reerty 


ammonia field we often 
condensa Dies 
foul gases” In 


the low pressure field we usually just 


uned, and sometiner 


refer te “air in the system but we 

mean about the same thing 
Non-condensables, foul gases, air in 

the syaten st refer to some gaa oF 


gases that, unlike the refrigerant it 


self, never condense inte a liquid 
avetem, bul remain 
whether the 
ae in the condenser, 
or the temperature aa in the 


evaporator These gases can be con 


anywhere in the 
a gaeee regardiens of 
pressure ia! igh 
in low 


densed, but only at much higher 
pressures, or much lower tempera 
tures, than afe encountered in an 
ammonia or low-pressure syatem 


rYPHOO 


OFFERS DEALERS MOST 


Profitable Set-up 


AIR CONDITIONING 


Air Conditioning Units —1 20 tons 
Multi Packoged Systems —— Up to 60 tons 
Prop & Temp Heot Pumps —2-20 tons 
Evaporative Condensers 
Pochaged Water Chillers 


TYPHOON AiR CONDITIONING CO. INC 
794 Union Street, Greeblyn 15, N.Y. 


AIR IN THE SYSTEM 


What are these gases that will not 
condense in the refrigerating sys 
tem” The chief non-condensable is 
air Alr is responsible for almost all 
of the non-condensables, although 
there can be some others, which will 
be spoken of later 

How did the air get into the ays- 
tem” In some cases, the air did not 
get in it was always there At 
some time there was nothing but 
air in the system. When the equip- 
ment was built, it had air in it. In 
some types and sizes of equipment, 
the manufacturer shipped the equip- 
ment with air in it. This is true of 
the larger compressors, condenser, 
and various types of evaporators 
that are installed separately on the 
job They have to be opened to the 
air to make the pipe connections, 80 
there is no great point in the manu- 
facturer removing the air and put- 
ting in refrigerant, for it would be 
purged out anyway 

This is particularly true of am- 
monia equipment, say, for example, 
a large ammonia compressor, It is 
shipped an a compressor not 
mounted on a base or connected to 
a condenser, When installed, it is 
mounted separately from the 
condenser 


motor 
and other com 
ponents of the system and connected 
to them by piping on the job 


receiver 


MOISTURE IN| AMMONIA 
SYSTEMS 


Moreover, in ammonia work, a 
little water in the system, coming 
from the moisture in the air, can be 
tolerated. It is not desirable, but in 
practice it does not continue to exist 
as free water and it causes no freeze- 
ups at the expansion valves. Am- 
monia will absorb relatively large 
amounts of water which form aqua 
ammonia or ammonia water that 
does not freeze at the expansion 
valves or in the evaporators. Am 
monia water is a strong alkali, but 


MEAWV DOTY 


Seetier of Coeler 


see", COOLERS 


A liquid cooler of high capacity, simply constructed 
with seporate liquid and refrigerant coils cost in 
aluminum blocks. The great strength of the casting 
eliminates treere-up damage while the mass of alu- 
minum provides sufficient holdover to prevent short 
cycling. Ideal for bakeries, bottling plants, processing 
epplications, corculating chilled water systems, mess 
halls, cafeterias. Write for specifications and appli- 


<atton dota 


THE onl he CHANGER CO., Inc. 


' BREWSTER - 


NEW YORK 


it does not attack iron, or steel. It 
does attack copper, brass, or other 
alloys containing copper, but the 
ammonia industry has been so ac- 
customed, throughout the years, to 
having a good deal of water in their 
systems that they just don't use any 
copper or copper alloys in their sys- 
tems, so they don't have to worry 
about a little water in the system 

With “Freon,” it is quite different. 


“Freon” will absorb very’ tiny 
amounts of moisture, so “Freon” 
systems have to be “‘bone-dry.” 


Methyl chloride and sulphur dioxide 
absorb relatively much more water 
than “Freon.” Moreover, with either 
of them, water forms strong acids 
that attack and corrode iron, steel, 
copper, brass, and practically any 
of the common metals (also gaskets, 
etc.) of which the equipment is 
made 

So manufacturers of equipment for 
these low pressure refrigerants take 
care to pump the air out after they 


assemble the parts, and put in 
enough refrigerant as a “holding 
charge” to keep the equipment dry 
Instead of refrigerant, some manu- 


facturers put in enough dry nitrogen 
to keep @ pressure of above atmos- 
pheric and thus keep out damp air 

Nevertheless, most of the equip- 
ment, except the self-contained, com- 
pletely assembled and charged sys- 
tems, whether for ammonia, “Freon,” 
methyl chloride, or any other refrig- 
erant, has to be opened to some 
degree at least, when it is installed 
on the job. Some complete condens- 
ing units can be installed without 
opening them at all, but most eva- 
porators and remote condensers have 
to be opened when making connec- 
tions 

In any case, the piping or tubing 
run on the job has to be opened, so 
it has air in it. Thus, after all the 
lines are run and the joints all made 
there is a lot of air in the “remote” 
type system. If it is not removed 
before the refrigerant is put in, this 
air becomes a “non-condensable” in 
the system 


NON-CONDENSABLES FROM 
PRESSURE AND LEAK TESTING 


Codes usually require a pressure 
test of from 100 Ibs. or so per sq. 
in. up to several hundred, depending 
upon what refrigerant is used and 
the part of the system to be pressure 
tested 

These test pressures are higher 
than the normal pressures of the re- 
frigerant itself, so some other gas is 
used to create the high test pressure. 
Compressed air can be used, and 
sometimes is used. But ordinary com- 
pressed air is “wet; it has a great 
deal of water in it. Compressed air 
ean be dried, but this is impractical 
out on the job, so some other high 
pressure gas that is dry is prefer- 
able, and is used by careful installa- 
tion men instead of compressed air 
They find that it doesn't pay to use 
ordinary compressed air; that it 
causes too much trouble to dry out 
the system afterward 


CARBON DIOXIDE AS A 
NON-CONDENSABLE 
One of the most commonly used 


high pressure gases for creating test 
pressures, is carbon dioxide. It is 


available in portable cylinders that 
can be easily taken out to the job 
Carbon dioxide is actually one of the 
refrigerants. It is not used as a re- 
frigerant much in late years; chiefly 
because it requires rather high pres- 
sures to condense it at ordinary air 
or water temperatures, and these 
high pressures require very heavy 
construction of the equipment. 

In the cylinders, carbon dioxide 
exists as a liquid with saturated 
vapor above it, just as “Freon” and 
the other refrigerants, but the pres- 
sure is 732.7 psig. at 60° F., 837.8 
psig. at 70° F., 954.6 paig. at 80° 
F., etc.. up to its “critical tempera- 
ture” of 87.8° F. Above 87.8° F., it 
is not in a true liquid form, but its 
pressure is above the temperature it 
had at 87.8° F 

Pressure of carbon dioxide (often 
called by its chemical symbol CO+), 
is too high for most equipment; it 
might damage the equipment. So a 
pressure reducing valve must be used 
to keep the outlet pressure from the 
CO, cylinder down to 100, 150, 200, 
etc., p.s.ig., required for the pressure 
test 

Carbon dioxide is an “inert” gas 
to most materials; that is, it does 
not affect them chemically. This is 
true of the common metals, oils, and 
even the refrigerants, “Freon,” 
methyl chloride, and similar refrig- 
erants 

However, it is not true of ammonia 
CO, does unite with ammonia to form 
ammonium carbonate, a black, heavy 
sludge. If carbon dioxide is used for 
testing ammonia equipment, it should 
be kept out of contact with the am- 
monia itself, and the carbon dioixde 
must be entirely pumped out and 
down to a deep vacuum, before the 
ammonia is put into the system 

Carbon dioxide comes in two 
grades, the ordinary commercial 
grade and the “dry” grade. Only the 
“dry” grade should be used for test- 
ing refrigerating systems. 

If the dry grade is not available, 
the commercial grade can be dried 
acceptably for ordinary pressure 
test-use by inverting a full cylin- 
der of the CO, liquid and letting it 
stand in that position overnight 
Water is heavier than the CO, liquid, 
so during the night it will settle to 
the bottom (really the top or valve 
end of the cylinder). In the morn- 
ing, slightly crack the valve and 
drain off the water. Do this again 
every two or three hours during the 
day. 

By night, you will have removed 
most of the water from the COs, 
and it will be dry enough for test 
purposes 

(To Be Continued) 


Lancaster In Worthington 
Engineering Div. Post 


HARRISON, N. J.-- Appointment 


of John E. Lancaster as assistant | 


chief engineer of Worthington Corp.'s 
Air Conditioning and Refrigeration 
Engineering Div. has been announced 
by H. A. Feldbush, vice president in 
charge of engineering. 

Lancaster joined Worthington in 
1940 as a test assistant in the ex- 
perimental test department. Since 


then he has served successively in the | 


research and development department 
as a test engineer, group leader, as- 
sistant manager, and finally acting 
manager. 

For one year he worked on the 
start-up, modification, and test of 
GUR centrifugal refrigeration com- 
pressors at Shell Chemical Corp., 
Deer Park, Texas. He was graduated 
with a B. S. degree from Maryville 
college, Maryville, Tenn., in 1938 and 


from New York university in 1946 | 


with a B. S. degree in mechanical 
engineering 


. with top-flight refrigeration equip- 
ment like this drum unit—backed by 
the finest engineering and a fair, rock- 
solid distributor policy. 


Interested ...? 


Talk it 
over with 


Oz Henney 


ENGINEERING, INCORPORATED 
@» Newark, New Jersey 


a WALL 
WIRE PRODUCTS 
COMPANY 


FOREMOST NAME INS 


STANDARD AND oll 
SHELVES OF ELECTRO-POLISHED 


REFRIGERATOR SHELVES WITH 
CHROME PLATE, ZINC PLATE, 


LANEOUS. FORMED AND 
WELDED WIRE ASSEMBLIES 
‘ARC WELDED ASSEMBLIES © 


WALL WIRE PRODUCTS co. 
PLYMOUTIE SCORE 


Redmond 


“ONE OR OWE THOUSAND” 
74 different models in stock 
FACTORY OISTRIBUTORS 


|| CYCLO-FREEZ CORP. 


| MARVIN L. “FERGIE” FERGESTAD 


2120 S$. Lyndale, Dept. A, Mpls. 5, Minn. 


JUST ASK US! 
Turn to “What's New” Page for 
useful infermation on new products. 


Theres always one thats better...and in controls its Renco/ 


’ , 


) Se 
© Sones taneew saotinaEiiee oF sareesnarion 


One just can’t be blind to the fact that Ranco 
controls are the most widely used in the 
refrigeration industry. And the reason is simple 
ndable, accurate Ranco controls are 
available for more than 4,000 replacement 
installations—for domestic refrigerators, 
milk coolers, water coolers and 
commercial units of every 
They're the first choice of expert 
refrigeration men everywhere. 
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Gibson Line-- 


(Concluded from Page 1, Column 4) 
elements and removable oven 
bottoms. 

Highlighting the freezer line is an 
11.07-cu. ft. model (HFU-110) carry- 
ing the suggested retail price of 
$389.95. Other freezers for 1953 and 
their recommended list prices are: 

HF-100, 10 cu. ft., $399.95; 14-cu. 
ft. model HF-140, $459.95; 20-cu. ft., 
two-compartment model HF-200, 
$599.95; model HFU-180, 18 cu. ft., 
$599.95; model HFU-250, 25 cu. ft., 
$699.95; and model HFU-320, 32 cu. 
ft.. $899.95. 

Suggested prices of the air condi- 
tioners, called the “Triplets,” are 
$229.95 for the ‘s-hp. model, $319.95 
for the ‘%-ton unit, and $379.95 for 
the \%-hp. model, it was reported. A 
night operating switch on the latter 
unit enables the user to reduce motor 
power during cooler evening hours. 

A %-hp. unit designed for use with 
220-volt current will be offered at 
$399.95, it was said. 


Models and recommended list prices 
in the new refrigerator line are: 

GCA-1193, $419.95; GA-1193, 
$399.95; and G-1183, $359.95; all 
with “Swing-out Servers”; GCA-973, 
$379.95; GA-973, $349.95; all with 
Defrost-Matic; and G-953, $299.95; 
G-933, $249.95; with full-width 
“Freez'r Lockers”; and the smaller 
7-cu. ft. refrigerators, G-743, $249.95; 
G-713 and G-703, for which there 
were no list prices available. 

The refrigerator line also includes 
a two-door model, TA-1053. A price 
tag of $499.95 has been put on this 
model. 

Models and suggested list prices of 
the 1953 ranges are: 

Model H, $439.95; model G, $359.95; 
model J, $299.95; model E, $299.95; 
model D, $269.95. There are also two 
apartment-size models and a “low- 
priced leader” on which list prices 
are not available. 

J. L. Johnson, vice president in 
charge of Gibson sales, said prices 
of the 1953 lines are competitive with 
those for the 1952 lines and in some 
cases lower, in spite of increasing 
production costs and an industry 
tendency toward raising prices. 


11-CU. FT. UPRIGHT FREEZER 
CAN HOLD 400 LBS. 


The 11.07-cu. ft. “kitchen-size” up- 
right freezer has a storage capacity 
of 400 Ibs. It is provided with five 
refrigerated surfaces and a special 
lower-compartment “tilt-out take- 
out” basket which can be lifted to 
the kitchen work space. 

Other features include new “Stay- 
packt” shelves that tilt back to pre- 
vent packages of food from sliding 
forward when stacked, eye-level door 


“ADDIT 88” 


(A Special Formula For Refrigeration) 


261 East i6ist St. 
New York 51, New York 


for all tubing or pipe 


Handy Tube Bender 


Sizes To Bend 
%” O.D. to 
1%" O.D. 

NO KINKS 


OR FLATS PORTABLE 
AT LEADING SUPPLY HOUSES 


HOLSCLAW BROS., INC. q 


p' 


2 styles! 


Ii 


KITCHEN-SIZE upright freezer has |!-cu. ft. 
capacity. 


racks that hold almost half a case of 
frozen juices, and the same deluxe 
hardware as found in Gibson's large- 
size refrigerators. 

All models of the air conditioners 
have a l-in. filter and the intake on 
the front and discharge on the top to 
eliminate direct air blast. For direct- 
ed circulation, twin top discharge 
grilles which turn on 360° are used. 


GALVANIZED STEEL FOR 
EXPOSED PARTS 


All models are designed to per- 
form every function of cooling, dry- 
ing, filtering, circulating, and venti- 
lating. The manufacturer is using 
galvanized steel 100% for parts ex- 
posed to moisture, it was pointed out. 

The %-hp. model is for rooms up 
to 475 sq. ft. It removes up to 2% 
pints of moisture every hour, accord- 
ing to the company. Two panels at 
the top of the unit conceal the con- 
trols. 

The cabinet is finished in “Baffin 
Beige.” Thirty inches deep, it is 26% 
in. wide, 16% in. high, and projects 
into the room a little over a foot. 

Gibson offers a five-year protection 
plan on the hermetically-sealed sys- 
tem and a one-year protection on 
other parts with the exception of the 
filter. 

The '%-hp. conditioner is for rooms 
up to 350 sq. ft. and the 's-hp. unit 
for rooms up to 250 sq. ft. 

New styling, including the cameo 
cream interior color scheme, has been 
added to the 1953 model GCA-1193 
refrigerator. Swing-out Servers are 
major items in the new model. 

A “Freez'r Locker” holds 53 Ibs. of 
frozen foods. The “Swing'r Meat 
Locker” is transparent and lifts out 
for convenience. 

Two “Swing’r Crispers” for fruit 
and vegetables have top seal to main- 
tain proper moisture. The two com- 
partments lift out. 


SWING’R SHELF HOLDS 45 LBS. 


Small dishes, jars, and cans fit on 
the new Swing’r Shelf, which holds 
45 lbs. and “swings in and out at a 
touch.” “Butt’ry” and door racks 
hold butter, jars, and bottles at eye- 
level. 

Gibson's Defrost-Matic, also found 
on other models, is part of the new 
GCA-1193. It is a self-starting, self- 
regulating, and self-stopping device. 


ROOM COOLER cabinets come in “Boffin 
Beige. Units hove |.in. filter ond intake on 
the front. 


width shelf, and three regular full- 
width shelves. The operating mechan- 
ism features the “Scotch Yoke" with 
a \-hp. motor 


OVEN BOTTOM IS REMOVABLE 


Gibson has added the Do-All ovens 
in all its new model ranges. The 
“ConSealed” oven unit has a remov- 
able oven bottom to allow easy clean- 
ing. 

Other range features include a spe- 
cial green light for the “Magic Ups- 
A-Daisy” unit, new hardware with 
the Gibson crest in gold, new gold 
trim on the switch panel, fluorescent 
light and back splasher, and a pre- 
cision stop watchman timer. 

Model H comes with two Do-All 
ovens-—-a “banquet” size that re- 
portedly bakes a complete meal for 
12 at one time, and a “convenience” 
size for baking of small meals and 
casserole dishes. It has 7-speed push- 
button cooking 

Five-way cooking is possible 
through a clock and timer and a 


selector switch which permits timing Y 


of either oven, the six-quart “Kook- 
all,” fourth surface unit, or appliance 
outlet. Two 2,100-watt cooking units 
are features of model H. 

A surface cooking unit has been 
added to Gibson's models D and J 
to give four units. 


‘DEMONSTRATE THE 
DIFFERENCE’ PLAN 


During the two-day convention, 
speakers referred to the 1953 Gibson 


sales theme of “Demonstrate the | 


Difference.” 

It was reported that the company’s 
1953 advertising and sales promotion 
activities will include a comprehen- 
sive national advertising campaign in 
both consumer and trade media. 
Among consumer magazines to be 
used are McCalls, Good Housekeep- 
ing, Better Homes & Gardens, Coun- 
try Gentleman, and Life, according 
to G. V. Drumm, advertising and 
sales promotion manager. 

Also covered was Gibson's train- 
ing and promotion plans to be car- 
ried on by distributor to dealer, as 
well as plans for incentive programs 


to be launched nationally soon after | 


the first of the year. 

Distributor personnel were told 
that the new line will be introduced 
with a giveaway promotion under 


which purchasers of a 1953 Gibson | 


appliance will get a musical jewel 
box filled with costume jewelry. 


Other features of the model are ®——— 


VAs 0 [Ae 


ice trays with capacity for 54 cubes; 
Gibson special insulation, “jet 
packed”; a snap-seal door latch; in- 
terior light; and nearly 17 sq. ft. of 
shelf area. 

The 10-cu. ft. model TA-1053, a re- 
frigerator-freezer combination, has a 
freezer with full-width capacity for 
73% Ibs. of frozen foods. An added 
door rack on the freezer door is a 


new feature in the 1953 model. | 
Also incorporated in this model are 


Literature, Prices 


on Request. 
W rite to 


the Defrost-Matic feature, two 


Swing’r Crisp’rs, Butt’ry and Door | 


Racks, and a new upper door rack 
for frozen juice storage. Separate 
controls are provided for freezer and 
refrigerator. 

Other features include an interior 
light, finger-tip ice trays, one “Jiffy 


Cube” ice tray, capacity for 52 cubes | 


or 6.5 Ibs. of ice cubes; glass “Spill- 
Saver” shelf, one adjustable full- 


the Screw Drivers You Need with 


in one package © Stock control . . . 
ot a glance ©¢ Fast-moving driv- 
ers, only ©® Self-service prices on 
shelves © Greatly stepped-up im- 
pulse sales 


VACO PRODUCTS CO., 317 East Ontario St., Chicago 11, Ill. 


in Conode Voco-Lynn Products Co 


lid . 204 Lourier Ave  W . Montree! 8 Que 


beauty is the quality and perform- 
ance that keeps Larkin ahead. 
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Copper Supply Unceitain 
For Next Six Months 


WASHINGTON, D. C... Uncertain- 
ty exists about the over-all situation 
in the supply of copper in the fourth 
quarter of 1952 and first quarter 1953, 
the Brass Mill Industry Advisory 
Sommittee was told recently by offi- 


SWING OUT servers are feature of Gibson's 
new GCA-1193 refrigerator. 


OPS Permits Adjustment 
For Higher Freight Cost 


WASHINGTON, D. C. — Manufac- 
turers operating under the General 
Ceiling Price Regulation, Ceiling 
Price Regulation 22, or CPR 30 who 
sell on a delivered price basis may 
now increase their ceiling prices to 
reflect higher outbound freight costs, 
the Office of Price Stabilization an- 
nounced recently. 

Procedures for making the adjust- 
ments are contained in SR 122 to the 
GCPR, SR 35 to CPR 22, and SR 9 
to CPR 30. 

The costs noted in these actions 
are those resulting from rate in- 
creases authorized by statute or by 
any Federal or state regulatory 
agency. 

They include freight rate increases 
in the rates of contract carriers 
as have been permitted previously by 
OPS. 


cials of the National Production 
Authority 

Factors contributing to thix un- 
certainty, NPA aaid, include: (1) 


extent of stockpiling activities; (2) 
taking up of the accumulated stock 
of copper in Chile; (3) labor situa- 
tion among domestic producers, and 
(4) varied prices which exist in the 
domestic copper market 

Any apparent easing of the copper 
supply situation in recent months, 
NPA said, is the result of (1) the 
steel strike, (2) adjustments in in- 
ventories, and (3) some improve- 
ment in the foreign supply situation, 

Military requirements for brass 
mill products have reached a tem- 
porary “plateau” and little change is 
likely during the next two quarters, 
NPA told the committee. 

Brass mill shipments show some 
increase, NPA said, and it was re- 
ported that allotments of brass 
might be somewhat higher in the 
fourth quarter 1952 than in the third 
quarter, and that the first quarter 
1953 would be about the same as in 
the third quarter. 


Patterson Handles Gibson Line 


NEW ORLEANS. Appointment of 
Cc. T. Patterson Co. Inc, 800 8. 
Peters, as local distributor of Gibson 
appliances, has just been announced 
here. R. L. Simpson is president. 


in Your 


The KOCH reach-in line 
remote type 


(45-cw. ft.) for 
hook-up to the condensing 


America's leading commercial refrigeration dealers are 
turning to the world-famous KOCH line of REACH-IN 
REFRIGERATORS at a rapid rate. Here's why you, too, 
will want to take on this profitable dealership. 


IT’S WIDE OPEN 


—the MARKET for KOCH Reach-ins! Every establishment 
in America where large quantities of food are kept Is 
a potential KOCH customer. And these customers are 
pre-sold on KOCH as a leader in the field for 70 years. 


NEW IMPROVED FEATURES HAVE BEEN ADDED 
cabinets for nearly every commercial 


application. Nearly all models are manufactured with 
porcelain finish. Many options available. 


K|O|C}H refrigerators, inc. 


Territory! 


includes self-contained and 


CHECK THESE ADVANTAGES: 
© All Porcelain 
Inside and Out 

© S-yeor Warranty 

on Motor Compressor 

© Optional Equipment 
Factory Installed, 
including Stainless Stee! 
Exteriors, Glass Doors, etc. 


Don’t Lose 
or Another Minute 
Another Dollar! 
Get the NEW DEALER 
Proposition Today! 


NORTH KANSAS CITY 16, MO. 
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larger portion of ADVERTISEMENTS set in usual classi- | roe Bugs ge wpe — 

ite rear, « cooling fan underneath the | fled style Box add count as five | em ge saameit e ¥ 10 ws ts : 

bottom of mid counter plate cooling words, other addresses by actual word | /©W : on quantity orders © A. or 

ASSISTANT m likewise arranged underneath said count. Please send payment with order. | ne may —} —— — pow 
bottom of said counter plate and adapted om a Aina aan = re —. = = » 

propelled by said fan, con POSITIONS WANTED . ran ve., Kansas City, Mo. 
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SALES MANAGER duit means effecting communication be 


: MANUFACTURER CONNECTION pre- REFRIGERATOR DOORS. 36” by 66” 
mn nm the alr space surrounding said ferred—15 years’ experience in sales, serv- double batten auto close doors complete 
ion p & ~y- 85 A ph Fm ice of appliances, commercial refrigeration with removable track heads for a 72” 
7 ws and packaged air conditioning. 12 years’ | track. 1%” corkboard insulation. 16 
guiding the air passing through said air experience in hiring and training sales- gauge metal clad. Brand new. $95.00 
Waelltnown manvlecturer of heating outlets at @ predetermined angle towards men, service men and organizing distribu- each. Freight prepaid in U. 8S. Door 
equipment with nation wide distribu the upper portion of said hood, and duct tors. Making change immediately. Write | height will be altered for anything up to 
hen is teehing for @ man with maepe eocanend G8 10 wpeer parton of BOX 4115, Air Conditioning & Refrigera- | 11 ft. 2 im. track for $15.00 additional. 
ood and communicating with the " BIMEL CO., Cincinnati, Ohio. 
proven sales and executive ability to interior of the hood and with the suction 1 In a window cooler and housing, a tion News 
work with our Sales Moneger in the side of said cooling fan supporting fabrication therefor including | ,ccieTaANT SERVICE manager of manu- BRAND NEW 1952 frozen food merchan- 
development of additional voles, por aS ag By — facturer of commercial refrigeration and — original crates. sodel PDSIA, 18 
thevlertly in the alt conditioning Held 8,008,008. FaSESING APPARATUS. Pas. houst 1 +] . air conditioning with world-wide distribu- cu. ft. thermopane doors ; ultra modern 
quale Ameri J. ousing and window, an upper support tion desires to consider a change. Experi- | S¥perstructure; Kelvinator unit, 5-year 
The mon we are looking for has his Application March 9, 1950, Serial Ho. 148, assembly comprising a plate over-lying ence includes factory and field engineer- warranty. Factory lst $733.50, your cost 
career stilt ahead of him Me tnows 7. 1 Claim. (Cl. 62-114) = . —s > ss inner end | ing production control, procurement and | $371.00. Order immediately; send for il- 
ait conditioning trom having hed affixed to the lower sash frame of said | o.cediting, the organization and operation | !ustrations MANN REFRIGERATION 
window and whose outer end is affixed | (f° distributor service departments, and | SUPPLY CO., 440 Lafayette Street, New 
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wet heating systems The location is » aan and attached at its inner end to the sill | tner information address BOX 4116, Air | FEW HUNDRED | 1950, 6 cu. ft. used 
Sa of said window, said plate being formed Conditioning @ Refrigeration News household refrigerators all in good con- 
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Bos 4111, Air Conditioning & 7 bly and at its lower end to a lower outer ditions, Give experience, references, etc asbestos board, %” steel plate floor, 4%” 
Retrigeration News In a freezing apparatus, the combination pre of said housing. means to effect’ when answering. AMERICAN STORES | * 34” I Beam on ceiling, full length of 
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the housing for supplying the fluid re the services of a sales manager qualified Street, Omaha, Nebraska 
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satety mee plate being movable toward and away structure, comprising a film section, a age. education, experience. Our present four 60 x 24”, 4 Row 4 Fin/inch DE coils. 
P . from the lower plate, and means compri« plurality of vertical partitions in said sales engineers know of this ad. BOX Write offer or inquiry to: UNITED CLAY 
Wadaner Electric Grporation ing headed bolts for suspending each ad film sections, spaced from each other, 4108. Air Conditioning & Refrigeration PRODUCTS COMPANY, 3055 V St., N.E.. ' 
POOUTH BHONUE SOIMT LOUIS 18 . joining pair of movable plates successively the upper end of each partition having News Washington 18, D. C., Phone LAwrence ' 
—_ Sadana . *® & wall section converging toward the . 6-7000. ; 
complementary wall section of the ad- SERVICE MANAGER for fast growing ' 
joining partition to form longitudinally well established air conditioning and re- | FOR SALE: Surplus inventory. Triple- : 
| extending passageways for passage of frigeration organization in Colombia, | giazed display case glass units, sizes 24” 
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jacent partitions, an air inlet plenum full qualifications, work history and ex- | 


$25.00 per unit, F.O.B. Philadelphia. BOX 
41065, Air Conditioning & Refrigeration 
News 


connected to said film section at one side 
edge of said partitions, an air outlet to 
said film section at the other side edge 
of said partitions, a spray chamber posi- 


pected salary to BOX 4109, Air Condition- 


Receive the greatest trade paper in the Industry — Am fag & Refrigeration Mews. 


Conprrionine & Reemicerarion News, Published every week. 
Brings you latest news and vital information on household 


WANTED MANUFACTURER'S R - : 
ACTURE epre B , 


BELOW " DISTRIBUTOR'S cost. 


tioned on top of said film section above sentative. National manufacturer of a 
' . . . . ae" . said passageways and annual to the complete line of air conditioning and | "*¥ _—— ice machines, model SC- 
refrigeration, commercial refrigeration, air conditioning. spaces between the partitions, spray noz- | heating equipment has several lucrative | 20 Produce 2,000 pounds of flaked-type 
5 aoat : ili : zies im said spray chamber positioned  ‘¢ftitories open. Write only, giving age lee daily. Nationally advertised brand. 
home freezers; manufacturing, distributing, retailing, servic- spray positic ao ioe : * | Must sacrifice. Will sell at below dis- 
above said passageways, and an air dis- experience, present lines carried and terri 
1 coutractin Only $5 per year, 52 issues. charge from said spray chamber tories covered. BOX 4110, Air Condition. | ‘Ttbutor cost. 3HP condensing systems— 
mg, ane itracting. » | 7 & ie | ing & Refrigeration News single, two and three-phase motors avail- 


(To Be Continued) 


Fill in coupon end _—" today able. Act now. BOX 4113, Air Condition- 
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GENERAL FOREMAN—Sheet metal. Re- 


ee my awed eee a capable managing anes 
t ratio: - EQUIPMENT ANTED : 
AIR CONDITIONING & REFRIGERATION NEWS | PARTS JOBBE R s ar ge mee w : 
| 450 West Fort Street, Detroit 26, Michigan | Servicemen con ginia. Strong background department man- USED AIR conditioners wanted by New 
| pick up Motors and agement and complete knowledge machine | York City contractor, prefer package type 
| Gentlemen: Send the NEWS for one year. " ADAPTERS at your set-up, sheet metal production and as- | units % hp up to 10 hp capacity, in any 
| | counter end carry sembly operations. Medium size com- | condition ral also consider new equip- 
} f . pany growing fast offers real opportunity ment. BOX 4107, Air Conditioning & Re- 
; | $5 enclosed [) Bill me [) Bill the company | them in their cars; Send resume with recent earnings first | frigeration News 
l vervice §=completed letter. Replies confidential. BOX 4112, Air — 
| Neme in one coll, oa Conditioning & Refrigeration News. j MISCELLANBOUS 
| tig On te «Sat Sagan distinct advantage. i —___—_—— 
ADAPTERS ako SERVICEMAN: EXPERIENCED. commer- NORGE SEALED units remanufactured or 
' Company help yeu sell cial refrigeration and air conditioning | exchanged. Immediate delivery from stock, 
| ins fo i wanted by well established Frigidaire | 2 year warranty, Freon refrigerant. Write 
1 - dealer in southwestern Ohio town of over for prices and shipping instructions. 
| eee eee eee ee tors, Selts, Pulleys, etc. | 65.000 population. Permanent employment, | Genuine Norge terminals for Norge sealed 
Eng neering Research Associates, lac. | good salary, excellent working conditions. units. Sets of three, $1.15 plus postage. 
{ City ne” NE fe) Ene ms 9675 Gast iine-Bille Read | Give experience, references, etc. when | MODERN REFRIGERATION CO., Inc.. 
| ; 10-13-52 vt Park, Michigan | ——— BOX — Air Conditioning | 12541 E. McNichols Road, Detroit 5, Mich- 
ee a ane! . & Refrigeration News. igan. 
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models, considered as the best of 
the world, and by virtue of all this 
we wish to consult you if you would 
be willing to furnish us with some 
domestic cabinet parts as doors, 
frames, plastics, etc., for all of which 
we have been granted import licenses. 

Besides, we would like also to 
build cabinets with your fabrication 
license; Le., using molds and matrices 
which you would provide us and 
which we would buy from you, as 
well as blueprints and technical 
know-how. We will be very much 
obliged if you will give us your 
opittion in this regard, as well as 
your final conditions. 

If this should not be the case, we 
might be interested in buying from 
you the matrices of your domestic 
models previous to the actual ones, 
that is to say which should have no 
immediate use or interest any more 
for you, but which would allow us 
to build a refrigerator model slightly 
older than yours. 

Just in case that any one of our 
proposals should meet with your ap- 
proval and interest, we may add that 
we would be willing to represent you 
in this country on an exclusive basis. 


Refrigeracion Electrica Comercial 
E Industrial Argentina 
Buenos Aires 

Editor: 

We have pleasure in addressing 
ourselves to you in our capacity of 
industrials of the refrigerating line, 
in order to inform you that we are 
interested in bringing to this country, 
from the United States, domestic re- 
frigerator parts. 

For some years now the official 
authorities of our country have re- 
fused to grant the importation of 
complete refrigerators, reason for 
which the import licenses are given 
only for complete or incomplete 
equipments and for some furniture 
parts which are not at present avail- 
able here. 

On our part we deal for more than 
10 years now with the building of 
commercial, industrial, and domestic 
refrigerator cabinets, and with the 
setting up of frigorific chambers, 
using American equipments just 
bought from Tecumseh Products Co. 
of Michigan; Melchior, Armstrong, 
Dessau Co. of Delaware, Inc. (New 
Jersey), and Copeland Refrigeration 
Corp. of New York. 

Notwithstanding this, we would 
like to build furnitures resembling 
in all the possible the American 


we might need the assistance of one 
of your technicians, who might work 
for some time in our factory. 

As you will gather, we wish to 
face the building of cabinets based 
on the American technique, and 
backed by a serious and reliable firm 
as yours is. 

On our part, we have to inform 
that we own an ample financial and 

technical capacity, all of which en- 
ing and management of sales per- ables us to hold one of the first posi- 
a A gg . a | tions among the Argentine refrigera- 
program. Extensive travel required. | tor builders, and our products have 
—-- —- A | come to reach a level where they 
sales organization. Replies confi- | begin to stand out among other 
dential. Send resume te | similar ones for thein technique, 


, 


———— 


“SALES TRAINING 
DIRECTOR 


cial ry 
—_. 


of 
ind wetrial " refrigeration 
has 


for a sales 
director to organize a 
program of hiring, train- 


trainin . 
nationa 


nt Wettigeration ‘News. ad structure, and outer good look. 
Presently we own a large factory, 


A THOUSAND 
RIGHT ANSWERS 


You will find 
ment control units for MORE than 1000 
boxes built since 1925—in the C-H 
Refrigeration Control 


Line. 


No “modifying,” no fussing, no delay when 
you answer service calls with C-H “‘s 
cific-fit’”” replacement control units. 
take out the old, put in the new. . . and 
you are through! It’s the easy, sure way 
to do the job right because Cutler-Hammer 
has manufactured such “‘specific-fit’’ units 
for more than 1,000 models of refrigerators 
built since 1925. And you'll also quickly 
see how the widely-known Cutler-Hammer 
name (advertised in The Saturday Eve- 
ning Post, Time, Newsweek, American 
Home, Better Homes & Gardens, House 
& Garden, etc.) builds customer confidence 
and good will. Do not forget, this C-H 
refrigeration control line includes the pop- 
ular general purpose two-button replace- 
ment unit (Type 9502) which incorporates 
dependable motor overload protection. 


9SO2N9S C-H 
be tie fit” for 
Tagliabve models. 


etal I c- 4 


Kelvinetor 1932 
models. 


Catalog has 16 pages new material, 64 pages al- 
together. More “‘specific-fit’’ replacement units. 
90 different box manufacturers listed and the 
C-H control to fit. Get a free copy and the con- 
trol items you need through your authorized 
C-H refrigeration wholesaler. CUTLER-HAMMER, 
Inc., 1362 St. Paul Avenue, Milwaukee 1, Wis. 


Featured by Cutler Hammer 


“specific-fit” replace- 


NEW CATALOG. New 1952 C-H Refrigeration | 


but are ready to set up a new indus WANTS TO REPRINT 


trial plant which may enable us to 
turn out some 10,000 units per 
annum. 

So that you may be able to obtain 
some references about our firm, 
please address yourselves to the 
aforementioned firms, and you may 
include The Phoenix Shipping Co., 
Inc., 21 State St.. New York, N. Y., 
and the Chase National Bank of the 
City of New York. Locally we oper- 
ate with the following banks: de la 
Nation Argentina, de Credito Indus- 
trial Argentino and de la Provincia 
de Buenos Aires. 

If the aforementioned should merit 
your attention, please let us have 
your news at once, as in this case it 
is not a mere project but a serious 
attempt to materialize a scheme al- 
ready worked out by our experts, and 
we need only the assurance of count- 
ing with the backing of a firm as 
important as yours. 

We would also be interested in 
knowing whether you might wish to 
participate in the new industrial 
plant which we shall build at once 
through your financial assistance. 

Finally we ask you please to in- 
form us if you have heard of some 
plant for the building of cabinets 
which is bound to be sold, or special 
machines available to that end. 

M. A. PASTOR y Montes 
Import Manager 


JAPANESE DESIGNER 
ASKS TECHNICAL AID 


I am living in Nagoya of Japan, 
and then be employed in design divi- 
sion of Refrigeration Production Co. 

I am twenty years old. 

I am sorry to trouble you, but I 
hope please send me bulletin of Key 
No. B-22, B-225, N-220, N-222, N-224, 
N-226, N-227, Refrigeration News. 
1952-Feb. ). 

If possible send me catalog of room 
air conditioner and domestic refrig- 
erator. 

I shall be waiting for your letter 
with a craned neck. I hope you will 
help me in this connection. 


TADAO KINOSHITA 


JAMES BYRNES IS 
GOVERNOR OF S. C. 


Charleston, 8. C. 
Editor: 


| In “Inside Dope in the Aug. 4 issue | 
on page 6, you state: 


“Stevenson is 
a political protege of North Carolina's 
Governor James Byrnes.” I don't 
know about the “political protege” 
part but I DO KNOW that James F. 
Byrnes is governor of South Carolina. 


(Miss) ZILLA HINTON, 
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; other five districts—-Atlanta (up | 

ba pe yeliend = oo — Kita-Ku, Nagoya 10%), San Francisco (9%), B fe 4 | FINMNED TUBE PRODUCTS 
n J 4 ' |] © Unit Coolers * Unit Heaters 

molds, sketches and instructions, and Editor: —— pig ), Richmond (5%), and Dallas 

we think that during the first months %). WANE FOR CATALOS 
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SHE LIKES IT! 


Heatron, Inc. 
York, Pennsylvania 
Editor: 


Your column “Inside Dope” is very | 


interesting and enjoyable. 
Mrs. D. GOLDEN 


PAUL ARTICLES 
HELPFUL, INTERESTING 


Curtis, Morris & Safford 
60 East 42nd Street 

New York City 17, N. Y. 

Editor: 
I take this occasion to tell you that 

I have found Paul Reed's articles 
very interesting. The series on de- 
frosting was particularly timely, and 
I found that it presented the various 
systems in a comprehensive and 
understandable manner. 
HAROLD L. STULTS 


CHIEF 
ENGINEER 


Rapidly expanding National 
Manufacturer of commercial 
and industrial refrigeration 


product has opening for Chief 
Engineer to head Engineering 
Division of Corporation. Full 


responsibility for Product De- 
sign, Production Engineering, 
Test Laboratory, Experimental 
and Inspection. This is a high- 
level management position. 


Frick Co., Ine. 
Waynesboro, Pa. 
Editor: 

We appreciated the editorial in 
your Sept. 1 issue captioned “Citizen 
Argufiers: Here Are Bedrock Facts.” 
May we have permission to reprint 
this in our local papers, as well as 
elsewhere, and in leaflet form for 
promiscuous distribution, all at our 
expense and giving credit for its 
origin? We think it a great piece of 
composition. 


Demineratizer 


Crystal ice . . . with- 
out siudge-forming 
rust, sediment, min- 
eral residue 
chlorine taste . 
“milkiness.”” Ends 
major source of serv- 
ice calls. Write for 
new literature. 


D. N. BENEDICT, 
Pres. & Gen. Mgr. 


Dept. Store Sales Decline — 
In Week and Year to Date 


WASHINGTON, D. C.--The Fed- 
eral Reserve Board reported that 
compared with like periods of 1951, 
department store sales declined 1% 
during the week ended Sept. 13, in- 
creased 1% in the four weeks ended | ~ 
the same day, and fell 2% for the | 
year to date. 

Sales were off in seven districts 
in the Sept. 13 week-—-Minneapolis 
(down 8%), New York and Kansas © 
City (6%), Chicago and Cleveland 
(4%), St. Louis (3%), and Phila- 
delphia (1%). j 

Increases were reported by the | 


FILTRINE MANUFACTURING & 
BROOKLYN ! 


EST.1866 


CASE COILS AND 


MERCHANT & EVANS CO. 
\ PHILADELPHIA 46, PA. y, 


MISSING SOMETHING? 


More and better useful 
information is yours for 
the asking. See “What's 
New” page. 
Use Key No. for fastest service. 


Douglas Appointed M-H 
Valve Sales Manager 


MINNEAPOLIS— J. M. Douglas 
has been named valve sales manager 
for the central region for Minne- 
apolis-Honeywell Regulator Co. Doug- 
las has served in industrial sales 
activities in the company’s Syracuse, 
Albany, and New York City branches. 
He will make his headquarters at the 
company’s Cleveland branch oMice. 


a 


- 


FINE 
“HOTELS== 
DEMAND FINE 

REFRIGERATION 


The world renowned Caribe Hilton Hotel, 
famous for its excellent cuisine, 
insists on McCall refrigerators 


| The Caribe Hilton, one of the newest additions to the world- 


| 


| (models 115, 92, 70, 45) for its modern, spotless kitchens. 


| aristocrat. 


renowned Hilton organization, whose hotels are famous for their 
excellent cuisine—-selected four McCALL Stainless Steel Reach-ins 
McCALL 
was chosen for its versatility and built-in extras—durability— beauty 
convenience—economy—all of which are necessary for maintaining the 
high efficiency of a Hilton Hotel restaurant. The Caribe Hilton, in 
choosing McCALL, knew that proved quality was its only assurance 
of economy and service. 


McCall Versatility —McCALL is the only manufacturer in the indus- 
try who offers you a choice of three different finishes on all models: 
1. genuine Dulux enamel, both durable and attractive—2. gleaming life- 
time porcelain, baked in the McCALL furnace to insure a unit of 
character and uniform McCALL quality—3. the master choice of all; 
our heavy 18 gauge stainless steel with its high #4 polish-——a true 
These finishes can also be used in conjunction with each 
other. Ex: any McCALL pass-thru can be constructed with one front 
stainless steel, the other Dulux or porcelain. 


All Welded one-piece interiors in units 15 cubic feet 


through 
70 cubic feet. 


Limited number of territories available to qualified firms. 
* Write for information. 


9S25N106 C-H “specific- 
for Coldspot 1949- 
1950 models. 


UTLER HAMMETT 


refrigeration wholesolers 
ond recommended by alert 
service dealers from coast 
to cost. 


Replies strictly confidential. 
Send resume to: 
Box 4097, Air Conditioning & 
Refrigeration News 


REFRIGERATOR CORPORATION 
Hudson, N. Y. 
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ager since 1947. 
. Coward has been a member of the 
oe staff since 1940, serving 
Y as director of advertising and sales 


promotion until he assumed his pres- 
ent title two years ago. His new re- 
sponsibilities include marketing and 
supervision of a new product develop- 
ment department. 

Leonard sales manager since 1941, 
Jeffrey joined the Kelvinator organi- 
zation in 1930, shortly after gradua- 
tion from college. In addition to his 
new duties as sales manager of re- 
frigeration and range products, he 
will continue to supervise activities 
of the Leonard Div. 

Travis entered the field 
in 1927, and joined Kelvinator in 1943. 
He has been western regional man- 
ager since 1947. He assumes responsi- 
bility for programs dealing with the 
development of the Kelvinator dealer 
organization, including public utility, 
department store and furniture store 
activities. In addition, he will be re- 
sponsible for Kelvinator’s new laun- 
dry equipment division. 

Active in the appliance selling field 
for more than 30 years, Valencourt 
joined Kelvinator in 1946 as eastern 


NPA To Relax-- 


(Concluded from Page 1, Column 4) 
issued now so that builders may do 
preliminary planning for future con- 
struction and place advance orders 
with suppliers. However, deliveries of 
new quantities of controlled mate- 
rials cannot be made until after May 
2. 

In another action NPA revoked 
order M-100, the housing order, and 
incorporated its provisions in CMP 
Reg. 6. 


1. Por recreational, entertainment, 
and amusement construction, builders 
may self-allot per project per quar- 
ter: 5 tons of carbon steel (not to 


ticle 6 of the regulation. 
2. For all other non-residential con- 


steel, including structural (not to in- 
clude more than 2% tons of alloy 
and no stainless), 5,000 Ibs. of copper, 
and 4,000 Ibs. of aluminum. 

3. There will be no change in self- 
authorization for industrial construc- 


1947 to the present. 
Howell joined Kelvinator in 1947 


has served for the past two years as 
home freezer sales manager. Worden 
entered the Kelvinator advertising de- 
partment in 1936, after four years’ 
experience in appliance sales promo- 
tion, and has been assistant avertis- 
ing and sales promotion manager 
since 1950. 

With Kelvinator since 1926, John- 
son was manager of the company's 
Cincinnati zone office from 1946 to 
1951, when he was transferred to 
Detroit headquarters as special prod- 
ucts sales manager. 

Kronauge entered the appliance 
business in 1933, joined Kelvinator 
11 years later, and has been manager 
of used refrigerator sales since 1949. — 
He will continue to supervise used — 
refrigerator activity in his new post. 

Runkle entered the retail field in | 
1940, and joined Kelvinator’s market- | 
ing and organization department in | 
1946 after 3% years’ military serv-— 
ice in World War Il. He was ap- | 
pointed assistant manager of the de- 
partment earlier this year. 


RACCA Meeting-- 


(Concluded from Page 1, Column 5) 
meeting at the Miami Municipal — 
Auditorium. 

Luncheon speaker on Thursday will 
be R. B. Roberts, Jr., vice president 
of the Florida Power & Light Co. 
He will talk of “Building an Economy 
with Air Conditioning.” 

Subjects to be covered at the gen- 
eral sessions will include “Heating 
and Air Conditioning” by E. A. 
Cline, general sales manager of The 
Trane Co., “The Future of Self-Serv- 
ice Meats,” and “Frozen Foods.” 

RACCA announced that its guests 
at the Casablanca hotel will be able 
to secure rooms at $6 per single room 
and $8 per double room per day. The 
same daily rate will be extended to 
these guests until Dec. 15. 


Blood Storage - - 

(Concluded from Page 1, Column 3) 
since the serum has to be stored in 
temperatures ranging from 35° to 
50° F., to maintain its effectiveness, 
NARW said. 

Eventually, according to Civil De- 
fense officials, the blood serum is ex- 
pected to be stockpiled in 47 major 
cities, strategically located through- 
out the country. 

Civil Defense has ap- 
preciation for the patriotic response 
of the refrigerating warehousing in- 
dustry, and in addition, expressed 
their gratitude for the many re- 
sponses from other warehousemen 
who said they would be glad to co- 
operate. 


GECC Opens ChicagoOffice 
To Serve Northern Illinois 


CHICAGO —- The General Electric — 
Credit Corp. has announced the open- | 
ing of its third new midwest office | 
within four months to meet a rapidly 


Frigidaire Freezers - - 


dividers easier stacking 
of the 461 Ibs. of food which it holds. 
The smaller freezer has a 322-ib. ca- 
pacity. 

Both freezers are equipped with a 
neon safety light mounted in a target- 
like reflector at the front of the cabi- 
net. Although the lamp glows con- 
tinuously indicating that foods are 
safely stored at 0° F., on the average 
only about six cents worth of current 
is used each year, Lehman further 
asserted. 

An interior light, recessed in the 
freezer top, automatically floods the 
storage compartment with light when 
the top is opened. The top is also 
equipped with a lock. 

Cabinets are of all steel construc- 
tion with sealed insulation. Concealed 
cooling coils are built into the front, 
back, and sides of the cabinet. They 
are spaced closer together at the top 
so that foods there are stored at the 
same temperature as those at the 
bottom. 

There are 4 in. of fibrous glass in- 
sulation around the walls and bottom 
of the storage compartment in addi- 
tion to the 5 in. in the top. A five- 


here \ 
ft. of storage space will store up to 322 Ibs. of frozen food 
year warranty covers the “Meter- 
bon ne My Wisner, Emery Associate, 


Both freezers measure 36 in. high 
and 31 in. deep. The HR-92 is 53% 
in. wide and the HR-132 is 70% in. 
wide. Both have baked-on enamel. 


more than five years with Reube O. 


Market Installs New Cases 


ROCHESTER, N. Y.—-New refrig- 
erated dairy and frozen food cases 
have been installed in the newly re- 


Emery, United States Air Condition- 
ing Corp. representative, died recent- 
ly of a heart attack in Vanderbilt 
hospital here. He was 39. 

Surviving Wisner are his wife and 


Now, for the first time, the entire line of Tecumseh hermetics for domestic 
and cial lieati from \% HP. to 1% HP. is available to the 
jobber trade. With eleven million Tecumseh compressors in the field today, 
a complete line of replacement compressors spells added sales for you. 


The franchised Tecumseh jobber will now stock and sell this line of 
exactly compressors and units for all hermetic applications. These 
are the same and units specified as original equipment by most 
manufacturers of domestic and commercial cabinets. 


Note too, that the full line now in stock at your local jobber includes 
a wide range of opentype compressors and units up to 15 HP. See the 
Tecumseh line first for all your refrigeration requirements and be sure you 
have the right unit for every replacement job. 


TECUMSEH PRODUCTS 


TECUMSEH, MICH. 


EXPORT DEPT.: 2111 WOODWARD AVE., DETROIT, MICH. 
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